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Saves time, 
labor and 
patience. Pre- 
vents stooping 
and consequent 
back-ache. 
Effectively 
squeezes the 
mop dry. 








HAMILTON, 


EAGLE MOP WRINGERS 
AND 
-BUCKETS——— 
A combination known the world 
over. Used by the porter, janitor 


and housewife. 





Fully Protected by Patents 


If your jobber does not handle them, write to 
us direct, and we will supply you. 


The Eagle Woodenware Mfg. Co. 


















Is clean, handy, 
and convenient. 
The hands 
never touch the 
mop during the 
whole time it 


is being used. 


OHIO 




















ALPHABETICAL INDEX AND CLASSIFIED LIST OF ADVERTISERS, PAGES 50 and 51 
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Wanted—A Kelsey Dealer in Every City 


We want a hustling, progressive dealer in every 
city to handle KELSEY Generators. Dealers 
who want to go after the biggest and best 
jobs and appreciate the advantages which 
the KELSEY brings to the business. 


KELSEY Warm 
Air GENERATORS 


have been recognized as leaders for twenty-five years. 
The dealer gets the advantage of the unrivaled repu- 
tation and prestige of the KELSEY as well as prac- 
tical help and assistance in its sale. 


Kelsey warm air generators are sold direct to the 
trade and all inquiries from prospective customers 











~*~ 
Kelsey Warm Air Generator Battery Systé«m 








for large residences, schools and churches which come to us direct are referred to our dealers. 
é oe | Our engineering department is always at the 
DEALER APPLICATION service of Kelsey dealers. 


today and we will prove to you that the KELSEY 


Please send Dealer Proposition as adver- 
as a business getter will help you in many ways. 


i . > 
Kelecy Heating Co., Syracuse, N. Y. | Fill out the dealer application and send to us 
tised in AMERICAN ARTISAN. | 


| Kelsey Heating Company 


| 301 James St., Syracuse, N. Y. 
New York Office 156Y Fifth Ave. 

















The SEARCHLIGHT UTILITY scxéx 


will produce three times more 
heat than any so-called base 
burner of the same size on the 
market. It will enable the user 
to obtain three times more effi- 
ciency out of the same amount of 
fuel, than any so-called base 
burner on earth. 











J. B. Howard, Inventor, 
Pointing to the 
Combustion Damper 





When we make these statements we find 
that we are alone in the field. For the 
SEARCHLIGHT UTILITY is the only genu- 
ine base burner made, and the only base 
burner on the face of the earth that con- 
tains the world’s famous J. B. HOWARD 
COMBUSTION which consumes all the 
poisonous gases—turns them into LIVE 
BLUE FLAMES. The most powerful 


heat made. 


Some one will make money in your town— 
selling the SEARCHLIGHT. Why not you? 
Write for our literature and complete 
data—we can interest you. 





The Utility Stove & Range Co. 


Office: 216 Board of Trade Building 
INDIANAPOLIS, INDIANA 
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Michigan Safety Furnace 


Pipe Ready to 


Connect 
SEE THAT SLOT 














y SEE THAT HOOK 





MICHIGAN 


SAFETY FURNACE 


Pir 


is now made with an Automatic Locking Device 
that reduces the labor at least 50%. This is a 
genuine lock—not an ordinary slip joint. The 
pipe is connected and locked at the same time, and 
when locked it is impossible for the sections to 
come apart. 





Michigan Safety Furnace 
Pipe Locked 


Michigan Safety Pipe 


has but one point of entrance. 
Outer and inner walls have sep- 
arate connections. A stack of 
Michigan Pipe may be tipped 
slightly and still both walls 
would remain connected. This 
is a feature the installer will 
appreciate. 








You can leave your tools and solder in the shop 
when you install Michigan Safety Furnace Pipe 


All reliable jobbers sell it. Ask to see how it is made. Or, better still 
—send to us direct for a free sample. That will tell you more than any 
description. Write us today. 

















Made Only by the 


MICHIGAN SAFETY FURNACE PIPE CO. 


COR. BROOKLYN AND ABBOTT STREETS - DETROIT, MICHIGAN 
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The HUB Range ls an Easy Seller 


Because it is sold by its own merits. 
Merits that convince your customer 


Hl iB that he is getting value for his money 


—a range guaranteed by its very 
RANGES build to give good service, long 


Have Heat on Five Sides i , ae 
of tr Dims. service, with the minimum of cost. 








Investigate HUB Ranges and Mave in New ENGLAND— BEST IN THE WORLD. 


you'll find big, original features— 
every one a selling point that takes 
the HUB Range from off your floor 
—and what’s more—absolutely satts- 
fies the purchaser. 


We haven’t room here to tell 
you all about HUB Ranges. That’s 
what our catalog is for. Write for 
it. Make us explain to you the 
HUB Flue, Oven, Oven Plates, Grates 
and soon. The more skeptical you 
are the better we like you. Why? 
Because we convince our Dealers 
of HUB Value as a profitable and 
reputation-building line. Write to- 
day. Ask about the effective man- 
ner we assist Dealers to make 
sales. 











Makers of HUB RANGES, Heating Stoves and Furnaces, Steam and Hot Water Heaters. 
Send for Range Catalog U and Furnace and Boiler Catalog F-C. 



























The INCREASING DEMAND§ 
FOR 


Ajax ana Empire 


warm air furnaces is the best 
possible proof of their popularity 











Larger Dimensions 


mean more capacity and a corresponding saving to the 
dealer through the use of smaller sizes than was formerly 
required to produce the same amount of heat. Do not 
overlook this. It is of great importance. Made with 
18-20-22-24-26 and 28-inch straight fire pots. 


Write for 1913 Pamphlet illustrating and describ- 
ing The New Ajax. Also for prices and terms. 


Co-Operative Foundry Co. 


Russ ROCHESTER, N. Y. 
i WESTERN BRANCH 


S 505 So. Clinton St. (Hanf0*373) CHICAGO, ILL. 
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@ Monee” @ 
THE SECRET of 
MONCRIEF SUCCESS 


is in the construction of the fur- 
nace. Itis made under our 
own supervision, by experienced 
men; only the best of material 
is used. 

All furnaces are shipped ready 
to install. 

Send for our sixty-four page 
catalog. 


THE T. E. HENRY 
FURNACE CO. 


CEylond 























GO AFTER IT 





The agency for the furnace 
built on new principles— 
the best furnace on earth. 


Sprague 
Underfeed Furnace 


For fuel economy it has 
no equal. The new Un- 
derfeed Grate will surely 
interest your trade. Send 
to-day for . descriptive 
matter and prices to the 
trade. Also ask about 
special inducements to 
agents. 






Sprague Foundry & Mfg. Co. 
COURCIL BLUFFS, IOWA 























MASTER ECONOMY 


PATENTED 


BASE BURNER FOR SOFT COAL 





= | 
These big See ar- 
side flues rOwS in= 
carry the side the 
fire down fire door 
into the opening. 
base. hey 
Thence it show the 
goes up hot air 
the back Sprayed 
flue, re=- in jets 
turns in= over the 

to body of fire. 
stove and They 
then out blaze and 
through greatly 
pipe. increase 
the heat. 


Three Sizes, Nos. 114-116-118 


The MASTER ECONOMY is remarkable for its heating 
capacity. It has a heating surface of 6,000 square inches, 
utilizing 386 heat units per square inch MASTER ECONOMY 
therefore has a heating capacity of 2,316,000 inch -units. 


Now take any other 18 inch heater. Its available heating 
surface is only 2,271 square inches and it will utilize only 116 
heat units per square inch. Its total heating capacity then is 
only 263,436. 

ISN’T THIS A WONDERFUL DIFFERENCE ? 


It explains why MASTER ECONOMY is so superior to 
any other. 


Get an agency. Write now—today—about it. 


COMSTOCK-CASTLE STOVE COMPANY 


Established 1849 QUINCY, ILLINOIS 


| CHICAGO, ILLINOIS KANSAS CITY,MO. MINNEAPOLIS, MINN. 
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Now is the best time to investigate this 
very attractive and popular: line.of 


Comfort Furnaces 


They meet the demand for a reliable, eco- 
nomical and durable furnace at a. price 
within the reach of the average house- 
holder. They get business for ouragents. ; —™ —/— 
Fully up-to-date in every respect. ‘ dite sic a 
Our full line, shown in catalogue, would Puc Basa ox Bulk Beal 


interest you. Arranged for Water Pipes 
Made also with Steel Radiator 


The Graff Furnace Company 


Main Office: 107 East 29th Street, New York 
Western Warehouse: 130 East Columbia Street, Fort Wayne, Indiana 
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MONITOR WARM AIR FURNACES 


Bring a smile of satisfac- 
tion to dealer and buyer 
because:— 


@ They are built to last. 


@ Nothing but the best enters into 
their construction. 


@ The extra heavy ribbed Hot-Blast 
fire pot and the all-cast one-piece 
radiator are two of the features that 
make MONITOR Furnaces sell 
themselves. 











Write for catalog and prices. 


19 East Third Street 


The Monitor Furnace Co., CINCINNATI, OHIO 
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There’s no secret about 
the popularity of the 


“FRONT RANK” 
STEEL. FURNACE 


It simply sells easily and stayssold. But 
there’s a reason. . 


We have no’case on. record where a 
“Front Rank’’ Furnace® has worn out. 
They can’t wear out. “Made of heavy armor 
plate with only one seam and riveted closely 
like a boiler, they are absolutely gas and air 
tight. Large twin radiators give an excep- 
tionally long flue travel. Positively the 
cleanest furnace on the market. Specially 
equipped for burning soft coal. 


An army of 14,000 satisfied users in St. 
Louis ‘alone is a pretty strong endorsement. 
You: can have satisfied customers if you 
install ‘‘Front Rank’? Furnaces. We 
guarantee satisfaction. 


If you are a live progressive dealer, we 
would like to submit a new proposition to 
you. May we? 


HAYNES-LANGENBERG MANUFACTURING CO. 


4045-4057 Forest Park Boulevard, 


~ ST. LOUIS, MO. 





‘ 














There’s a Big Difference— 





The Monarch Air Blast Furnace Showing 
Double Feed Door 





W 


ioe S: BEST 
To make the 
VERYBODY knows that. It’s an axiom as old as the 
hills—yet you'll find many manufacturers who don’t 
practice what they preach, which is especially true in 
the furnace constriction field. Many of our competitors buy 
their furnace castings and fittings from jobbing foundries at 
the cheapest figures obtainable and then exhibit the finished 
product as the “most efficient,’ 
durable” and many other descriptive superlatives which go 


by the name of “‘stock talk’? among trades people. And 
here is where there’s a difference. 


E operate our own foundries and factories. We make 
and test our furnace castings and materials before as- 
sembling them. Our furnaces are constructed by 

skilled and high-salaried mechanics. 

fect fitting deep cup joints and all parts made to withstand 
the great heating power of the furnaces; all parts exposed to 
the direct action of the heat are made extra heavy. In our 


Monarch Air Blast Furnace 


There is embodied every practical feature and design which 
insures a dependable service at the least cost; for a lifetime. 
Real furnace value to the buyer. Each sale makes an 
enthusiast for the Monarch Furnace. He is a big advertising 

aid to the Dealer. 
E want to tell you more about the Monarch Warm Air 
Furnace. We have a good square proposition for 

every progressive dealer. 


” “ee 


“highest grade, most 


The furnaces have per- 


Write for our catalogs 


Forest City Fdy. & Mfg. Co. 


Cleveland Ohio 









JE ha co oe aon 
4 mee Se Ps; 


1,0) 


AMERICAN ARTISAN AND HARDWARE RECORD 





eee nea 
ED 
f 
ED 
& 
ES 
Ep 
a 
a 





A 


One Moment Please 


Boynton Square Pot Furnaces 
are not the hasty product of a day, 
but the result of years of investi- 
gation and study. 





Our long experience in making 
furnaces and the many thousands 
now in use is proof enough that 
square pot construction has tre- 
mendous advantages over the old 
style furnace. 


Sixty-four years of study and 
experience are moulded into each 
square pot furnace. 


WHY NOT INVESTIGATE? 





CHICAGO 
ADMIRAL FURNACE — NEW YORK JERSEY CITY 


eececerercerceecererrete 


BOYNTON’S SQUARE POT 











ECONOMY + EFFICIENCY 


=HAMMOND Underfeed Warm Air Furnaces 


ECONOMICAL—Because every bit of fuel used is completely burned 
EFFICIENT—Because every unit of heat made is used. 


HAMMOND UNDERFEED WARM-AIR FURNACES 


are the 


FURNACES 


For the Schoolroom and 
for the Home 


THE VITAL POINT 


in Hammond Underfeed Furnaces is the 
methed of feeding fuel to the fire. The 
coal is forced in under the fire and burns 
from the top down. This means that every 
atom of combustible matter is properly and 
completely burned. 


With the old way of feeding a fire, the 
coal is thrown on top the burning fuel. This 
means that the rich heat-giving gases given 
off by the coal escape thru the stack UN- 
BURNED. 


in ordinary furnaces this loss amounts 






m to 50% 
isn’t that enough to warrant investigation of the Hammond Underfeed Furnace? 
THE PECK-HAMMOND Co. - CINCINNATI, OHIO 
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outer radiator. 


Less waste heat goes up the chimney than in other 
makes, where a small bell-shaped dome forces the gases 
into the radiator before they are properly ignited. 


We have a special agency proposition we believe will interest you. 


R. J. Schwab @ Sons Co. 


293 Clinton Street, MILWAUKEE, WIS. 





Proper Céidbustion Cuts Coal Bills 


A large combustion chamber is com- 
bined with a long fire travel and a 
fully utilized radiating service in the 


Gilt Edge Furnace 


This fully ignites the gases and 
smoke before they pass into the 
































MR. HARDWARE - MAN: 
How Do You File 


Your Letters? 


Do you realize the vast importance of right 
methods in letter filing, upon which, quick 
dispatch of business so much depends? It's a big 
factor in efficiency and the best system is none 
too g . 


“IDEAL INDEX” 


Vertical Filing System 


is the simplest and most efficient ever devised. 
It saves searching out the letter you want from 
a number of others behind the same guid>. 
You find “Smith” as easily as ‘’S’’ itself, because 
the alphabetical guides don’t cover up your 
correspondents’ names—they are always in 
plain view. Correspondence returned by nu- 
merical sequence, another decided advantage. 
The folders themselves are self-indexing, mak- 
ing guides unnecessary in transferring, leaving 
them always permanent in your current file, 
— assuring perfect indexing in your transfer 
e. 
The “Ideal” is made to take care of large and 
small volumes of correspondence alike—from 
twenty-five divisions up. 
Send today for descriptive leaflet. 


SHAW WALKER 


5228-80 Western Ave., MUSKEGON, MICH. 
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AL’ 
The Iron That Heats Itself 


In the Spring and Summer, when the stove isn’t running with 
all the flues open, and ironing day comes round, the house- 
wife is ready to listen to the story of the iron that heats itself. 


There’s no better ironer than the **IDEAL.’’ There is no 
cheaper heat-getting method than that of the “IDEAL” 


gasoline fuel and generator. 
“IDEAL”? will sell—it’s the best 
You can guarantee it. 


thing the housewife can buy. 


Write us for prices or ask your jobber. 


The Ideal Sad 


Iron Mig. Co. 


Cevyelangonto 











CUT THIS OUT 
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DANIEL STERN, Publisher and Proprietor 


§37 SOUTH DEARBORN STREET, CHICAGO 


Please send us AMERICAN ARTISAN each week for three months. 


we will remit Two Dollars for one year’s subscription, or 50 cents in case we decide to discontinue. 


eee eee ee ee ee ee 


At the end of that tame 
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Sell “FLORAL CITY” FURNACES 


and Enjoy—Quick Sales, Good Profits and Satisfied Customers. 
Why? Because— 


In “Floral City” furnaces we offer to the trade the most com- 
plete line of high grade furnaces on the market. They have an 
earned reputation for efficiency. They are backed with a guarantee 
by a firm thirty years in the business. ‘This firm is a ‘‘known quan- 
tity’”’—a pioneer in the manufacturing of heating furnaces. 

They are sold through dealers only and these dealers have ex- 


clusive agencies for the different territories allotted to them. 
The firm behind them absolutely guarantee satisfaction and prompt service. 





our catalog and best discount. 


Monroe 


There are other reasons. A letter from you will bring them, together with 


THE MONROE FOUNDRY & FURNACE COMPANY 


=} “‘KING’’— Our largest seller and one of the best furnaces on the market today. 
It is not newer than the rest, it is different, though. 


Michigan 








Little Giant 
‘THE TROUBLE SAVERS” 


Mr. Furnace Dealer: 

Dear Sir—We take our pen in hand to 
advise you that there is no sense in hav- 
ing trouble from one or more unheated 
rooms on your furnace jobs. Don’t worry. 
We can fix you up. Write us today. 





Made in four sizes. 


Charles Smith Company, “cmesco 1 


OMAHA3STOVE REPAIR§WORKS, OMAHA, NEB., Western§Distributors 





Circular Giant 
‘7 

















SCHEIBLE FURNACES 


THE RIGHT FURNACES 
AT THE RIGHT PRICES 


You Should Know About Them. 
Let Us Tell You. 


» THE SCHEIBLE-MONCRIEF 
HEATER CO. 


1444 WEST NINTH ST. Cleveland 











é ; : “a THOSE WHO USE 


». SYMONDS 
~ REGISTERS 


stand by them year 
after year. 
Why? 
Let us tell you. 
Send for our catalogue. 


Symonds Register Co. 


a —. = 1102-04 Madison Street 
T > NG 
CAPACITY ST. LOUIS, MO. 



























LARGE PROFIT TO THE PLUMBER 
who sells Detroit Combination Gas 
Machines. They make the cheapest 
Gas to Light with 
Gas to Cook with 
and for all other uses common to 
city gas, at Mc greater cost. Over 
20,000 Plants in daily use in coun- 
try homes. Write y for selling 
Proposition 


DETROIT HEATING & 
LIGHTING CO. 
554 Wight St., Detroit, Mich. 





















HARDWARE CLERKS AND 
TINNERS 


Write for our special 
offer to subscription so- 
licitors. No experience 
required. Splendid op- 
portunity to make 
money. 


American Artisan 
910 Michigan Boulevard 
CHICAGO, ILL. 
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EUGENE NEW YORK 


Munsell’s Mica** 


642 S. Dearborn St. 


THE STANDARD FOR HIGH GRADE STOVES * 2:22 
’ ” Furnaces and Hot Water 
ALAMO Specialties for Combination Heating 




















CHARLES SMITH, 24 West Lake Street, Chicago, [Illinois 
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STOVE PIPE 


color 
ie Po ti Foe “Steel a nd 
iscoatedtopreventrust- } 
ing. Madeinall sizes. k 
Packed twe eee a F 


fifty joints to 
sale bythe jobbi te Th a ; 
cupaeut 


Mfd. by HEMP & CO. 
ST. LOUIS, maO. . 
In the event of ¥ 
jobber does not handle 
this pipe send you 











inquiries to us, 


> STOVE REPAIRS — 


Range and Furnace Repairs 


We want to earn your patronage by making prompt ship- 
ments and quoting you the lowest prices. Give us a trial. 


A. G. BRAUER SUPPLY CO. 
316-318 N. Third Street, ST. LOUIS, MO. 











THE GEO. W. COPE 


STOVE PATTERN 
WORKS COR. BRUSH AND 


WOODBRIDGE Sts. 


DETROIT, MICHIGAN 


PATTERNS 


FOR STOVES AND HEATERS 
First-Class in Wood and Iron 


VEDDER PATTERN WORKS 
Betablished 1835 TROY, N. ¥. 


PATTERNS 


For Stoves and Heaters 
The Cleveland Castings Pattern Ce. 


(wlond 
WELLER PATTERN (@ 


DESIGNS and ESTIMATES Spt he 
FOR ALL KINDS OF STOVE PA 


QUINCY, ILL. 


Seana 


Ve DAT TERNS 

















The COOPER OVEN 
THERMOMETER 


is a SIGN OF QUALITY in a range. 
It is necessary to the quality of any 
= 

ny fp ntil y dei a 


a = s 
sellin ed e bee ause of om reputation “fo 
and reli abilit 7. Ca abe ed on an - a 4 


The Sows a “Ove en Thermo meter “des ‘led the way 
years and still leads. 


Get our he 8 and prices 


The Cooper Oven Thermometer Co. 
PEQUABUCK, CONN. 





(One-half actual size.) 








PEERLESS ENAMEL 


GLOSS BLACK 


for STOVE PIPES AND ALL SHEET IRON WORK 


ALUMINUM 
for RADIATORS, PIPES, ETC. 
Handled By All Leading Jobbers. Samples Free On Request 


NICKEL PLATE STOVE POLISH CO., Mfrs. 
CHICAGO 














Nome QUINCY, ILL 





100 ae OD 


Sent Postpaid on Receipt of Price. 








DANIEL STERN, 


910 Michigan Boulevard CHICAGO 
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AMERICAN ARTISAN 
CORNICE WORK MANUAL 


_ (1912 Edition) 


Twenty-Two Chapters Covering 
Every Phase of Sheet Metal Work 


240 Pages—184 Engravings Price, $3.50 per copy 


@ A book of practical information for SHEET METAL 
WORKERS. 

@ No matter how many years of experience you have had, 
the book will prove invaluable. 

@ The book contains tte INFORMATION YOU WANT, 
written in the way you want it written—simply, clearly, 
and free from confusing technicalities. 

@ Read these testimonials for the CORNICE WORK 
MANUAL:— 
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Of Value to All Doing Cornice Work 
H. A. Daniel, Lexington, Ky., Vice 
President of the International Sheet 
Metal Workers’ Association, writes: 
“T received a copy of the Cornice Work 
Manual and am very well pleased with 
it. Itis indispensable to the Cornice 
Worker in the small town, and of value 
to all doing cornice work or slate roof- 
ing. I cannot understand why such a 
book was not published years ago.” 


Tells Why and Wherefore 

Adolph A. Fenn, Delavan, Wis., 
writes: “I have received your valuable 
book called the Cornice Work Manual, 
and must credit it as giving the most 
clear points on the question. Why 
and Wherefore this and that is done in 
drawing patterns of any book I have 
ever seen? It can be had at a very 
moderate price, and every tinshop in 
the country ought not be found with- 
out one.”’ 


Will Be Welcomed By the Craft 


“Within the pages of this valuable 
publication are described and illus- 
trated the construction of sheet metal 
work for buildings, rules for cutting, 
fitting and placing in position cornices 
and sheet metal ornamentation. Metal 
is being substituted for wood in build- 
ing construction more and more each 
succeeding year, hence the field of the 
metal worker is widening in proportion. 
The practical information contained 
in this book will be welcomed by the 
craft.’,-—The American Contractor. 


He Heartily Recommends It 


Mr. Roy E. Purple, Edmore, Mich., 
writes: “I have spent some time in 
examining the Cornice Work Manual. 
I find it to be a simple and comprehen- 
sive manual, plainly illustrated and 
within the understanding of the aver- 
age workman, I take great pleasure in 
heartily recommending the Cornice 
Work Manualto my brother workmen.” 


@ You need this book in your work. SEND FOR IT 
TODAY. 


DANIEL STERN, Publisher 
CHICAGO, ILLINOIS 


910 Michigan Boulevard, 
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ESTABLISHED 1880 
Representative of 
The Stove Tin Hardware 
Heating and Ventilat- 
ing Interests 
PusiisHED Every SATURDAY 


pen 





Address all communications and 
remittances to 


DANIEL STERN 


Publisher and Proprietor 
910 South Michigan Avenue 
Chicago Illinois 


Terms oF SUBSCRIPTION IN THE UNITED STATES AND ITs PossEssrons (Invariably in Advance) ONE YEAR yg Parp $2.00 
ForeiGn Countries ONE YEAR PosTAGE Paip $4.00 CaNnapA ONE YEAR PostaGE Paip $3. 


Entered as Second-Class Matter June 25 1885 at the Post Office at Chicago Illinois under Act of March 3rd 1879 








Vol. 66. No. 3. 


CHICAGO, JULY 19, 1913. 


$2.00 Per Year. 











Tue LATE J. Pierpont Morgan,.a few months be- 
fore his death, when testifying before a Senate com- 
Credits and mittee on his business methods, was 
Collections asked: “What is the first essential to 


Pa granting a man credit?’ Mr. Morgan’s 
World. reply was, “Character.” It did not 


make any difference whether the man had any other 
asset, but if he had character he was considered a 
better business risk for Mr. Morgan than if he had 
tangible assets without character. 

In other words, Mr. Morgan thought that char- 
acter was the best asset that a man could have in order 
to obtain credit. Now, there are different kinds of 
character. The word does not necessarily mean or 
imply morality, but as used by Mr. Morgan it meant 
thoroughness in business affairs. The trouble with 
many business men is that they lack this quality of 
thoroughness. One of the grievous fault in many 
cases is a too free extension of credit and a laxity 
in making collections. Both are equally bad. The 
average business man cannot afford to extend too 
large a line of credit, nor can he afford to be remiss in 
making collections. If he fails in the latter respect he 
will injure his own credit, because if these collections 
are not made promptly the business man will be un- 
able to pay his own debts promptly. 

Yet this is one of the very points that so many 
business men ignore. They hesitate to dun a cus- 
tomer whose account is overdue, for fear that they 
nay antagonize him and possibly lose his trade. No 
thorough going business man, however, will take 
umbrage at such dunning. If he has bought supplies 
of any kind on a definite time limit he should expect 
to pay his bills when they become due or to be dunned. 

The careful credit man in any large business house 
will scrutinize these facts with great carefulness 
when an application is made to him for a line of credit. 
He will find out how the applicant conducts his own 
business and the amount of credit extended will be 
based upon the ascertained facts. The man may be 
perfectly sound financially, but unless he runs his busi- 
ness on strict business lines he cannot meet his obliga- 
tions when due. That will mean that he will want an 
extension. But the man who sees that his collections 
are properly attended to and that bills are paid when 
due, is always in a position to pay his own bills 
promptly and his trade becomes a much sought after 
one by all merchants dealing in his particular line. 
It is altogether a matter of training and every busi- 
ness house can so train its customers that they will 
understand when buying goods that those goods must 
be paid for at the specified time. 


What Are the cautionary or anticipatory measures 
which the banks of the United States are now taking 


and why is it deemed wise to adopt 

Banks Forsee these measures ? Experienced men of 
— finance and bankers are asking th 

ance and bankers e ask Se 

Crop. e S e SKINg ese 


questions. Funds are in plenty. Yet it 
has been almost impossible to negotiate large loans, 
and even railroads have been compelled to market 
short-time notes for funds of which they are in imme- 
diate need. Money-market conditions were such as 
to make inevitable the sudden receivership of what, 
notwithstanding its bankruptcy, is still one of the 
great railroad systems of the United States. 

The answers to the above questions agree in at- 
tributing the phenomenon to world-wide domestic, 
financial and material conditions. First of all, there 
is the prospect of a harvest perhaps unprecedented in 
quality and quantity. There is a reasonable prospect 
that it will be record-breaking and needs many mil- 
lions to garner. Therefore the funds now on deposit 
in New York will be withdrawn for use in the West. 

The great banks of the United States are now con- 
serving their resources in order to meet the demands, 
however large, in the Fall. Liquid assets in abund- 
ance are necessary. Large loans extending over long 
periods must be avoided or the ymay find themselves 
hampered in the Fall when the crop moving is on. 

Banks of the United States are, therefore, now be- 
ginning to husband their resources and to.make prep- 
arations for keeping these resources in such constant 
control. 








Texas, MINNESOTA, Iowa, Nebraska and Ohio have 
passed compulsory compensation laws, while in the 
legislatures of a number of other states 


Compulsory such laws are pending and in most cases 
Compensation 
"pang will be passed. It is the duty of em- 


ployers to look carefully into the pro- 
visions of these laws, as they will in many cases 
largely increase his liability to the employe in case 
of accident. In many states the provisions of the law 
are clearly and lucidly stated; in others they are so 
obscure and befogged that it will take a Supreme 
Court decision to make them clear. Generally the 
old defenses under the common law are nullified and 
no recourse is left the employer except to compensate 
the employe in case of injury. 

To the business man and to the Liability Insurance 
Companies, these laws are of extreme importance. 
At first thought it might be assumed that they would 
place a hardship upon the business man, and that the 
Liability Insurance Companies particularly favored 





wy a 
of ae epi 


ae 
e 


COPTER Be: 








a: | a 
Po eee 


14 AMERICAN ARTISAN AND HARDWARE RECORD 


the passage of such laws because of the larger amount 
of premiums they might be expected to collect. Both 
these assumptions are erroneous, however. The busi- 
ness man has the assurance, in case an employe is 
injured, that the payments exacted from him will 
be of a certain amount. He knows exactly what he 
has to pay. The Liability Insurance Company also 
knows exactly what it has to pay. Under the old 
common law neither the employer nor Liability Insur- 
ance Company could form an accurate estimate as to 
what an injury would cost. Cases were taken into 
courts and in many instances stubbornly fought, and if 
an unusually sympathetic jury could be obtained or if 
the employer happened to be a corporation, the jury 
had no hesitancy in mulcting, a stinging sum in 
damages would be awarded and after some years of 
litigation and expense the case would be concluded. 

Under the new compulsory compensation laws, 
however, this period of uncertainty is abolished, and 
because of the abolishment the Liability Insurance 
Companies welcome them. It gives them a known 
basis on which to establish their rates, and it is rea- 
sonable to expect a decrease in rates for such lia- 
bility insurance. The recent report of the secretary 
of the National Sheet Metal Contractors’ Association, 
read at the Washington, District of Columbia, con- 
vention, shows that there is every probability that the 
members of this association will be able to insure 
against accident, to their employes at an annually re- 
ducing rate for some years to come. 








RAILROAD MEN do not expect any large amount of 
new railroad construction in the next year or two. 
Improvement One of the reasons for this is because of 

of Existing the stringency in the money market, as 

Railroad when money is tight it is a difficult mat- 

Lines. ter for the railroads to place their bonds 
or stocks for purposes cf new construction. This 
does not indicate, however, that railroad building will 
cease, but only that it will be conducted along different 
lines and that in place of the rapid construction of 
new lines, more money will be spent in the improve- 
ment of existing lines or in their double tracking. 

There is practically no section of the United 
States which is not fairly well supplied with railroad 
facilities, as can readily be seen by a glance at the 
map. The demand is not so much for more railroads 
but for better ones. There are too many single track 
lines in the country and the operation of these is not 
always profitable. What the country now needs is 
not so many single track roads, but that the single 
track roads shall be double tracked and that where 
the facilities of double track railroads are now seri. 
ously taxed, frequently causing a congestion of 
traffic that proves expensive to the railroads as well 
as to the business interests of the country, that these 
railroads shall have third or even fourth tracks 
Much of the money of investors in the next few years 
will no doubt be expended in such improvements. 
There is also a crying demand for the abolition of 
grade crossings, an enlargement of terminal facili- 
ties, the application of safety devices and it is in these 
most important matters that the railroads will make 
their heaviest expenditures in the near future. 


One of the oldest railroads in the country is the 
Erie, running through a densely populated territory, 
and yet for many miles of the line between New York 
and Chicago the Erie is reduced to the condition of a 
single track line. Lately the Erie has been expend- 
ing large sums of money and in time will be a double 
track road. Nearly all the Trans-Missouri roads are 
single track ones. As this Trans-Missouri country is 
developing in population and producing capacity, it is 
a crying need that the existing roads shall have bet- 
ter facilities for conducting the enormous business 
which comes to them. The same thing can be said 
of many of the principal Southern lines. 

Anything that will facilitate this work of developing 
existing railroad systems, of making them more serv- 
iceable to the public, of making them safer for travel, 
will be considered good work by the American people. 








WE TALK of the economic growth of the United 
States as the most amazingly rapid that has ever taken 
place anywhere in the world. And now 

America’s and then it is helpful to have some fig- 

Pi aol ures to bear us out. The Nation’s Busi- 

ness, published by the Chamber of Com- 
merce of the United States, furnishes them. Fifty 
years ago exports were $5.83 per capita, compared 
with $22.41 now; imports were $5.79, compared with 
$16.94 how. 

But the most surprising thing is that the total com- 
merce of the United States a half centry ago, accord- 
ing to this publication, was less than one-fourth that 
of the single port of New York in 1912. The exports 
and imports at New York are given as $1,793,000,000 
for last year, $2,000,000 more than London and about 
$120,000,000 more than Hamburg, which leads Liver- 
pool by a small margin. 

Assuming that the figures for 1862 do not include 
the then blockaded ports of the Confederacy, thev 
cover New York, Philadelphia, Baltimore, Boston and 
the entire Pacific coast. They show as strikingly as 
anything could show what a rich inheritance America 
possesses not only in natural wealth, but in the in- 
dustry and enterprise of its people, and what a great 
obligation rests upon the nation to use this wealth 
aright. 








RANDOM NOTES AND SKETCHES. 





BY SIDNEY ARNOLD. 

It is doubtful which is the most offensive to an 
employer—ignorance or laziness. Perhaps laziness 
is the most to be deplored, because the ignorant em- 
ploye can be taught and in time acquire knowledge, 
but for the lazy employe there does not seem to be 
any possible hope of redemption. He will always 
shirk his work and in doing this will have no consider- 
ation for the welfare of his employer or for the con- 
venience of the employer’s customers. He becomes a 
detriment to the trade of any man by whom he is 
engaged. 

The ignorant employe may be an extremely active 
one and while he will frequently make blunders that 
are productive of loss to his employer, yet his activity 
will frequertly compensate for his lack of knowl- 
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ige. I have in mind two instances of ignorance that 
have noticed in employes which are worth relating. 
In one case, a country hardware dealer who had a 
large trade among the farmers and carried an ex- 
tensive line of harness in addition to the regular 
stock, engaged a new clerk. After he had been working 
a day or two his employer became a little dubious 
about the knowledge of the new clerk, so he took occa- 
sion one day when the clerk was busy talking to a 
customer, to stroll along and listen to the conversation. 
The clerk designated point after point that he thought 
was meritorious about a particular set of harness and 
the farmer still remained obdurate. - Finally the clerk, 
as a last and conclusive argument, said: 

“Why, do you know what kind of leather is in that 
set of harness ?”’ 

The farmer did not know, but being eager for in- 
formation, he inquired, “What kind of leather is it?” 

“What, that is some leather,” said the clerk. 

He did not make the sale and after the farmer had 
gone, the proprietor took occasion to give that young 
man some real information about leather. 

The other case of ignorance was in an office boy. 
He had been working for his employer for a couple of 
months and seemed to be brisk and alert, willing to 
run errands and do anything that was required of 
him. He did not have any knowledge of good man- 
ners, however, and in this respect he was not perhaps 
to blame, but should have been pitied. But any ob- 
serving boy can acquire good manners if he has ob- 
serving qualities. However, the boy’s employer called 
him in one day and said: “! want you to take this 
letter over to Mr. Smith and wait for an answer,” 
so the boy started out with the letter. 

In due season he returned with the answer and 
walked into his employer’s office. 

“Well,” said the employer, “did you see Mr. Smith, 
and did you deliver the letter?” 

“Yes, sir; here’s the letter; but I don’t think that 
it will do you any good.” 

“Why?” asked the employer. 

“Because Mr. Smith can’t read. 
the boy. 

The employer was very much concerned at this in- 
formation. He inquired, “Why, how do you know he 
is blind? I saw him only a few days ago and his 
eyesight then was as good as mine is. It must have 
been a very sudden affliction.” 

“Oh, he’s blind, all right,” cheerfully replied the 
“He asked me three times where my hat was 


and it was right on my head all the time.” 
*x* * * 


He’s blind,” said 


boy. 


A. P. Dease, who is well known in the furnace 
trade of Chicago, has evidently missed his vocation. 
‘le Should have been a lawyer and there is no doubt 
but that he would have been a very successful one 
\Ir. Dease was the prosecuting attorney at the mock 
trial held over Albert Speich, Jr., of Milwaukee, at 
the Chicago Retail Hardware Dealers’ Association 
picnic. Mr, Speich was placed on trial for trying to 
desert his associates on the trip from Milwaukee to 
Chicago at Kenosha, and so on arrival at Northwest- 
ern Park was placed in the hands of the Chicago re- 

ption committee for trial. 
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The evidence of several of the Milwaukee men was 
called for. They were unanimous in the statement 
that Mr. Speich had intended to desert the train at 
Kenosha. As to the reason for this desertion they 
were fairly agreed, but their testimony was entirely 
based upon hearsay and inference, and while serious 
in its nature, could not be considered as sound evi- 
dence. Prosecuting Attorney Dease endeavored by 
every means within his power to elicit the reason for 
this attempt at desertion. It did not appear credible 
that any man coming from Milwaukee to Chicago 
would deliberately get off at Kenosha unless there 
was some irresistible attraction at that place. But the 
witnesses, while of the opinion that the attraction ex- 
isted there, were so uncertain of its nature that the 
evidence could not be accepted as conclusive. The 
sentence of the court was that Mr. Speich was to 
dance with the best looking girl he could find on the 
grounds. Now, at first sight, that seems like a very 
lenient sentence, but it was really one of the most im- 
placable that could have been pronounced. Mr. Speich 
started in immediately to work out his sentence, but at 
a late hour in the evening he said he was still in doubt 
as to whether he had succeeded, because after dancing 
with one girl he always found another that was a lit- 
tle better looking, and so he had labored industriously 
in the dancing pavilion the greater part of the day to 
redeem himself in the estimation of his fellow Mil- 
waukeeans as well as in the eyes of the Chicago hosts. 

* * * 

Particularly noticeable for his seasonable attire at 
the Chicago Retail Hardware Dealers’ Association 
picnic last Wednesday was Martin Engelhardt, whose 
sylph-like form in an airy negligee drew the attention 
of all observers. Martin was evidently resolved that 
the hot weather should not discommode him. Henry 
Stuckart was also noticeable for his breezy costume, 
while Louis Schmetzer was the focus of every eye. 
There were others, to be sure, and it may appear in- 
vidious to mention these three gentlemen only, but as 
they were generally conceded to have met-every re- 
quirement of the occasion, as far as airiness and light- 
ness of costume was concerned, I have only thought 
it necessary to particularly dwell upon their attract: 
iveness. 

The poetic gifts of Louis Schmetzer are probably 
but little known, but when it comes to Tennyson and 
Longfellow and such like poets, there are none of 
them that have anything on the genial Louis. At the 
hardware men’s picnic he dashed off with the greatest 
ease the following little gem, which I herewith repro- 
duce without his permission: 

There was a man in our town, 
Whose head was made of bone; 

He turned all advertising down, 
And fought it out alone. 

Said he, 
Or daily paper ads, 

I can’t afford to rent a board, 
It takes a world of 


“T don’t believe in signs 


‘scads.’” 


He soon was distanced in the race 
And iost his every cent: 

And there appeared upon his place 

“For Rent!” 


A sign which read: 
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Up to the Minute News Siftings 


Trade News Gathered From All Sources and Brought Down to Date 








PATENT GRANTED FOR SELF-CLOSING OVEN 
DOOR. 





James Scanlon, Adell, Wisconsin, has been granted 
United States patent No. 1,064,861, for a self-closing 
3 Pr oven door. The 

main teatures 

of this inven- 
tion consist of 
a crank in con- 
nection with the 
door, coupled 
with a_ single 
lifting member. 
, The lifting 
ine member is pro- 

vided with a stop and is engagable with a gravity 
latch. There is a crank in connection with the door 
to which is coupled a single lift member, with a piv- 
otal counterweighted member opposing the lifting 
member. A guard loop in hinge connection is engaged 
by the lifting member. This arrangement provides a 
self-closing action, although the stop attachment pro- 
vides the necessary check for holding the door open. 


oo 


MECHANICAL APPLIANCES THAT HELP 
BUSY BUSINESS MEN. 




















There is a time for everything, and this applies par- 
ticularly to business affairs. Many a big sale has been 
consummated by going after it at the precise moment 
when it could be closed, and many a big deal has been 
lost simply because the salesman did not go after it 
when he should have done so. The trouble with too 
many men is that they rely entirely on their memory, 
and this is a bad habit. No man in business life 
should depend on his memory alone. There are 
mechanical devices nowadays which make this un- 
necessary, that obliterate all dangers of forgetting 
things, and that automatically recall daily and hourly 
just what should be accomplished in that day or hour. 

Much ingenuity has been expended on this matter 
of mechanisms for the business man, so that he may 
minimize his mistakes due to faulty memory and grasp 
every legitimate opportunity at the exact moment 
when it should be seized for his profit. 

Shaw-Walker, of 5226-78 Western avenue, Mus- 
kegon, Michigan, have perfected many appliances 
which the modern business man finds to be invalu- 
able, not only because his memory is jogged at the 
precise moment when it needs it, but because of the 
efficiency afforded by the use of this appliance in the 
system that it brings into the business office. The 
automatic file is another of these appliances which 
the makers claim is always on the job, and is in 
reality a mechanical private secretary. 

An attractive catalog describing these and many 
other office devices manufactured by Shaw-Walker 


for use in business offices is published by them, 
and this catalog is illustrated with accurate re- 
productions of the various devices. They will be 
glad to send it to any business man who desires to 
increase the efficiency of his office, upon request, and 
in writing them kindly mention AMERICAN ARTISAN, 


ENGLISH INVENTOR GETS UNITED STATES 
PATENT FOR LIQUID FUE}. BURNER. 








Manning Pike of London, England, has been 
granted United States patent No. 1,065,834 for a 
liquid fuel burner. 
The device consists 
of a lamp for burn- 
ing spirits or any 
volatile fuel. This 
lamp comprises a 
fuel container and 
tubular wick having 
an exposed interior 
surface, a tube with 
angles which support the outer surface of the wick 
and a conduit for supplying air to the exposed interior 
surface of the wick and a perforated portion extend- 
ing across the air conduit at the base of the exposed 
surface of the wick. There is a woven wire dia- 
phragm of small mesh which extends across the con- 
duit, supported at the base of the exposed surface, 
with a perforated metal support in the interior of 
the wick and a valve for controlling the passage of 
air through the conduit. The wick, which is fibrous, 
comprises an outer portion of non fireproof material 
and inner portion of asbestos having an exposed 
interior surface. 








-oo 


REDUCING THE COST OF LIVING. 








Much of the present day agitation about the high 
cost of living is directed against the actual cost of 
food products. Such agitation cleverly conceals other 
vital leaks in the household expenses, and overshad- 
ows some of the other real issues. The housekeeper 
never charges a running expense such as fuel to her 
bills, yet it plays just as important a part in her cost 
account—if she keeps one at all—as the more material 
items of groceries and meats. 

The housewife never considers that the fuel cost: to 
cook her food is contributery to the tiny balance left in 
her allowance at the end of each week. Yet it is, and 
very much so, too. It was with this idea in mind that 
the Foster Stove company of Ironton, Ohio, designed 
its Opal range. They claim and guarantee that Fos- 
ter’s Opal range will bake two pans of biscuits, cook a 
large meal and heat twelve quarts of water, with only 
eight pounds of soft coal, forty minutes from the time 
the match is lighted. Another economic claim made is 
that this range will do all the cooking and baking for 
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a large family for a whole week with only three 
bushels of coal. 

These facts are quite worthy of investigation and if 
you are interested write at once to the company for 
further proof which they will be glad to furnish. 
Please mention AMERICAN ARTISAN. 


GRANTED PATENT FOR GAGE FOR 
GAS=COCKS. 





United States patent No. 1,065,815 has been granted 
to John Lample of Baltimore, Maryland, for a gage 

















1,065,815. 





for gas-cocks. The device consists of a combination 
with a gas range having a feed pipe; a branch from 
the feed pipe and a gas-cock in the branch. There is 
a handle which is so arranged as to project across the 
feed pipe in any open position of_the gas-cock and 
which is of a gage to be fitted on the feed pipe, to 
indicate by the position of the handle some deter- 
mined open position of the gas-cock. It comprises 
a strip of sheet metal adjusted so as to provide a 
slotted sleeve. This sleeve fits snugly on the feed 
pipe and is provided at a point adjacent to the upper 
side of the feed pipe, with a projection over which 
the handle is freely movable. 


. 


GETS RUSTY WITHOUT ‘AMERICAN 
ARTISAN.” 





To AMERICAN ARTISAN: 


Enclosed find postoffice money order for $2.00. 


Every sheet metal worker needs AMERICAN ARTISAN. 
He gets rusty without it. Thanking you, I remain, 
Yours very respectfully, 
Fart L, SMITH. 
Lexington, Kentucky, July 14, 1913. 


~~~ 


CHICAGO INVENTOR SECURES RANGE AND 
STOVE PATENT. 





A combined cooking range and heating stove, the 
invention of Ernest Chapin Cole, Chicago, has re- 
ceived United 
States letters 
patent No. I,- 
064,614. The 
advanced fea- 
ture of this ar- 
rangement is 
the provision 
for a_ perfect 
regulation of 
heat, as re- 
quired either 
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for cooking or heating, or both. This is secured by 
inlet and outlet openings formed through the rear wall 
of the oven plate and located at the lower rear por- 


AMERICAN ARTISAN AND HARDWARE RECORD 





17 


tion of the fire back, at the opposite side of the oven. 
Inside the oven is a shield, comprising an imperforate 
top wing, secured in spaced relation to the oven top 
plate. This insures an air circulating space. A sim- 
ilar inclined wing fixture, secured against the fire 
back, forms an air circulating flue. 
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SPECIAL DEVICE FOR CLOSING STOVE DOORS 


Loyd Scruggs, of St. Louis, Missouri, has re- 
ceived letters patent No. 1,065,003 from the United 


States for a device which auto- 
matically closes stove doors. It 
is based upon a weight for the 


door arranged between the ash de- 
flecting guides and the grate. An 
attachment guides the weight in 











PPO o yy Te ry such a manner that it never travels 
above the gate nor below the ash guides, neither can 
it swing from side to side. This insures efficiency in 
the working of the device. Mr. Scruggs has assigned 
his patent to the Copper Clad Malleable Range Com- 
pany, St. Louis, Missouri. 


+> 
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EITHER BOOST YOUR EMPLOYER OR FIND 
ONE YOU CAN. 





Some of the practices of the ex-manager of a certain 
business gained for that business a reputation of being 
crooked. But whether or not there was any real cause for 
this reputation does not enter into the story of the rapid rise 
of the young man who is now general manager of this con- 
cern, 

Four years ago, when he started to work in this business, 
he was not aware of the unsavory reputation it had. And it 
was a year before certain employes, who like to plot and talk 
against their employer, convinced this young man that the 
house he worked for really did have a reputation among bus- 
iness men in general of being a bit crooked in its dealings 
with customers and creditors. But he never was nor will be 
convinced that the firm he works for really is crooked—and 
he now ought to know, if anybody does. 

This young man did not agree with the opinions of his 
fellow workers and frankly told them as much. He resolved 
to make an independent stand of the conviction that the firm 
he worked for was absolutely on the square. He wondered 
why the other fellows kept on working for a man they so de- 
tested. 

Frazer—that is not this young general manager’s name, 
but we will call him that—soon refused to hear any talk that 
directly or indirectly knocked the concern that gave him good, 
honest employment. He decided that any firm that had suc- 
ceeded as had the one he worked for must be essentially on 
the square, in spite of a possible reputation to the contrary. 
He became an independent booster, and the harder the other 
fellows knocked the more he boosted; not so much in open and 
argumentative refutation of knocks, however, as by an in- 
crease of loyalty in his mental attitude toward the business, 
which unconsciously expressed itself in his actions, especially 
in the way he handled his work. 

Frazer saw that several other young men in the busi- 
ness, though they may have believed there was some excuse 
for the bad reputation of the concern at least had the good 
common sense not to knock. He became intimate with them. 
He sized them up man against man and courted the friend- 
ship of the best of them—those that he thought most effi- 
cient. 

Through them Frazer’s unusual loyalty became known to 
the head of this business. He realized that a number of his 
employes were in that class of people we call “knockers.” 
He knew there was no real cause for the reputation the acts 
of his former general manager had created. He did not dis- 
charge employes who, he thought, did not respect the business, 
feeling sure that eventually they would see their mistake— 
and perhaps make up for lost loyalty. 

To help matters in this respect, he placed Frazer for a 
few months in each department—and after three years he 
suddenly became aware of the fact that Frazer, though he had 
judged him to be a young man of only average business abil- 
ity, was equipped to manage the business—Donald Scott. 
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The Week's Hardware Record 


Of Interest to Manufacturer, Jobber and Dealer 








AMERICAN ARTISAN AND HARDWARE 
RECORD is the only publication containing west- 
ern hardware and metal prices corrected weekly. 
You will find these on pages 44 to 49 inclusive. 








The corporation known as the Iowa Hardware 
Company, Vinton, Iowa, has been terminated and 
S. F. Parzybok, who has been manager and one of 
the principal stockholders for years, has bought the 
entire business. 

The Coleman Lamp Company is the name under 
which the old Hydro-Carbon Company of Toledo, 
Ohio, will do business in future. The concern manu- 
factures the “Air-O-Lite” gasolene lamp and is plan- 
ning to open a branch house in St. Paul, Minnesota. 

The Smith & Hemenway Company has been incor- 
porated at New York City, New York, with a capital 
of $250,000, to manufacture hardware. The incor- 
porators are Jacques L. Waldenberg, Edmond R. 
Lyon and Marvin Mackenzie, all of 258 Broadway, 
New York City. 

The C. A. C. Axe Company, Holbrook, Massachu- 
setts, has been reorganized under the laws of that 
state, with a capital of $25,000, to manufacture axes 
and hunting hatchets. The officers are John Under- 
hay, president; W. Clifton Packard, treasurer; J. W. 
Collins, general manager. 

The J. B. Schroeder Company, of Cincinnati, Ohio, 
capitalized at $100,000, has been incorporated by J. 


-B. Schroeder, J. Raymond Schroeder and Charles J. 


Frohmiller. It takes over the business of J. B. 
Schroeder & Company, dealers in builders’ hardware, 
which heretofore has been a partnership. 

Wilbur C. Jordan, treasurer of Edwards & Walker, 
retail hardware dealers of Portland, Maine, died re- 
cently in that city, as the result of a self-inflicted re- 
volver shot, which it is believed was accidental. Mr. 
Jordan was prominent in business circles and a 
Shriner and Knights Templar. He was 45 years of 
age, and leaves a widow and twelve-year-old daughter. 


oo 


CREDIT TERMS THE BARRIER TO AMERICAN 
HARDWARE TRADE WITH SPAIN. 





The matter of credit is of primary importance and 
one which touches the personal pride of the Spanish 
merchant, writes American Consul Claude I. Dawson, 
of Valencia, Spain, in a report to the United States 
Department of Commerce. Although he frequently 
does not require extended time in which to meet his 
bills, the knowledge that liberal terms are available 
is particularly gratifying. He especially objects to 
paying for purchases before or at the time of deliv- 
ery. The largest hardware dealer here carries some 
American goods purchased from supply houses in 
Barcelona, but he imports very little direct, simply 
because exporters in the United States as a rule 


decline to extend credit. He recognizes American 
superiority in several lines of hardware, but until 
his competitors here begin to import direct from 
New York he can afford to hold aloof or demand 
terms similar to those offered by European houses. 
Of equal importance is the custom of quoting prices 
c. i. f. Valencia, a common practice among European 
houses but unknown in the trade between the United 
States and this district. 





PLANS FOR A CHICAGO HARDWARE CLUB 
BEING VIGOROUSLY PUSHED. 





After many years of talking over the matter it ap- 
pears as if the Chicago hardware men were at last to 
have a real home of their own. At the picnic held 
last Wednesday the badges on the breast of every vis- 
itor were noticeable, calling upon them to boost for 
the Chicago Hardware Club. 

Last week a meeting of a few men interested in the 
project was held, at which a temporary organization 
was formed, with A. P. Dease as president and T. J. 
Bowler as secretary and treasurer. 

During the coming week all the hardware dealers 
in Chicago, including retail, jobbing and manufactur- 
ing lines, will receive notices asking their presence at 
a meeting to be held on July 25, in order to perfect an 
organization for a club, the election of officers and 
the necessary steps preliminary to incorporation. Mr. 
Dease, in discussing this matter with a representative 
of AMERICAN ARTISAN, stated: 

“We have long felt the need of such a club in Chi- 
cago, and while the matter has been agitated spasmod- 
ically for some years, there has never been any con- 
certed action taken looking toward its organization. 
We are now going to try and push the thing through 
to completion. New York City has for years had a 
magnificent Hardware Club and every hardware man, 
no matter from what section of the country he came. 
when visiting New York was welcome to all the hos- 
pitalities and conveniences that the club afforded and 
was there certain to meet the men in the trade whom 
he was desirous of meeting and doing business with. 
We in Chicago have never had any such accommoda- 
tion, but we need it and we are going to try and carry 
it through. 

“As soon as we have obtained the necessary num- 
ber of members, we will elect directors and the neces- 
sary officers and apply for letters of incorporation. 
The tentative plans so far are for the engagement of 
club room headquarters down town on Lake Street 
or near Lake Street, and eventually we will establish 
a dining room service with luncheon served at reason- 
able prices, where the men in the trade can go at noon 
or other hours, bringing their friends and _ talking 
ever business affairs. We will also make a special 
rate for out of town hardware men, extending them 
the hospitalities of the Club and see no reason to 
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bt but what the project will prove immensely pop- 
ar and successful.” 
he letter of invitation to attend the meeting is as 


follows: 

Yourself and your representatives are invited to attend 
4 meeting, which will be held on Friday evening, July 25 in 
the Assembly Hall, 2nd floor of the Northwestern University 
Building, Corner Dearborn & Lake Streets, for the purpose 
§ forming a hardware club in the city of Chicago. 

The membership of this organization will consist of 
hardware jobbers, manufacturers, retailers. and their repre- 
sentatives, also the manufacturers and jobbers of rubber 
coods, electrical supplies, woodenware and all kindred lines. 
~ Aside from the social feature of this organization, there 
will be introduced several new features which will be both 
interesting and profitable to the hardware jobber and manu- 
facturer. 


AN ATTRACTIVE SINGLE DISPLAY WINDOW 





Simplicity and effectiveness are combined in the 
“Alabastine”’ window arrangement shown in the illus- 
tration. However careful and neat a mixed display 
is arranged it falls far short of the potency of the 
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border was stencilled ; the floor was very plain, simply 
having packages of Alabastine and paper slips with 
various suggested color combinations. 

The perspective view in the center of the back- 
ground was very natural and extremely deceptive. 
From the illustration it will be noticed that the lady 
with the package of Alabastine, although prominent, 
seems to be the feature of a second display, yet fits 
in uniquely with the harmony of the idea. 

The temptation to crowd in too much often spoils 
the specialized display. In this case it was avoided 
and the effectiveness of this effort should certainly 
encourage Mr. Kimball’s assistant to further efforts 
in the same direction. 





4+ 
<< 


THE CASH VALUE OF AN ATTRACTIVE 
WINDOW DISPLAY. 





Once upon a time there lived a hardware merchant 
who begrudged the time it took to display his goods 
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A Clever “Alabastine’’ Window Display in the Hardware Store of Mr. Charlies T. Kimball, Jr., Green Bay, Wisconsin, dressed by 
Anton J. Tooner, which received Honorable Mention in AMERICAN ARTISAN Window Display Contest. 


“single” idea. The association of many lines does not 
attract so readily, simply because the passer-by is used 
to it. He or she sees nothing unusual to hold their 
attention. But the specialized display instantly at- 
tacts attention because it stands out prominently. 
“ew would fail to spend a moment looking over the 
display illustrated. Its neatness is magnetic. 
Barely a couple of hours were spent by an assistant 
Mr. Charles T. Kimball, Jr., hardware dealer of 
ireen Bay, Wisconsin, in preparing this display, and 
is what the party responsible modestly terms a 
‘irown in window.” 
mporary display but it proved to be so attractive 
at the photographer was called into service. 
Che background was covered with building paper 
| coated over with light green Alabastine. The 


It was only intended for a 





in his window. A few brooms, a wash tub and fly 
paper were the only things to be seen behind the 
plateglass. This merchant was asleep—behind the 
times. A cruel genii called competition came along and 
so startled the sleepy merchant that he became fright- 
ened for his store. But he awoke too late, for the 
cruel genii had killed his business. 

The moral of this tale is to keep awake and abreast 
of the times; which necessarily includes keeping your 
display windows up as the drawing card for your 
store. 

Keeping up your display windows should not be done 
merely because your competitors are doing the same 
thing. It should be done because it has an actual 
cash value—because it is a material asset to your store. 

It has a cash value to you for two reasons: first, be- 
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cause it will increase the business of your store, and, 
secondly, because if you enter it.in the AMERICAN 
ARTISAN window display for hardware stores it may 
win a cash prize for you. 

Your windows are the one direct medium between 
your store and your customers, Mr. Retailer. If you 
do not believe this put a sign in them saying the store 
is closed, and notice how much business you do. 

Perhaps you have not entered the contest to date 
because you or your clerks are inexperienced in win- 
dow dressing. That is no excuse; it is a confession of 
weakness; and a fact that hurts your business. 

Get experienced! Try arranging something unique 
or attractive in your display window or let your clerks 
do it. Your first effort may not be satisfactory, but 


if you keep on trying a few times you will be sur- 


prised to see how quickly you have acquired the knack 
of arranging an attractive display. 


And if it does seem attractive don’t fail to enter it in. 


AMERICAN ARTISAN contest. It will be good experi- 
ence and possibly remunerative. The conditions of 
the contest are as follows: 

The prizes will be awarded as follows: 

First prize, $50 in cash for the best photograph and 
description of window display of hardware. 

Second prize, $25 in cash for the photograph and 
description second in excellence. 

Third prize, $15 in cash for the photograph and 
description third in excellence. 

Fourth prize, $10 in cash for the photograph and 
description fourth in excellence. 

Following are the conditions: 

The photographs may be sent by mail or express 
charges prepaid, and must reach this office not later 
than August 15, 1913. Address all photographs to 
AMERICAN ARTISAN Prize Competition, 910 South 
Michigan Boulevard, Chicago, Illinois. 

Each photograph and description must be signed by 
a fictitious name or device and the same name or 
device must be put into a sealed envelope containing 
the real name and address of the contestant. This 
sealed envelope is to be enclosed with the photograph. 

A competition committee of three will be appointed, 
one of whom will be an expert window dresser and 
one an experienced hardware man. This committee 
will pass upon the merits of all photographs and de- 
scriptions received, without knowing the names or 
addresses of the senders, and will decide the winner 
of the contest. 

AMERICAN ARTISAN reserves the right to publish all 
photographs and descriptions submitted in this com- 
petition. 


~~ 


HARDWARE SUPPLIES WANTED BY THE 
UNITED STATES. 








One hundred and thirty-one thousand pounds of 
bolts, boat spikes, nails, steel bars, -etc., are wanted 
by the United States government. Sealed proposals 
for the above will be received by the United States 
Engineers’ Office at Wilmington, North Carolina, 
until August 7. Fuller information concerning the 
requirements can be obtained upon application to H. 
W. Stickle, Major of Engineers, at Wilmington, men- 


tioning No. 1,345. 


IOWA HARDWARE MEN VICTIMS OF RED 
TAPE. 





The recent act of the Iowa legislature, which pre 
vents people from carrying revolvers without firs: 
making application and receiving permission fro: 
specified public officers, is proving a bitter pill for th: 
lowa hardware dealers to swallow. 

While the carrying of firearms, without a license. 
is prohibited in most states, the actual purchase has 
not the restriction which has just been inflicted upon 
hardware dealers throughout lowa. 

While the carrying of firearms has its uses and 
abuses, the law was framed ostensibly to benefit the 
people, yet it has already acted as a boomerang to 
the hardware dealers throughout the state. 

While the law hinders the Iowa merchant from 
selling the weapon without the necessary permit for 
the purchaser, in addition to keeping a record of 
every sale, part of which record has to be filed with 
the county auditor at a cost of fifty cents, it does not 
in any way prevent the merchant of another state 
from selling a revolver to an lowa man by mail. 

The weapon can be shipped from a mail order 
house in Chicago, or elsewhere, right to the pur- 
chaser’s home; he does not even have to carry it 
home, neither does he have to go through the for- 
malities demanded by the new law. When a two- 
cent stamp will remove the obstacles in the way of a 
purchase, it is extremely improbable that any Iowan 
will go through with the legislative demand when he 
wants a revolver—unless of course he wishes to com- 
ply with the law. 

It is easy to see that Iowa has lost rather than 
gained from the new law. It merely serves to pre- 
vent Iowans spending their money in the state. 

But the heavy losers will be the hardware dealers. 
many of whom carry extensive and valuable stocks of 


revolvers. 


ons 


HARDWARE MAN PREPARES FOR ENLARGE- 
MENT OF HIS STORE. 


L. A. Paddock, owner of the Hardware Supply 
Company, is negotiating for the enlargement of his 
store at 718 East 63rd Street, Chicago, Illinois. 

Mr. Paddock intends to extend the store back to 
the alley, making it the largest hardware store on 63rd 
Street. Mr, Paddock seems to make a success wher- 
ever he locates and this enlargement shows the con- 
fidence he has in the future of 63rd Street as a 
business district. 











CHAIN MAKING MACHINERY WANTED IN 
EUROPE. 





A merchant in a European country has informed 
the American Consul that he desires to purchase ma- 
chines for making chains, also apparatus for welding 
by electricity. Catalogs, price lists, weight of ma- 
chinery and other information should be furnished 
to the person named in the report. Correspondence 
may be conducted in English. Complete information 
about this inquiry may be obtained from the Bureau 
of Foreign and Domestic Commerce, Washington. 
D. C., by referring to No. 11,267. 
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Annual Picnic of the Chicago Retail Hardware 
Association Most Successful 


and Enjoyable. 





The annual picnic of the Chicago Retail Hardware 
Dealers’ Association was held Wednesday, July 16, at 
Northwestern Park, and was generally pronounced to 
be the most successful affair of its kind that the Asso- 
ciation had ever given. It was estimated that there 
were between 1500 and 2000 persons present and all 
had a most enjoyable time. 

It was hot, of course, and it was also humid, but 





J. H. Bixler, 
Chairman of the Entertainment Committee of the Chicago 
Retail Hardware Association. 


that did not dampen the ardor of the Association 
members or their many guests. In spite of the heat 
and humidity, there was a more or less cooling breeze 
always to be found at the park and the sporis on the 
program of the day were carried out without a hitch. 
It was quite apparent that the wardrobes of the hard- 
ware dealers are suited to any emergency and while it 
would be invidious to name any particular cases, yet 
the airy negligence of some of the costumes excited 
the admiring comment of all present. 

In a day that was so full of events it was difficult 
to specify the pre-eminent one. The visit of the Mil- 
waukee Retail Hardware Association members, who 
came in a body, was the most interesting incident of 
the day’s picnic. The Milwaukee delegation were 
met as they descended from the train at the North- 
vestern depot, by the reception committee, whose 
hairman, Daniel Stern, greeted them and in the ab- 
‘ence of Mayor Harrison metaphorically handed them 
the keys of the city and told them to own everything 

it. They were then taken to the special picnic 


train, which had been held until their arrival, and as 
soon as they were aboard the train pulled out. The 
trip to the park was made without incident, the Mil- 
waukee men in the meantime becoming better ac- 
quainted with their Chicago brethren on the train, 
and upon arrival at the park the enjoyment of the 
day began. 

The first thing in order was a mock trial, held 
over one of the Milwaukee visitors, by name Albert 
Speich, Jr. The Milwaukee visitors reported sub- 
stantially that during the trip to'Chicago Mr. Speich 
had unwarily confided to one of his fellow travelers 
that he intended to leave the train at Kenosha. He 
was immediately placed under arrest and was held 
until arrival at Chicago, when he was turned over to 
the tender mercies of the Chicago men. It was found 
necessary to put Mr. Speich on trial and so the dan- 
cing pavilion at Northwestern Park was turned into 
an impromptu court room and Mr. Speich, being se- 
curely bound with the largest size cable that could be 
obtained, was called upon to plead. 

A strong plea for clemency was placed before the 
court in favor of the prisoner, and, taking into con- 
sideration the damaging testimony, the sentence of 
the court was that Mr. Speich was to dance with the 
best looking girl he could find on the grounds. 





E. L. Sommers, 
Member of the Entertainment Committee of the Chicago Retail 
Hardware Association. 


The picnic badges are worthy of mention. A spe- 
cial badge of white satin, consisting of two long 
streamers fastened to a bow, had been prepared for 
the guests and each one was decorated as soon as he 
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was met, so that the Chicago men would be at no loss 
to know who was from Milwaukee. These badges 
were of white satin and on one of the streamers the 
words “Chicago Hardware Picnic, 1913,” in large gilt 
letters were plainly visible, while the other had the 
word “Guest” in large and heavy gilt letters also. 
The judges of the various contests had a handsome 
blue satin badge attached to a gilt clasp on which the 
word “Judge” was printed on a white enamel face. 
The badge itself had in gold letters the words “Chi- 
cago Retail Hardware Association Picnic, July 16, 
1913.” There were also a number of other badges. 
Conspicuous was one of white satin with black letter- 
ing upon it, which called attention of the dealers to 
“Boost for the Chicago Hardware Club,” and it was 
noticeable because of its general prevalence, every- 
body seeming to wear one of these booster badges. 

Aside from the badges there were numerous long 
decorations which some of the men wore around their 
hats and some of the ladies wore across their dresses, 
which were of gay colors and on which the words 
“We should worry” were plainly visible. They made 
excellent hat bands for the men and sashes for the 
ladies. 

After the conclusion of the mock trial and the 
search that Mr. Speich had begun for the prettiest 
girl on the grounds, the balance of the morning was 
spent by the hardware men of Milwaukee in getting 
acquainted with the Chicago Association _members. 
They had succeeded fairly well in this when the sec- 
ond special train from Chicago brought another 
throng of picnickers to the grounds and then the 
rounds of introductions and greetings were again 
gone through with. 

At 12:30 o'clock the entertainment committee 
rounded up all the Milwaukee guests and escorted 
them to the dining pavilion, where, after being seated 
at long tables, a bountiful lunch was served, winding 
up with cigars. At the conclusion of the luncheon, 
the chairman briefly addressed the Milwaukee visi- 
tors, and in firm, yet gentle, language informed them 
that the festivities at the park were not to end their 
entertainment; that the committee had still further 
designs upon them after the sun had set, and that 
they would all be expected to attend, under a proper 
guard of Chicago members, a banquet to be held in 
Chicago. The Milwaukee visitors received this an- 
nouncement with apparent good nature and assured 
the chairman and the other members of the conamit- 
tee that they would make no attempt at escape. 

Luncheon having been brought to a termination 
with this announcement, Gundling’s band marched 
up to the pavilion and the Milwaukee guests being 
given the place of honor, the march to the field, where 
the games of the afternoon were to be conducted, 
began. As the band marched at the head the throng 
was constantly swelled from all sides and when the 
athletic ffeld was reached the majority of those on 
the grounds were in the procession, which then ex- 
tended itself on either side of the roped enclosure 
and waited for the series of events that were on the 
program. These were brought off with great suc- 
cess, the only untoward event of the day being an 
accident which occurred to Mr. John Schuberth, of 
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the entertainment committee, who in the fat men’: 
race stumbled and fell with such force that it wa: 
later found he had fractured his collar bone. For 
tunately there was a physician on the grounds, wix 
gave Mr. Schuberth immediate attention and he late: 
was able to get home in fairly good shape. 

In the prize contests which were conducted, much 
interest and amusement was caused by the first events 
on the program, the initial two being a race for 
little boys and little girls respectively. A number of 
washers were scattered along the ground and when 
the little ones had raced up as far as the washers 


they immediately began to scramble for them, to 


see which could collect the most, and as each was 
redeemable for five cents there was much excitement 
among the youngsters. They all managed, however, 
to secure their share, and left the field in most happy 
frame of mind. 

These events were followed by a race for older 





Walter H. Brown, 
Member of the Entertainment Commitee of the Chicago Retail 
Hardware Association. 


girls and for young ladies, all of which were suc- 
cessfully contested and in which there was no cavil- 
ing over the awards. Usually in events of this char- 
acter there is some dissatisfaction encountered at the 
decision of the judges, but so ably was the work of 
the judges conducted that there was no fault found 
in any contest and no protests were raised. A race 
for fat men, members only, was probably the -most 
ludicrous event of the day, in spite of the accident 
which befell Mr. John Schuberth, and caused much 
merriment among the spectators as well as the par- 
ticipants. 

One of the special events that was not on the 
program was a race arranged for the benefit of the 
Milwaukee visitors, in which they were the only 
participants. This was for a special prize of $10.00 
in gold and it was necessary to divide the Milwau- 
kee visitors into two separate squads, the winners in 
each squad running off the tie for the prize. August 
Schupinsky, Jr., won in the first squad and A. J. 
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ilian was the winner in the second squad. On the 
run-off Mr. Schupinsky won the prize. To add to 
the humorous nature of this race, a number of un- 
corked bottles of beer were placed at the goal and the 
contestants, at the opposite end of the field were 
required to race to the bottles of beer and then carry 
them back to the other end of the course to be con- 
sumed, and without spilling the contents of the bot- 
tles. To do this required much alertness, but the 
Milwaukee men seemed to be fully capable of ac- 
complishing the feat. 

Too much praise cannot be awarded to the work 
of the various committees for the thorough manner 
in which every detail had been arranged and carried 
through successfully. As a matter of fact, to the 
men on these committees the day was not one of 
seeking enjoyment at all, but one of close and exact- 
ing work, yet all the judges stuck to their allotted 
tasks with the most genuine enthusiasm and events 
moved on their schedule time, with the precision and 
smoothness of a great machine. 

Promptly at 6:30 the Milwaukee men were mar- 
shaled under the guidance of the members of the 
entertainment committee and escorted from the 
park to the Chicago Press Club, where an elaborate 
banquet had been prepared for their enjoyment. 
The menu was as follows: 


Hors d’Oeuvre 
Chicken Bouillon 
Tenderloin of Beef with Mushrooms 
Potatoes Jardiniere Green Corn on Cob 
Salad 


Chilled Watermelon 

Coffee 

Roquefort Cheese 

Cigarettes and Cigars 
The affair was designed to be purely informal, but 
several of the Milwaukee guests felt impelled to speak 
of their genuine appreciation of the courtesies and 
hospitality that had been showered upon them and 
the evening wound up in a general meeting of good 
fellowship and speech making in which most present 
took part. It was not until late that the banquet 
room was deserted and those of the guests who in- 
tended to remain in Chicago over night were escorted 
to their respective hotels, while the others were es- 

corted to the railway depot and bidden farewell. 

Among the Milwaukee visitors were: 


A. C. Marschalek Charles Burr 
August Schupinsky, Jr. Edwin J. Kraus 
Eddie Staadt Charles Savadil 
Albert Speich, Jr. Hugro Drath 
Julius Marschalek H. G. Seiffert 
Albert Kilian Louis Weiss 
Fred Rheinhold George Wietzki 
Frank Hollitz Joe Hollitz 
August Schupinsky, Sr. George Wallace 
Max Greenwald Joe Stollenwerk 
Fred Gassmann Jacob Felle 
(he various committees in charge of the picnic 
vere composed of the following: 


Entertainment Committee—J. H. Bixler, Chairman; E. L. 


Crackers 


Sommers, John Schuberth, Martin Englehart, Walter H. 
rown, 

Judges—John Mills, New York Belting Co.; H. C. 
s(uibbs, American Steel & Wire Co.; J. W. Story, L. J 


{ 





‘ueller Furnace Co.; H. B. McCrea, Reading Hardware Co.; 
. C. Belknap, P. & F. Corbin Co.; A. C. Barler, A. C. Barler 
g. Co.; L. Schmetzer, American Wringer Co.; George 
k, Allerton-Clarke Co.; Fred Warren, Michigan Stove 
: W. A. Lockwood, Yale & Towne Mfg. Co.; Leo Gold- 
ith, Detroit Stove Works; John Darrow, N. W. Stove 
air Co.; A. C. Ohlendorf, Hardware Specialties, 180 
h Dearborn Street; E. Silverman, 112 North Franklin 
et; William Nelson, American Screw Co.; Royston 
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Bigelow, L. Gould & Co., Inc.; Albert Leib, The Stanley 
Works; Mark H. Salt, AMERICAN ARTISAN, 

Transportation—J. L. Smith, Chairman; Ed. Meier, Dave 
Zweifel, C. E. Held, W. B. Costello, L. P. Brown, Charles E. 
Arnold, 

Contest—Jesse G. Bates, Chairman; W. C. Tyrrell, T. J. 
Bowler, Christ Londelius, W. J. Connell, James A. Black, 
Christ Hahn, H. Frisby, Otto Hass, Robert M. Lee, A. M. 
Brower. 

Target—A. Mason, Chairman; Wm. F. Siewert, Jesse G. 
Bates, H. Pesorowsky, H. E. Rebmann, George B. Rebmann, 
Charley Wiersig, Charles Wahler, John G. Gormely. 

Baseball—George Artmayer, Chairman; W. C. Tyrrell, 
W. F. Waller, H. Bullen, Charles W. Scott, R. M. Henry, 
Gust Ruhling, W. C. Swartz, H. G. Kraft, John Wringer. 

Prizes—Fred Ruhling, Chairman; William Powers, H. C. 
Peppler, Henry Stuckert, R. Merrell, Harry Porter, George E. 
Bullen, C. F. Wooley, Jr., W. J. Connell, E. M. Oliver. 

Dancing—A. P. Siersma, Chairman; J. C. Rice, 
Thomas R. Porter, C. Menzel, Harvey Manny, J. Fetter. 


dr., 


Special Reception Committee : 
Daniel Stern, chairman, AMERICAN ARTISAN. 
James Cherry, National Enameling & Stamping Co. 
L. Schmetzer, American Wringer Company. 
A. P. Dease, L. J. Mueller Furnace Company. 
A. C. Bliss, Bullard & Gormley Company. 
A. C. Ohlendorf, Manufacturers’ Agent. 
Joseph Story, L. J. Mueller Furnace Company. 
W. H. Waller, Hibbard, Spencer, Bartlett & Company. 
C. J. Stratton, Champion Stove Company. 
C. W. Scott, H. W. Johns-Manville Company. 
H. A. Squibbs, American Steel & Wire Company. 
W. C. Nelson, American Screw Company. 
Hugo Voight, Geuder, Paeschke, Frey Company. 
Martin Engelhardt. 
The following are the officers of the Chicago Re- 
tail Hardware Association: 


Grant W. Porter, President. 

J. H. Bixler, Vice-President. 
Walter H. Brown, Secretary. 
J. E. Smith, Treasurer. 

John Hora, Financial Secretary. 


BOOST 


THE 
Chicago 
Hardware 
Club 


ALL 
Hardware Men 
for Chicago 


A923 


The Eocster . lwar2 C/ub. 
During the day three games of baseball were played, 


the first being between teams from the hardware job- 


bers of Chicago and the hardware manufacturers. 
The jobbers defeated the manufacturers by a score of 
6 to 3. 
and Koch; for the manufacturers, D. Artmayer and 


The batteries for the jobbers were: McClay 


It took 5 innings to decide the game. 
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A suddenly improvised game was that between the 
Chicago Retail Hardware Dealers and a team picked 
from the visiting hardware dealers from Milwaukee, 
which was won by the Chicago men by a score of 8 
to 5, the game being played in 5 innings. The bat- 
teries were, for Chicago: P. F. Sommers and Knapp; 
for Milwaukee: “Alderman” Weiss and Jones. 

A baseball game for boys of 5 innings was then 
played between Des Plaines and Chicago, and was 
won by Des Plaines by a score of 7 to 4, in 5 innings. 
GERMAN GRANTED UNITED STATES PATENT 

FOR A DOOR STOP. 





Wilhelm Rucket of Hanover-Wulfel, Germany, has 
obtained United States patent No. 1,065,728 for a stop 
for doors. This door stop is an 
automatic arrangement and can 

be used from the outside. It is 

« in combination with a snap lock 
comprising a bolt mounted on 
the door post, an eye piece 
.“, mounted on the bolt and hook 
(G4 with an oval eye mounted with 
play on the eye piece, a guide on 
= 1a! the bolt for guiding the hook 
© Di 7? and a pin mounted on the door 
1,065,728. j and adapted to co-act with the 
- «+= SS] ~=hook and lock the same down 

O © out of the guide. The hook 
automatically engages the pin; the bolt together with 
the hook being able to be removed from the lock after 
the lock has been unlocked by means of the key. 
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SEMI-ANNUAL MEETING OF WISCONSIN 
RETAIL HARDWARE ASSOCIATION 
OFFICIALS 





The executive committee and advisory board of the 
Wisconsin Retail Hardware Association held their 
semi-annual meeting at the office of the Association in 
Stevens’ Point, Wisconsin, last week. Among those 
present at the meeting were F. J. Martin, Mineral 
Point; George W. Kornely, Milwaukee; J. B. Pierce, 
Brodhead ; Fred G. Reinhold, Milwaukee; Fred Grie- 
benow, Owen; B. L. Walter, Green Bay; J. W. Jones, 
Racine; H. C. Scofield, Sturgeon Bay; H. F. 
Krueger, Neenah. 

The meeting adjourned shortly after five o’clock, 
after which visits were made to the local hardware 
stores. After this the members were given an auto- 
mobile ride about the city and vicinity. At eight 
o'clock a banquet was served to the visitors by the 
local hardware merchants at the Hotel Jacobs. 





A COMPANY WHICH SAFEGAURDS ITS 
EMPLOYES. 


A commemorative medal was recently awarded to 
the Youngstown Sheet & Tube Company, Youngs- 
town, Ohio, by the International Exposition of Hy- 
giene held at Dresden, Germany, for its exhibition of 
accident prevention signs and devices. 

The interest of the company for its employes has 


certainly touched the responsive chord—co-opera- 
tion, if the workmanship of its products is any indi- 
cation. 


~~ eo 


CANADIAN OBTAINS PATENT FOR COMBINA. 
TION HAMMER. 





Jethro Hoskyn, Calgary, Alberta, has been success- 
ful in securing a United States patent, No. 1,064,830 
1,064,880. for a hammer in combina- 
tion with a pad applied tuo 
the side of the tool. To 
insure the rigidity of the 
pad, it has a special fast- 
ening feature of metal on 
the upper edge of the ham- 
mer head and also secur- 
ing means at the bottom of 
the pad, which penetrates 
through the handle into the eye of the hammer. 
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ROASTER THAT LIGHTENS COOKS’ WORK 
BY BASTING THE MEAT. 








When you were a small boy you probably many 
times watched your mother basting a roast. You 
would sit around the kitchen anticipating the good 
things that were coming for dinner and waiting as 
best you could until that welcome time came, but your 
mind was on the roast, probably, more than on the 
work that your mother was doing. 

Some one, however, must have been thinking of the 
work that mother had to do when she was cooking 
roast beef or other meats, for the modern roaster is 
an improvement over the old kind. For instance, the 
“Oval Oak” that the Wheeling Corrugating Company 
is making, is said to be self-basting. The condensed 
vapor gathers in the oak tree top which is stamped on 
the top of the roaster, and drips down on the meat. 
The roast also is raised, which is said to be an addi- 
tional advantage, as the gravy will collect in the 
space below. 

These roasters are illustrated on a card which the 
company is sending out and which may be hung in a 
store to show to customers. Send for this adver- 
tisement, for one of the catalogs of the company, or 
for any particulars about the many lines that they 
handle, and when writing them please mention 
AMERICAN ARTISAN. 
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ARGENTINE WANTS DEALINGS WITH AMERI- 
CAN HARDWARE HOUSES. 





An American Consular official in Argentine reports 
to the Bureau of Foreign and Domestic Commerce 
at Washington, D. C., that there are excellent oppor- 
tunities for American trade in hardware and house- 
hold goods in that country. The Consular officer 
transmits to the Bureau the name of a firm which de- 
sires to enter into commercial relations with Ameri- 
can houses dealing in hardware, household goods, 
kitchen ware, etc., with a view to extending the sale 
of these articles in Argentine. Full information can 
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he obtained by writing to the Bureau of Foreign and 
Domestic Commerce, at Washington, D. C., referring 


to No. 11,242. 
RETAIL HARDWARE ASSOCIATION OF THE 


CAROLINAS HOLDS ITS ANNUAL 
CONVENTION. 





The annual meeting of the retail hardware asso- 
ciation of the Carolinas, held in Richmond, July 8, 9, 
10 and 11, may well be characterized as one of the very 
best hardware conventions ever held in the country. 
The attendance was unusually large, and the keen in- 
terest in the business meetings, as well as in the lavish 
entertainment offered by the people of Richmond, was 
evident. The Jefferson Hotel, wisely chosen as head- 
quarters for the convention, housed the exhibits in the 
Tefferson Auditorium, while the meetings were held 
in the main dining room, which had been specially ar- 
ranged for that purpose. 

Too much cannot be said for the way Richmond 
cared for the visiting hardware men. As one of the 
greatest hardware distributing centers-of the south, it 
was naturally easy to appoint a large reception com- 
mittee of manufacturers directly interested, but after 
testing Richmond hospitality for four days, the hard- 
ware merchants of the Carolinas were unanimous in 
the opinion that it would be next to impossible to find 
a more courteous or delightful body of hosts in any 
other hardware center. As one visitor aptly put it on 
the floor of the convention, “the hardware merchants 
of the Carolinas are the men who put the rich in 
Richmond,” but it is certain that appreciation of 
Carolina business could not have been better or more 
pleasantly acknowledged. 

The first meeting of the convention was called to 
order by President M. Bonnoitt of Darlington, S. C., 
Tuesday morning. The attendance which was larger 
than had been expected, were led in prayer by Dr. 
Russell Cecil. Mr. Elvin M. Smith of Richmond, was 
then invited to introduce the various speakers of the 
day, and in a few well chosen words presented his 
excellency, Governor William H. Mann of Virginia, 
who welcomed the delegates. 

After the generous applause accorded Governor 
Mann had subsided, Mr. Smith spoke briefly of Rich- 
mond as a young man’s city. Concluding his remarks, 
he said that for the past ten years Richmond had been 
run by young men, and then introduced Mayor George 
Amslie as a living example of the kind of men who 
were building a new Richmond. The Mayor spoke 
briefly, as follows: 

Mayor Amslie’s Remarks. 


It is a great pleasure to welcome to this city a body of 
men who compose the best friends the city of Richmond 
possesses. You will observe that we welcome you in the 
dining room, whether or not it has any significance attached 
I don’t know. There are some things that are almost im- 
possible; one is to add anything at all to the cordial and 
complete welcome extended by the Governor, secondly we 
don’t feel that the Carolinas are strangers in any sense of 
the word, and my own feeling on this occasion is I am simply 
saying to you, “Howdy do, glad to see you back, hope you 
had a nice time.” We greatly appreciate the fact that this 
is the first time that this Association has ever met outside 
ts boundaries, I hope that your meeting will be valuable 
and profitable, and that the pleasure in store for yourselves 
and for the ladies who have accompanied you will be great, 
and I thank you very much for your attendance. 
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The next speaker was Bull Dabney, and every man, 
woman and child south of Mason and Dixon line has 


heard of Bull Dabney. He is the stem winder, six 
cylinder automatic bunch of energy business manager 
of the Chamber of Commerce of Richmond. His 
tireless energy and overflowing good nature won the 
hearts of every visitor in Richmond, and the follow- 
ing address by Mr. Dabney was interrupted by the 
frequent bursts of laughter and applause. 

The next speaker was Hon. E. R. Preston of North 
Carolina, who, in behalf of the Carolinas, answered 
the addresses made by distinguished gentlemen in 
Virginia. Mr. Preston’s address was eloquently and 
forcefully delivered, and most favorably received. 

The reports of the various committees were then 
received, and the committees discharged. 
tion Box, in charge of E. V. Duvall, Cherow, S. C., 
and Maurice J. O’Neil, Henderson, N. C., was the 
uext feature of the convention. Duvall and O’Neil 
are a two-men team hard to beat in their specialty as 
live Question Box leaders. 

The following questions were up for discussion, and 
the liveliest exchange of ideas occurred on the fol- 
lowing: 

What is the most successful way of local advertis- 
ing in small towns? Mr. W. H. Smith, Gaffney, S. C.: 

“I create a sensation by selling loaded shells at cost. 
People will ride 20 miles to save 5 cents on a box of 
shells. I use newspapers and mai! manufacturers’ cir- 
culars to my customers, but my system of selling 
shells at cost brings more people to my store, and 
they spend money for other items.” 

Mr. M. Bonnoitt, Darlington, S. C.: 

“Well dressed windows and carriage calls on my 
country customers builds most business for me.” 

Mr. Holmes: 

“IT agree on the system of selling shells at cost. 
Last year I sold 300 per cent more than ever before, 
and my profitable gun business increased decidedly 
as a result. I get out circulars and sell leading arti- 
cles at cost, and I am convinced that it is profitable 
advertising, and is building business.” 

Mr. Watt, Charlotte, S. C.: 

“T bank on personal letters and a good mailing list. 
This list can be best obtained from some county of- 
ficer, and he can be profitably employed to revise and 
correct it frequently. You can also revise it profit- 
ably by checking it for poor pay undesirable custo- 
mers. It is a hard thing to invite a man to your store 
and then turn him down because his credit is poor. 

“Every man is human, and a strong personal appeal 
for our business gets all of us. It is flattering to get 
a letter saying we take great pleasure in seeing you in 
our store.” 

Mr. O’Neil, Henderson, N. C.: 

“T object to selling anything at cost. Loaded shells 
are seasonable goods. They are sold but a short sea- 
son, and we are entitled to a profit on them. If I cut 
the price my competitor is sure to follow me, and if 
he cuts I will surely follow him. I can see no gain 
in demoralizing the local market on any item of hard- 
It costs as much to sell a box of shells as it 
We are entitled to a profit on 
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Mr. Watt, Charlotte, N. C.: 

“T disagree with Mr. O'Neil. It costs more to 
sell a knife than it does a box of shells because every- 
cne in the south knows the value of shells, and they 
are not as well posted on knives. Our customer’s 

knowledge of values is a knowledge by comparison. 
It is easy to compare shells and hard to compare 
knives. We make shell sales easily and more quickly.” 

Mr. Reed, Yinkington, N. C.: 

“T have never tried a cut price on shells, but last 
year I sold binder twine at practical cost. I got 10 
cents a pound for it, and it certainly did attract other 
business. I only sold four or five hundred pounds of 
twine, and I feel that the advertisement created 
enough talk to pay well. I believe in leaders sold at 
cost. A merchant started in business in my town I5 
years ago with a $1,500 stock. He sold sugar cheaper 
than the very largest stores in town. He sold that 
sugar at a loss. They predicted that he would fail, 
but he has succeeded in saving $40,000, and now does 
business amounting to $100,000 a year. His advertis- 
ing has always been along this line, and to me he is a 
good example.” 

Mr. Watt: 

“T feel that newspaper ads in a small town is money 
thrown away.” 

Mr. Ireland: 

“I felt that way, too, so I tried circular letters with 
manufacturers’ pamphlets enclosed. It brought good 
returns. I remember one lot of color cards I enclosed 
with a circular letter on paints. A day after the let- 
ters went out a country woman came into my store 
and opened an old grip from which she extracted my 
letter and color card and ordered two gallons of one 
color and one gallon of another. Then she asked me 
to show her some brushes. That was direct response, 
and our farmers now commonly come in and order a 
quart of No. 39 or a gallon of No. 37 or some other 
paint. They have become posted from the color cards 
we mail out each year.” 

Mr. W. H. Smith, Gaffney: 

“T want to say one word in deferise of my selling 
thells at cost. I have lots of general merchandise 
competition. The general merchant does not sell 
shells the year around as I do. He buys a few dur- 
ing the shooting season, and in the past this competi- 
tion has shaded retail prices just enough to attract 
business to them, and to destroy a little confidence in 
ws. I have put a stop to that, and I still think it is 
good business and good advertising.” 

Mr. O’Neil, Henderson: 

“Selling goods at cost requires no brains, so I sell 
at cost. I get more returns from newspaper ads. A 
good ad, well written and illustrated with prices men- 
tioned, attracts attention and builds business for me. 
I learned long ago that a food ad that runs week after 
week with no change of copy is unprofitable. <A 
change of copy brings new customers on old items in 


my stock always.” 

Mr. Watt, Charlotte: 

“T know a man who sold at least 15 leading lines 
at cost for years. He was a constant money maker, 
because he kept a balance wheel in his head all the 
time. When he sold a saw at cost he felt it his next 


duty to get an enormous profit on a razor and strop. 
He didn’t spend all his selling energy on goods that 
the price was intended to move.” 

(Laughing voice from audience.) “He had mor 
sense than I’ve got.’ (Mr. Watt laughing.) “That'’ 
just the point I rose to make.” (General laughter.) 

Mr. Duvall, Cheraw, S. C.: 

“That reminds me of a mistake I recently made. 
At the bottom of a receipted bill I wrote ‘Thank You.’ 
Now I write poorly and in a few hours my angry old 
customer came in flourishing that bill and demanded 
to know why I had written “Thank God’ at the pay- 
ment of his account.” 

“Has the retail merchant a moral right to cancel an 
order given a jobber through a salesman or by corre- 
spondence, without giving the jobber the privilege of 
meeting conditions that have arisen?” 

“Has the jobber a right to refuse an order accepted 
by a salesman or sent in reply.to quotation if found 
unprofitable ?” 

Mr. Watt, Charlotte, N. C.: 

“Tt is hard to tell what is moral. Custom is gener- 
ally law, and it is an almost universally accepted cus- 
tom that retailers may cancel orders. Of course if it 
is unusual merchandise, and the jobber has to order 
specially or wait for the goods to be made, he should 
be given every consideration. 

“A jobber has no right to cancel an order because 
his salesmen has made mistakes. He is supposed to 
hire salesmen who know their business, and not to 
send out men he will not back up. It is wrong to sell 
one item at a loss, and then make it up on some other 
item, but it is sometimes most expedient.” 

Mr. Bonnoitt, Darlington, S,. C.: 

“T guess they look at us.as old foxes, for they sel- 
dom put up such deals to our house. They do come 
along occasionally with offers for immediate accept- 
ance with a no cancellation clause attached. Then 
some other fellow will come along and cut the price 
deep. I take little stock in these follow up price cut- 
ters. I write jobber A what jobber B has done, and 
I generally get justice. It is a great thing to deal with 
reliable firms.” 

Mr. Caldwell, Lumberton, N. C.: 

“T believe that if a man gives an order in good 
faith, and there is a change in the market price, he 
should advise the concern from whom he has bought 
immediately. Most sellers of hardware are honest 
and honestly represented. In the 28 years I have been 
in business I have seen some great changes in sales- 
men. They have ceased to mix booze and business. 
They are still jolly entertainers, but they do not rely 
cn liquor as a first assistant. Honesty is the key- 
stone of these men’s business life. They want per- 
manent business, and they are building it by fair 
methods. I have no trouble adjusting anything that 
arises. If a concern with whom I did business re- 
fused to stand by the agreements of their representa- 
tive, that would be sufficient ground for me to cease 
doing business with them.” 

Mr. O’Neil, Henderson, N. C.: 

“Has anyone had a clerk make a $4 price on a % 
article by error? If you explain the error and the 
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customer holds you to it, you do not think much of 
him? Doesn’t the rule work both ways? 

“| think a salesman is morally bound to give his 
customers his best prices. If he does not he is morally 
unfaithful. 

“What can we do to protect members from job- 
bers who sell to the general trade?’ 

Mr. Bonnoitt, Darlington: 

“That question has come up every meeting for the 
past ten years—nothing can be done. There will al- 
ways be half a dozen jobbers soliciting your business, 
and you can’t buy from them all. The ones you do 
not buy from will go after what we call illegitimate 
business, and the jobber who is good in your town 
will be the bad jobber in the next town. The jobbers 
call on the general trade as much as they call on us.” 

Mr. Watkins, Apex, N. C.: 

“We don’t care who the jobbers sell. We followed 
a hardware store in Apex that the general stores 
drove out of business, but when they cut a price 10 
cents we cut it 25 cents and they got tired. Our buy- 
ing prices are what has kept us in business. We buy 
in quantities and get quantity prices, and quantity 
prices will compete very nicely with jobbers’ prices 
to general merchants who buy in dabs. 

“Should a dealer charge his competitor full retail 
price?” 

Mr. Bonnoitt, Darlington, S. C.: 

“T charge retail price. I carry my own stock, and 
I think my competition should carry his. If I carry 
a $40,000 stock, and he carries a $5,000 stock, it would 
not be justice to my business to keep him constantly 
as well supplied as I was. By charging retail price 
we get at about the same price. Our costs may vary. 
By charging retail prices we have no disagreements.” 

Mr. Holliday, Dunn, N. C.: 

“We divide the profit. If an article pays 50 cents 
profit I take 25 cents and he takes 25 cents. We are 
good friends and he can have the last item of any 
piece of hardware in my store any time, and I know 
from experience that I can get the same treatment 
from him.” 

Mr. Lee, Dunn, N. C.: 

“My competitor has just expressed the way I feel 
toward him. We both sell more goods by this 
reciprocity and put all our energy into selling and 
none of it into any scrapping.” 

Mr. O’Neil, Henderson, N. C.: 

“We play the brotherly love act in our town, too, 
but we pay one another the retail price. It is as long 
as it is broad, and in the long run we are better mer- 
chants, keeping better stock, and we do not know one 
another’s costs. When I pay a long retail price to 
my competitor, I immediately raise my retail price to 
equal his price.” 

“Does it pay to canvass your territory for busi- 
ness?” 

Mr. Watkins, Apex, S. C.: 

“Either my brother or I are at it most of the time. 
We have built up a business that amounts to $75,000 a 
year in three years. If we didn’t canvass we wouldn’t 
make our salt. These country calls put us on a little 
diferent footing with our customers when they call 
at the store.” 
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Following the Question Box discussion, reports 
were received from the delegates to the Detroit, Mich- 
igan, and the Jacksonville, Florida, National Retail 
Hardware conventions. The Carolinas sent the largest 
representation to the Jacksonville convention of any 
of the Southern Associations, and the splendid report 
submitted by these gentlemen fully justified the large 
delegation that will represent the Carolinas at the 
Indianapolis Convention in the next National meeting. 

Following these reports the convention was ad- 
journed until Thursday afternoon, when the Question 
30x discussions were continued and prominent vis- 
itors addressed the meeting. 

President Charles A. Ireland of the National Retail 
Hardware Association spoke forcefully on the work 
of that body, and of the advantages of co-operation 
in forwarding hardware association news. Mr. Ire- 
land spoke in part as follows: 

Mr. Ireland’s Address. 


The National Association is great because it has always 
tried to deal fairly and conservatively. We have always re- 
frained from endorsing private enterprise or anything that 
we could not control; though many men will trade with the 
devil if they can get the price. Catalog house competition 
is one of the most serious problems confronting the retail 
merchant today, and that competition will probably continue 
as long as retail] merchants patronize manufacturers whose 
goods are prominently illustrated in mail order catalogs at 
the prices which prohibit competition by the retailer. The 
idea seems to prevail in the south that the goeds offered by 
catalog houses are of the junk variety. If you have this 
idea, forget it. Stop this inferior quality talk until you have 
investigated. There are 400 or 500 standard items of hard- 
ware being offered by catalog houses today that are in most 
hardware stores. These goods are being offered by catalog 
houses at retail prices, though we must do so to meet under 
present conditions, Price is certainly important, but fair 
play and regards for the rights of others must be observed 
by hardware manufacturers. Some manufacturers have stood 
by the retailers most loyally, and we should remember, that 
when we buy goods. 

Our trade relations committee has been extremely active 
since the Jacksonville convention, and you are urged to co- 
operate with this committee to the limit. Their success is 
your success, and their failure, if there be a failure, will be 
your failure. 90 to 95 per cent of the hardware distributed in 
this country is going through retail stores. It is the re- 
tailer that makes it possible for the manufacturer to declare 
dividends, and the manufacturer has no moral right to per- 
mit his goods to go out through other channels detrimental 
co his best customers. The lowest printed price of an article 
is the established price of any commodity. A perusal of the 
pages of any catalog house with particular attention to such 
items as traps, food choppers, percolators, anvils, vises, 
squares, galvanized tanks, farm and church bells, tank heat- 
ers, stove boards, etc., may be a revelation to some of you. 
It is becoming more and- more evident through our trade 
relations committee, that some of the items of hardware 
will not stand a double profit, and a double overhead expense. 
Shorter and more direct methods of distribution are evi- 
dently needed on many items of hardware. We cannot 
blame our customers for buying where their money will go 
farthest. An up-to-date mail order house catalog should be 
part of the desk equipment of every man who purchases 
hardware as a reference book that positively will save you 
money on the goods you are buying every day. 

Parcel post is becoming a reality. In its present form it is 
not extremely detrimental to our interests, but I firmly be- 
lieve that the advocates of parcel post contemplated more 
and more iiberal treatment from the postal authorities, and 
we should be alert to combat any measures put forward on 
this subject. They are detrimental to our interests, and to 
the interest of our communities. 

Mutual insurance is becoming a stronger factor in most 
of our associations, and the splendid report that comes to 
us from a newly established mutual insurance company is 
most gratifying, and speaks volumes for the Carolina mer- 
chants, who have been instrumental in establishing this eco- 
nomic and desirable organization as a part of your associa- 
tion work. The National Association has always refrained 
from dictating to the various state associations that go to 
make it, but we are always ready to advise with you, and 
trust you will not hesitate to call upon us at any time you 
are in need of counsel or assistance. This is my first visit 
to a convention of the Carolinas, and I sincerely hope I 
shall be privileged to come again. 
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During the past year 60 active and 16 associate 
members have become affiliated with the Carolinas 
Association. Its financial condition is healthy, and 
Secretary Dixon reports prospects for its future. At 
this meeting the dues of the associated members were 
reduced from $5 to $3 a year, and remarks of appre- 
ciation for the efforts traveling salesmen have put 
forth in behalf of the Association were made by Sec- 
retary Dixon. At this meeting Mr. Duvall offered in 
behalf of Mr. Keith, second vice president of the 
Association, his resignation from office. Agreeabie 
to a promise Mr. Duvall had made Mr. Keith, no re- 
marks were made on the reasons for this resignation 
at the time, but adroit questioning on the part of 
other members brought to light the fact that Mr. 
Keith was resigning because of his inability to attend 
the convention at this time, and to attend to the du- 
ties assigned to him. 
the resignation would not be accepted as a man of 
such sterling worth, controlled by such a high sense 
of honor, was too good to let go. 

The subject of freight discrimination in the Caro- 
linas was an absorbing subject. It is very evident that 
merchants of these states are being unjustly discrim- 
inated against by transportation companies, and the 
mixed rates on various common items of hardware in 
Virginia and North and South Carolina is most con- 
fusing. The same item will often take a different rate 
in each of the three states. Strenuous efforts are 
now being put forth in North Carolina to bring about 
improved conditions. The fight is being made by the 
chief executive of the state, and the following reso- 
lution of support was wired his Excellency Governor 
Craig: 

Resolved, No one suffers more by the unjust freight dis- 
crimination than the retail dealer and, 

Whereas, No one can fight harder, longer or with more 
bull dog tenacity than hardware dealers for what they think 
fully belongs to them; therefore, be it 

Resolved, That our secretary be instructed to wire’ the 
Honorable Locke Craig, Governor of North Carolina, and 
Honorable Fred N. Tate, President of the North Carolina 
Just Freight Association, that we are standing squarely be- 
hind them four hundred members strong in their great fight 
for better freight rates, and that we have just begun to fight, 
and will continue to do so until our freight rates are on an 
equitable basis with Virginia cities. 

It is felt that if the fight for better conditions is 
won in North Carolina that like just concessions will 
be received by the sister state, and until North Caro- 
lina rates are brought nearer a fair basis the Carolina 
Association will concentrate its power and influence 
on the legislators in that commonwealth. The asso- 
ciations of the Carolinas have been very active during 
the past year in obtaining freight rebates for its mem- 
bers. A young man specially qualified in this work 
has been engaged, and during the past year has col- 
lected over $5,000 in rebate charges for the hardware 
merchants of the Association. This splendid work 
will be continued with increased vigor during the 
coming year. 

Friday morning the business session was given over 
to the Mutual Insurance Company of the Carolinas, 
with President W. W. Watt in the chair. In a stirring 
address Mr. Watt reviewed the splendid progress 
made by the insurance company during this, its first 
year’s effort. Mr. Watt paid a splendid tribute to 
the nine men composing the insurance committee. The 
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It was unanimously voted that . 








various committee meetings called on two weeks’ no- 
tice have been attended on every occasion by every 
individual committee. Mr. Watt called attention to 
the difficulties of calling committee meetings or five 
or six members, even in small towns where there were 
almost invariably absentees, and made plain his be- 
lief that the success of the insurance company of the 
Carolinas was due very largely to the loyalty, interest 
and enthusiasm of his co-workers. Mr. Duvall, one 
of the committeemen, followed Mr. Watt, but dis- 
agreed with that gentleman as to the primary reason 
for the success that had attained their efforts. He 
spoke briefly of the tireless energy and remarkable 
enthusiasm of President Watt, and said that he left 
sure that any live hardware merchant who have been 
appointed on that committee would have been made 
more loyal, more enthusiastic and more faithful to 
the Association and to himself by the contact with 
W. W. Watt. 

Following Mr. Duvall’s remarks, Mr. Dixon, sec- 
retary of the Insurance Association, tendered his re- 
port. 

Some interesting statistics were brought out in this 
paper. Few hardware merchants realized that the 
expenses of the old time insurance companies amount 
to 40 per cent of the gross receipts. in <omparison 
the expenses of the Mutual Associations is 14 per cent 
of the gross receipts. The premiums paid out by the 
old time insurance companies amount to 60 per cent 
of the gross receipts, while the premiums paid out 
by the mutual insurance companies amount to 24 per 
cent of the gross receipts, which is certainly a most 
splendid tribute to the high class risks represented by 
hardware association members. The Mutual Hard- 
ware Association of the Carolinas has refunded 25 
per cent during the past year, which is certainly most 
encouraging to the men who have been instrumental 
in introducing this company in the south. It has a 
record seldom equalled, and gives promise for the 
future. The treasurer’s report shows assets of $5,468 
and liabilities of $141.30. Between $300,000 and 
$400,000 worth of policies are now in effect, and dis- 
cussion brought to light the fact that many merchants 
did not realize that there were entitled to separate 
maximum premiums on warehouses located far 
enough from the main store building to make the fire 
risks separate. On learning this five hardware mer- 
chants immediately expressed their desire to take out 
additional warehouse insurance at once. 

Mr. S. R. Miles, past president of the National 
Hardware Association, and for many years strongly 
identified with mutual insurance work in Iowa, was 
then requested to speak on the subject. Mr. Miles 
referred to the injustice many hardware merchants 
were heaping on their business institution by giving 
their insurance business to local agents for so-called 
business reasons. Mr. Miles asked the question: 
“How many insurance agents in your town would 
continue to trade at your store if you charged them 
25 per cent more for goods than they could buy the 
same material elsewhere?’ He then proceeded to 
point out that that was exactly what hardware mer- 
chants were doing who patronized local insurance 
agents when their own association could sell them 
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eyually as good, if not better insurance, for 25 per 
cent less than they were paying. Mr. Miles also ex- 
plained that local insurance agents usually receive but 
a 15 per cent commission, and suggested that it would 
be good business to credit the local agent with a 15 
per cent commission on your books, and buy your in- 
surance from the Hardware Mutual, thereby keeping 
the friendship of the local agent, patronizing the asso- 
ciation insurance company and incidentally saving Io 
per cent by the transaction. 

The Question Box discussion brought out the fact 
that most southern hardware merchants carry a small 
stock of dynamite and caps an their premises. A 
warning was given against this shortsighted business 
policy, and many merchants were surprised and 
alarmed to learn that in case of fire under such con- 
ditions their insurance policies would become void. 

The Charlotte Grove Hardware Company, of Char- 
lotte Grove, South Carolina, reported that since a re- 
cent fire the mutual insurance companies had all set- 
tled months ago, but that the single old line company, 
with whom they had a policy, was still fighting pay- 
ment on technicalities. On motion by Mr. Bonnoitt 
the by-laws of the insurance association were changed 
regarding the finance, whose duty it was to audit the 
books. It has been the custom in the past for this 
committee to meet at a given point for this work, and 
while they charge nothing for their services and trav- 
cling expenses, made the work much more expensive 
than it could be done by engaging a competent public 
cccountant. The by-laws were changed so that the 
committee still holds, but its duty is to engage and 
receive the report of such an accountant, and to re- 
port the audit to the convention. The activities of 
the Carolinas Mutual Fire Insurance’ Company are 
controlled by nine directors, three of whom are 
elected for one term, three for two years and three 
for three years. The term of office of the one year 
directors having expired, Mr. W. H. Smith, Mr. R. 
H. MacDuffie and Mr. M. H. Bonnoitt were duly 
elected to serve the association for the coming year 
in this capacity. On motion the mutual company de- 
cided to join the National Association of Mutual In- 
surance Associations, with the idea that it could aid 
in the fight against unfavorable national legislation to 
mutual insurance organizations. The subject of em- 
ployers’ liability then came up for discussion, and in- 
asmuch as the members were not posted on this sub- 
ject as thoroughly as they thought they ought to be, 
a committee was appointed to investigate thoroughly 
the new laws on the subject, and to report at the next 
convention. The mutual insurance subject is one of 
the most keenly interesting in the association activi- 
ties of the south, and the wonderful progress made 
during the past year is undoubtedly indicative of the 
success that is bound to follow conscientious, well or- 
ganized business effort. 

This concluded the work of the insurance depart- 
ment and President Bonnoitt resumed the chair. Mr. 
Norman Johnson of Richmond, Virginia, was then 
called upon to offer criticism and comment on the 
association work of the Carolina merchants. Mr. 
Johnson said that while he appreciated as much as 
anvone the splendid entertainment accorded the con- 


vention in Richmond that he stood for more work 
and less play: 


If you came here for fun you spent a lot of good money 
you should not have spent, because amusement can be found 
nearer home. Any hardware merchant in the Carolinas who 
is not a member of this association is a leech. That is a 
strong remark, but I mean every word of it. Any organiza- 
tion that is accomplishing as much for the hardware trade 
as this one is entitled to the earnest and hearty support of 
every merchant in the territory it represents. I think hard- 
ware associations should take care of their work first and 
then take up the entertainment features later. We are al- 
ways rushed at the close of a convention to complete busi- 
ness that should be attended to. More work could be done 
if this rush at the end came in before entertainment features, 
and I believe such should be the order of your next meeting. 

The greatest problem that confronts you today in the 
south is unjust discrimination by transportation companies, 
and just as Jong as you elect men who talk to the public, and 
are owned by the railroads, you will get this kind of medi- 
cine. Any merchant will kick when he is charged $5 for a 
$3 article, but when you sell an article for $5 which carries 
an enormous profit you are going to keep that retail price in 
existence just as long as nobody kicks. The railroads are in 
just the same position. They will never change their rates 
until you make them bring about the change. Justice should 
prevail no matter whose toes are stepped upon. You should 
be more active politically, not only as individuals, but as an 
association on political matters that affect your business as a 
whole. 

The question has been asked, what can you do to make 
this association more of a power? Besides the things I have 
mentioned, you can pay more attention to small things that 
go to make big business. Every man in this convention has 
some business building idea right in his head, not a theoreti- 
cal idea, but one he has tried out. It may take some little 
effort to get on your feet and tell these other merchants the 
things you have done, but this convention is a swapping 
bureau, and as a member worth while you are going to pass 
the good things you know about right along. Don’t. have a 
“can’t” in your vocabulary. Just ask yourself if you are liv- 
ing up to your association. Are you doing as much for the 
association as the association is doing for you? You must 
be a part if this organization is to progress. Some things 
are being sold in your towns at a loss. I do not believe in 
getting together to fix high prices, but I do believe in get- 
ting together to prevent the loss of money on goods where 
you compete with one another too strenuously. I believe in 
gentlemen’s agreements. In fact, I think that a gentleman’s 
agreement is the highest form of contract. I respect the 
man who will dodge his milliner’s bill to pay his debts. 

You cun do anything by co-operation. Do you know that 
the retail druggists of this country practically forced the 
catalog houses out of the patent medicine field, and they did 
it just because the druggists got together and simply would 
not buy goods from concerns who sold the mail order houses. 
What the druggists have done you can do, and when you 
get a tip from any of the various sources open to you just 
remember that the tip is not worth a hang unless you act. I 
would advise you to uphold your officers, or kick them out. 
~~ In North and South Carolina the freight rates you gen- 
tlemen pay are abominable. I think I can state without fear 
of contradiction that they are the rottenest in the union, and 
I certainly hope that some action will be taken by this body 
to support the men for endeavoring to bring about such 
changes in your behalf. 


A good natured but strenuous fight then ensued re- 


garding the next meeting place of the convention. In- 
vitations were presented from Raleigh, N. C., Ashe- 
ville, S. C., Isle of Palms, S. C., and Columbia, S. C. 
It was officially decided to meet at Raleigh, N. C., the 
second Tuesday in July, 1914. The convention then 
proceeded to the election of delegates to the National 
Convention at Indianapolis. Secretary Dixon of 
Charlotte, N. C., Mr. J. C. Nantz, Troy, N. C., and 
Mr. James H. Burns, Camden, S. C., were duly 
elected. The delegates from the Carolinas paid their 
own expenses to the National Association, and when 
volunteers were called upon who would accompany 
these gentlemen as delegates to the convention in In- 
diana, no less than a dozen gentlemen expressed their 
intention of going, and President Bonnoitt in a vein 
of humor remarked that it was evident that the rail- 
road transportation to a National Convention was the 
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small end of the expense account of most of the mem- 
bers. The convention then proceeded to the election 
of officers, and the following gentlemen were honored: 
President, Mr. Ottis Green, Asheville, N. C. 
Ist Vice-President, Mr. W. H. Keith, Timmonsville, S. C. 
2nd Vice-President, Mr. H. E. Reed, Lincolnton, N. C. 
3rd Vice-President, Mr, A. R. Craid, Marion, S. C. 
Secretary-Treasurer, T. W. Dixon, Charlotte, N. C. 
Directors: Mr. J. W. Smoke, Orangeburg, S. C. and 
Mr. U. B. Blalock, Wadesboro. 

Mr. Green was then conducted to the rostrum and 
duly initiated as president of the Carolinas Associa- 
tion. In response to repeated cries for an address, 
Mr. Green spoke feelingly of the honors that had 
been bestowed upon him and assured the association 
of his tireless'efforts in behalf of the organization. 
After having passed appropriate resolutions of appre- 
ciation to the citizens of Richmond for their splendid 
hospitality and entertainment, and to noted visitors 
for their attendance and co-operation, the best meet- 
ing of the Carolinas Hardware Association adjourned. 

Exhibits. 

The exhibit held in connection with the Carolinas 
convention was the best in the history of the organ- 
ization. The exhibit hall was in the Jefferson Hotel, 
and its convenience made it an easy matter for dealers 
to pay short visits between convention meetings. Ex- 
hibitors reported splendid business, and their efforts 
were evidently well rewarded. The following con- 
cerns occupied booths: 


The Benj. T. Crump Co., Inc., Richmond, Va. 

The Lowe Bros. Company, Dayton, Ohio. 

John Lucas & Company, Inc., Philadelphia, Pa. 

Sanders Bros. Company, Richmond, Va. 

General Roofing Mfg. Company, Richmond, Va. 

Central Oil & Gas Stove Company, Gardner, Mass. 

E. C, Atkins Company, Indianapolis, Ind. 

Allen Mfg. Company, Nashville, Tenn. 

Engman-Mathews Range Company, South Bend, Ind. 

3erger Specialty Company, Richmond, Va. 

American Steel and Wire Company, Pittsburgh, Pa. 

Shapleigh Hardware Company, St. Louis, Mo. 

R. E. Dietz Company, New York. 

Richmond Cedar Works, Richmond, Va. 

Crescent Stove Works, Evansville, Ind. 

Southern Iron and Steel Company, Birmingham, Ala. 

Malleable Range Mfg. Company, South Bend, Ind. 

Universal Screen and Blind Company, Richmond, Va. 

Leibermuth Bros., Richmond, Va. 

Carolina Implement Company, Darlington, S. C. 

Keystone Farm Machine Company, York, Pa. 

Dillon Plow and Novelty Works, Dillon, S. C. 

The Aluminum Cooking Utensil Company, New Ken- 
sington, Pa. 

Imperial Harness Company, Richmond, Va. 

American Lace Leather Company, Richmond, Va. 

Hercules Mfg. Company, Chattanooga, Tenn. 

B. F. Avery & Sons, Louisville, Ky. 

Cameron Stove Company, Richmond, Va. 

Cottrell Saddlery Company, Inc., Richmond, Va. 

Saunders Bros. Company, Richmond, Va. 


-~~e- 


KNIFE-SHARPENING INDUSTRY PROS- 
PEROUS. 


The value of oilstones, including hones, whetstones, 
and scythestones, produced in the United States in 
1912, according to figures compiled by the United 
States Geological Survey, amounted to $232,218, an 
increase of $17,227, compared with the value for 
1911. The United States produced no corundum in 
1g12 and has produced none since 1906. 
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If you have a mirror in a prominent part of your 
store, ladies are not so liable to get tired waiting. 
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BARBED WIRE FENCING 


The Youngstown (Ohio) Sheet & Tube Company 
is specializing in wire fencing, both plain and barbed. 
The Buckeye Fence is the one that served to prom- 
inently bring the company into the limelight of wire 
fence manufacturers. It is in use throughout the 
length and breadth of the States. 

Since the organization of the fence department 
by their Mr. A. H. Dillon, the company has been com- 
pelled to increase its capacity many times. A com- 
plete stock is always carried. This concern is for- 
tunate in being located on five great trunk lines 
which facilitates shipments. 

Full information and prices will be supplied on re- 
quest. When writing for same, please mention 
AMERICAN ARTISAN. 


LAE 
OBITUARY. 


William Taussig. 

The death is announced of William Taussig, fath- 
er of Walter M. Taussig, president of Wiebusch & 
Hilger, Ltd., New York City, who died at his home 
in St. Louis, Missouri on July 10. Mr. Taussig was 
88 years of age and had been prominent in the busi- 
ness life of St. Louis for many years. He was presi- 
dent of the St. Louis Bridge Company and had re- 
sided in that city for over fifty years. Mr. Taussig 
was mayor of Carondelet, Missouri in 1852, a former 
president of the Board of Education, the Traders’ 
Bank of St. Louis and the Terminal Railroad As- 
sociation, and served as the presiding justice of the 
county court at St. Louis from 1859 until 1865. Mr. 
Taussig was a man of sterling character and lofty 
aims and his death will be mourned by his many 
friends. 

Paul J. Sassinot. 

Paul J. Sassinot, a member of the hardware firm of 
Louis J. Sassinot, New Orleans, Louisiana, died last 
week. Mr. Sassinot was 57 years of age and was 
born in New Orleans. He had been an invalid for 
fifteen years and most of the time had been confined 
to his home. 

Samuel H. Colton. 

The death is announced of Samuel H. Colton, one 
of the founders of the Wright & Colton Wire Cloth 
Company, now known as the Wright Wire Company 
of Worcester, Massachusetts, who passed away at his 
home in that city on July 2, aged 54 years. Mr. Col- 
ton was treasurer of the company of which he was a 
founder, for some years, but retired from business in 
1899. He leaves a widow and eight children. 

A. J. Vollrath. 

A. J. Vollrath, president of the Porcelain Enamel- 
ing Association of America, died at his home in She- 
boygan, Wisconsin, last week. Mr. Vollrath was 64 
years of age, and was a Thirty-Second Degree Mason. 
The funeral took place at Sheboygan last Monday, 
with Masonic rites. 


OHIO PLANT SPECIALIZING IN PLAIN AND 
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RETAIL HARDWARE DOINGS. 


C. R. Austin and C. F. Norman, who conducted a hard- 
.are store in partnership at Danbury, Connecticut, have sold 
out to F. A. Hull & Son of that city. 

The Glidden & Smith Company succeeds the F. B. Glidden 
Hardware Company at Corwith, Iowa. 

The Emma Hardware Company is making a number of 
improvements in its store building at Crosbyton, Texas. 

A new hardware store has been opened at Fairview, 
\ontana, by Bert Embreson of Melrose, Wisconsin. 
~ R. G. Gisel of Purcell, Missouri, has acquired the hard- 
ware business of the Barry County Hardware Company, 
owned by J. C. Baker at Cassville, Missouri. 

A. C. Sherman, Hamilton, Kansas, has succeeded to the 
hardware business of Hal Baker, at Toronto, Kansas. 

W. J. Saunders will open a hardware store at Smithville, 
Texas. 

R. B. Thorpe has disposed of his interests in the hard- 
ware firm of Thorpe & Carpenter, at Mulberry, Kansas. 

Hardware has been added to the lines already handled by 
the Long Siding Live Stock & Produce Company at Long 
Siding, Minnesota. . 

The Veihl-Crawford Hardware Company, Fort Worth, 
Texas, has added automobiles to its hardware line and be- 
come agent for a well known car. 

A. R. Borton has disposed of his hardware business at 
Xenia, Ohio. 

The St. Petersburg Hardware Company, St. Petersburg, 
Florida, has increased its capital to $150,000. 

The Truax Hardware Company has been incorporated at 
Dayton, Ohio, with a capital of $15,000, the incorporators 
being H. W. Truax, Cora M. Truax, W. H. Hammond, 
Homer T. Miller and Lawrence H. Miller. 

O’Neil Brothers are erecting a new hardware store build- 
ing at Wauzeka, Wisconsin. 

The stock of the Morgan-Gardner Hardware Company at 
West Baldwin City, Kansas, was slightly damaged by a recent 
fire. 

Hofferkamp Brothers, hardware dealers at Springfield, 
Illinois, have moved into their new quarters, having purchased 
a building on Adams Street. 

The large store of the McClelland Hardware Company 
at Jackson, Mississippi, which was damaged by fire some 
time ago, has been reopened for business. 

The Murray Brooks Hardware Company, Lake Charles, 
Louisiana, is making extensive improvements in its store. 

The hardware stock of Hunter & Allen, at Meredosia, 
Illinois, was almost totally destroyed by fire this week. 

F. C, Alton of Roseburg, Oregon, has purchased the hard- 
ware business of C. M. Wray & Son at Silverton, ‘Oregon. 

C. H. Frick has sold his interest in the Rinehart-Hunsaker 
Hardware Company at Carbondale, Illinois, to Messrs. Rine- 
hart and Hunsaker. 

Messrs. W. H. and Boyd McMannus, Greenville, Penn- 
sylvania, have opened a hardware store at Wesleyville, Penn- 
sylvania. 

The Elkins Hardware & Furniture Company has been 
incorporated at Elkins, Arkansas, with a capital of $7,500, 
the incorporators being J. B. Lewis, H. F. Stokenbury, H. L. 
Simpson, L. H. Smith and C. E. Swift. 

Finnegan & Briel, hardware dealers at Stitzer, Wisconsin, 
whose store was badly damaged by fire a short time ago, will 
erect a new building. 

The McKinney Hardware Company has been incorpo- 
rated at Marvell, Arkansas, with a $10,000 capital. The in- 
corporators are S. S. Lacy, W. O. McKinney and W. C. 
McKinney. 

The hardware stock of Dod &;O’Nan at Sturgis, Ken- 
tucky, was completely destroyed in a recent fire. 

_ The Union Hardware & Supply Company, Ashland, Ohio, 
is remodeling a store building in that city, which will be 
occupied by its large stock of hardware. 

The Hamilton Hardware Store at Des Moines, Iowa, 
was seriously damaged in a recent fire. 

_ The Stone Hardware Company, Sturgis, Kentucky, suf- 
tered a slight loss by fire. 

lhe Valley Hardware Store at Ramona, California, is to 
have a seventy-foot addition, which will be of concrete. 

Monroe & Smiley of Plainville, Illinois, have purchased 
the Knox Hardware Store at Oneida, Illinois. 

{. W. Stewart, a hardware dealer of Peoria, Illinois, is 
erecting a fine new store building in that city. 

"he Feldmeier hardware stock at Grand Junction, Colo- 
was seriously damaged in a recent fire. 
rank Chalupsky of Mahnomin, Michigan, will open a 
vare store at Bejou, Michigan. 
he Alderson Hardware Company has been incorporated 
at ‘\allas, Texas, with a capital of $10,000. The incorporators 
ar R. Alderson, C. B. Tyler and W. T. Sherman. 
R. Howell, who purchased the Squire Brothers hard- 

Wa” stock at Millington, Michigan, some time ago, has sold 
or Ed. McClew of that city. 

nderson Patten of Keosauqua, Iowa, has acquired the 
f the Hill Hardware Company of that city. 
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H. R. Howell of Millington, Michigan, has purchased 
the Phelps hardware stock at Caro, Michigan. 

Lewis & Kirkham have purchased the Anderson hard- 
ware business at Lebo, Kansas. 

O. J. Ladd has acquired the hardware business of John 
DeBruyn at Lynnville, Iowa. 

W. B. Norris of Troy Mills, lowa, purchased the F. C. 
Finbush hardware business at Walker, Iowa. 

The Roberts hardware stock at Rahway, New Jersey, was 
damaged by a recent fire. 
_ Struble & Company, Marion, Michigan, have acquired the 
interest of Turner Brothers in the hardware firm of Turner, 
Struble & Company in that city. 

The Highland Park Hardware Company has been incor- 
porated at Highland Park, Michigan, with a capital of $4,000. 

Black & Shelly of Sedalia, Missouri, have purchased the 
Huff & Porter hardware stock at Marshall, Missouri, and 
moved same to Sedalia. 

The Knipmeyer hardware stock at Higginsville, Missouri, 
has ‘been purchased by A. J. Rehkop of Higginsville and R. 
H. Muelfer of Warrenton, Missouri. 

A hardware store will be opened at Wabash, Nebraska, 
by L. R. Stanley. 

Frank Plisek has sold an interest in his hardware store 
at Bee, Nebraska, to R. Sedlak. 

The Farmers’ Mercantile Company has been incorporated 
at Wing, North Dakota, with a capital of $10,000, to do a 
general merchandising business including hardware. 

The Will Moore Hardware Company, Waxahachie, 
Texas, is erecting a store building. 

H. W. Zickrick has disposed of his hardware business at 
Howard, South Dakota, to H. M. Hanson. 

G. C. Hamilton and C. L. Smith will open a hardware 
store at Lebam, Washington. 


snes oo ——— 


AMERICA’S GREATEST ASSET, THE BUSINESS 
MAN, SADLY IN NEED OF CONSERVATION. 


Speaking before the American Supply and Ma- 
chinery Manufacturers’ Association at their recent 
annual meeting in Indianapolis, Indiana, Mr. Willard 
Parker, of the Pennsylvania Shafting Company, 
Spring City, Pennsylvania, delivered a most interest- 
ing address on the subject, “Conservation of the 
American Business Man.” 

Mr. Parker made the somewhat startling statement 
that “the average American business man is old at 
forty, decrepit at fifty, and dead at sixty.” As a 
remedy for this deplorable condition, Mr. Parker 
recommended “suitable mental and physical activity, 
Among such 
mental activities he mentioned the study of literature 
and the study and practice of art and music. 


absolutely unconnected with money.” 


An hour spent at noon in the gymnasium was espe- 
cially recommended by the speaker, who scorned the 
excuses that such exercise was not dignified or that 
the business man did not have time for it. Mr. 
Parker said: 


The prodigality of nature and the wastefulness of man 
have ever gone hand-in-hand. If, twenty years ago, some good 
angel could have stood over the gas wells of Indiana with a 
stop-cock, perhaps there would now be some gas left for pres- 
ent and coming generations. If forty years ago Gifford Pin- 
chot could have gotten in some of his work in the Michigan 
forests, perhaps wood pulleys would not now be made in 
Michigan from wood brought across the continent. And so 
you can go down the long list of vast and seemingly inex- 
haustible material resources of our country, and see how they 
have been dissipated by the wastefulness—or worse—of our 
people. 

But all the material resources of our land sink into sig- 
nificance before her greatest asset, the American business 
man, and it is today a fact that this, our country’s greatest 
and most valuable resource, is being wasted and destroyed 
with a recklessness beside which the blowing out of our gas 
wells and the spoliation of our forests are the picture of 
economy. 

The average American business man of todav is old at 
forty, decrepit at fifty, and dead at sixty. Prof. Osler never 
said, as has been charged, that a man at sixty ought to be 
choloroformed, but, so far as the American business man is 
concerned it is not necessary to choloroform him, for he does 
the deadly work for himself. 

But what is the remedy? 
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Again and again you see sage advice given to the business 
man of today to the effect that he must take it easier—not 
work so hard—take more vacations, and all that, but you 
know and I know that in these days of keen competition, the 
man that does not keep up with the band wagon is bound to 
fall by the roadside. Conditions may some day change, so 
that the business man can “take it easier,” but it will not be 
in our day, and what we want to do is to evolve a plan by 
which the business man of now can be enabled to do his work 
as he must do it, to “stand the racket” as he must stand it, to 
put up the fight that he must put up, and still be in the ring 
and on his feet when the last gong sounds. 

How can this be accomplished ? 

My prescription is two-fold, yet simple, and, I believe, if 
properly applied, almost infallible. 

It consists of suitable mental and physical activity, abso- 
lutely unconnected with inoney. 

The average business man takes his business home with 
him and eats it and sleeps with it. He does not do this be- 
cause he thinks it is necessary or because he wants to, but be- 
cause he cannot help it. It sticks to him like the Old Man of 
the Sea on Sinbad’s back, and like Banquo’s Ghost, it will not 
down. Rest and inactivity will not drive it away. A counter- 
irritant is necessary. The strength of the evictor required 
depends much upon the obstinacy of the unwelcome tenant. 
So-called “light reading” will not often do it. The mind must 
be applied, concentrated, absorbed with sufficient force to ab- 
solutely expunge the dollar sign, for the time being, from the 
tablets of its memory. 


The study of literature, the learning by heart of classic 
poetry, the study of languages and the reading of their litera- 
ture, and, last but not least, the study and practice of art and 
music, offer the best antidote. Looking at pictures and listen- 
ing to music are not always sufficiently strenuous.to supply 
the intellectual cathartic required, but where there exists any 
talent at all in either direction, the actual study and practice 
of painting, music or drawing will be found not only to sweep 
all business cares from the brain, but to lay the foundation 
for life-long satisfaction and pleasure. 


I once knew a business man who, during a period of es- 
pecial commercial stress, learned to play the flute. He found 
that cadenzas and balance sheets could not co-exist in the 
same brain. It was hard on his family and neighbors, but it 
saved him from nervous prostration and bankruptcy! 


Nearly every business man starts off with a grammar 
school, a high school or a college education. But how many 
of them retain any of it for ten years? Many a man who in 
boyhood passed a hundred in geometry could not cross Pons 
Asinorum today without getting both feet wet! Education 
should be like a ratchet—wind up, but never let go! What is 
our schooling for, if not to enable us to cope with the prob- 
lems of life as they crowd upon us, and how can it better 
serve its purpose than by furnishing the weary brain of the 
business man with those pleasant purgative pellets of intel- 
lectual diversion, which, by their gentle yet positive action, 
shall periodically clear the mind from all the accumulated 
dross and residuum of commerce, and leave it fresh and vig- 
orous for renewed and successful effort? 


But mental and physical man are so closely corelated, and 
so great is the power of mind over matter, and so strong the 
influence of matter upon mind, that it is not possible to con- 
sider intelligently either element in the human make-up with- 
out also taking the other equally into the estimate, “The eye 
cannot say to the hand, ‘I have no need of thee,’” and neither 
can the brain and the biceps pass similar remarks in either 
direction, without trouble for the whole organization. 


Physical man was made to live the life of a cowboy, and, 
while the limitations of modern civilization, and the exigen- 
cies of commercial life have rendered it manifestly impossible 
for the American business man to spend ten to fifteen hours 
a day in the saddle of a broncho and under the blue sky, yet 
nature has never changed her specifications one iota, and the 
needs and limitations of the physical man are the same today 
as in the days of Abraham. How, then, is the situation to be 
met? Obviously one of three things must happen: 


1. We must close our factories, offices, and get back, lit- 
erally, to the simple life of our remote ancestors, or 
2. We must supply in some more or less artificial or con- 
centrated form that which will cover the deficit, or 
3. We must suffer, as most of us usually do. 


The first alternative is impracticable, and the third most 
undesirable, so we turn to the second, namely, the securing 
by special means, and without the abandonment of our or- 
dinary pursuits, of the physical results needed to counterbal- 
ance the artificiality of our environment. 

The answer, of course, is “exercise.” 

Exercise is just as necessary to physical well-being as 
food. 

But there is exercise, and there is exercise. 

_ Weight-lifting and string-pulling in the bathroom may 
build muscle, but they fall a long way short of building 
health. : 

The surroundings are humdrum, and the work, at best, 
is like Mantalini’s mangle, a “demnition grind.” 
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Spend your noon hour in the gymnasium. Substitute the 
running track and the medicine ball for the coffee and sink- 
ers, the club cocktail, or the “ham-and,” and then wonder wh, 
your brain is clearer, and your afternoon work turned into : 
pleasure! 


Get into your gym togs—get out on the floor with a lc: 
of clean, healthy, athletic young fellows and throw yoursel; 


around a while. They may call you “Grandpa,” but train u; 
to it and show them what “Grandpa” can do. Start the pe 
spiration—sweat out the mental and physical intiquity— tik: 
Falstaff, “lard the lean earth” as you toddle along’in a heroic 
effort to cover a quarter-mile in something under ten minutes 
Don’t overdo it, but do it enough. If you find yourself think- 
ing of bills payable or re-sale prices, get into the track of a 
ten-pound medicine ball hurled by some husky youngster, and 
you will be surprised to see how quickly a much more inter- 
esting thought will strike you! 


The objections to this course are numerous and inter- 
esting. 

“Tt is undignified !” 

As between dignity and digestion—well, take your choice 

“One may overdo and injure himself!’ 

.Then better stop eating, also, for over-eating has killed 
thousands. 

“If I start, I must always keep it up!” 

What a horrible prospect! Your mother taught you to 
eat, and you have had to keep it up every day since! 

“Doctors sometimes advise against it.” 

A prominent physician told me once that no man over 35 
ought to indulge in anything more strenuous than fishing or 
croquet. He is now 48 and a dyspeptic. 

“I have not the time.” 

Believe me, gentlemen and friends, you have not the time 
to omit it. Which is the more valuable asset, unlimited credit 
at the bank, or a constant reserve of health and nervous en- 
ergy, placing the individual where he can meet any strain or 
any emergency, and know that when it is over he will be none 
the worse for wear? 

The greatest banker that America ever produced died of 
starvation. 

The richest man in the world offered a million dollars 
for a new stomach, and then, if reports are true, got one for 
a golf-ball! 


And don’t say: “Oh, I am feeling pretty well just now; 
the trouble I had last year has yielded to treatment. I guess 
I am all right for a while.” 


Do you talk that way about your bank balance? Dou you 
wait till the account is overdrawn or your paper gone to pro- 
test before you start anything? 

Your balance of nervous energy in the Bank of Hygiene 
is at least as important as your deposit in the bank of finance. 
It should never be allowed to become depleted. Keep ahead 
of the game, and then when something goes wrong, as some- 
thing most assurdly will, when the cares of business press 
with unusual severity; when the ubiquitous microbe engages 
your white corpuscles in a battle royal for the control of the 
fortress, all you need is an extra lap or two on the track, or 
an extra slam or two at the punching-bag, and the country is 
save 


But someone—and I regret to say that his name is Le- 
gion—replies: “Yes, it’s all right; I realize the truth and the 
necessity, and, just as soon as this deal is finished, or that 
new plant gets to running smoothly, or that liability is can- 
celed, or this little pile grows just a little bigger, I will, like 
Falstaff, ‘Stop fighting a-days and foining a-nights, and begin 
to patch up my old body for Heaven!’” 

Forget it! When you talk like that you are taking the 
absolutely hopeless end of the worst hundred-to-one shot that 
ever bankrupted a reckless gambler! 


Don’t you know, and don’t I know, that while we spend 
our toilsome days and our sleepless nights camping on the 
trail of the elusive kopeck, the sheriff and the doctor, and the 
undertaker are camping on our trails, vying with each other 
we Poe whose fence shall first be decorated with our devoted 

ides? 

Where one man wins out on this desperate hazard, a 
thousand lose—physically, mentally or financially—or perhaps 
all three together; and shall the American business man, who. 
of all things, prides himself—and justly—on his common 
sense, stake life, liberty, and the pursuit of happiness, wan- 
tonly, recklessly and—worst of all—needlessly, on the absur¢ 
hazard of such a wild and desperate game! 

This is my case, gentlemen, and, in presenting it, I feel 
that I hold a brief, not only for that marvel of the world, the 
American business man, but for the American business mans 
wife, and the American business man’s children to countless 
generations. 


And if the time ever comes when we are thoroughly 
awake to the exigencies of this case, realize the imperative 
need of mental and physical conservation, and turn but 
small percentage of our thought and energy into this work of 
self-preservation, the American business man may be ¢¢- 
pended upon to conquer, first, his own weaknesses, and then— 
the world. 
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Advertising Criticism and Comment 


Helpful Hints for the Advertisement Writer 








Here is the advertisement of the Schroeter Broth- 
ers Hardware Company, of St. Louis, Missouri, which 
was published in the St. Louis Post-Dispatch in the 
space of one single column. For the purpose of re- 
production in AMERICAN ARTISAN the advertisement 
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has been cut in two and the two parts shown as an 
advertisement in two columns, in order to save space. 
It represents one of the regular bargain sales of this 
tdware company and is devoted entirely to such 
goods as may be considered especially seasonable for 
he time of year. 


hile there are many varieties of goods mentioned, 


yet adequate space is given for the presentation of all 
of them, both in the reading text and in the illustra- 
tions which are used throughout the advertisement. 
The various items are brought out boldly in bold 
faced type, the illustrations, while not large, stand 
out prominently and distinctly, and, most important 
of all, prices are brought out with the same boldness 
that is given to the enumeration of the various 
articles. 

It is interesting to see that Schroeter Brothers made 
a special drive on items for the heated term. Know- 
ing that this was the vacation season, kodaks and 
cameras figure prominently, as well as the question of 
developing and printing of films and plates. They 
then take up the subject of folding lawn swings, fol- 
lowed by ice cream freezers, porch swing chains and 
bicycles. These may be all considered as in the sea- 
sonable class. 

The balance of the advertisement, however, is de- 
voted to standard articles which are always in more 
or less demand, with the exception of grass shears 
and lawn mowers, which of course are only of par- 
ticular use during the summer season. The descrip- 
tions of the various articles are concise, well written, 
give all the necessary information that is essential and 
leave no uncertainty in the mind of the reader as to 
the particular feature of excellence of the article 
which is exploited. It is a most excellent advertise- 
ment and worthy of close study by all hardware 
dealers. 

* * * 

A neat and compact little ad. is that appearing 
above the name of Charles P. Ashley, a Kingston, 
New York, hardware merchant. The ad. which ap- 
peared in the Kingston daily Freeman, July 3d; in the 
space of 3 in. by 2 cols, sets forth very clearly a 
variety of Cortright Metal Shingles for sale at his 
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The four designs of Cortright Metal Shingles as shown above are | 
made in any of the following ways: 

1. Stamped from Tin-plate and painted Red. 
2. Stamped from Tin-plate and painted Green. 





3. Stamped from Tin-plate and Galvanized by a hand-dipping process. 
4. Stamped from special tight-coated Galvanized Sheets. 

Each and every genuine Cortright Metal Shingle s embossed with this 
H Trade-mark, “ Cortright Reg. U. S. Pat. Off.” 

For Sale by 


CHARLES P. ASHLEY, 56 Henry St. Kingston, N. Y. 
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store. In addition to the clear and concise reading 
matter the lay-out of the ad. is good. Obviously it 
is the manufacturers’ copy but it serves the double 
purpose of telling Kingstonians just where they can 
secure the shingles and giving publicity to the hard- 
ware merchant. 
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Heating and Ventilating 


Notes and Treatises on Pertinent Subjects 














UNITED STATES INDUSTRIAL PLANTS 
DRIVEN TO CANADA BY TARIFF. 


Governor Eugene N. Foss of Massachusetts last 
week announced that the B. F. Sturtevant Company, 
manufacturers of heating and ventilating apparatus, 
in which the governor is heavily interested, and 
which has a big plant near Boston, would transfer the 
larger part of its business to Canada. 

In the statement issued by the governor he de- 
clared that “ridiculous tariff legislation” was driving 
American manufacturers to Canada and that reciproc- 
ity would surely meet the widespread demand for a 
lower tariff. He assailed both the Republican and 
Democratic parties on the tariff question and accused 
the present administration of paltering. The gover- 
nor’s statement was as fillows: 

‘For more than twelve years one of the principal 
Massachusetts corporations which I represent has had 
under consideration a plan of transferring to Canada 
a large portion of its work. I have personally opposed 
this plan and endeavored to maintain this industrial 
enterprise in full here in Massachusetts, but am now 
convinced that it is no longer possible to defer action 
on this matter. 

“Accordingly I make the announcement, although 
I do so with sincere regret, that the B. F. Sturtevant 
Company has just completed the purchase of a manu- 
facturing plant in Galt, Ontario, and that a large part 
of the work which has hitherto been done at Hyde 
Park will now be transferred to Canada. 

“All over the United States the tendency among the 
principal manufacturing interests is toward the estab- 
lishment of plants in Canada. This movement has 
been going on for many years and it is estimated that 
from $300,000,000 to $500,000,000 of American cap- 
ital is now invested in these Canadian plants. The 
Sturtevant Company must join the procession in or- 
der to meet the conditions of the industry, for the 
movement has now proceeded to a point where cor- 
porations which fail to follow are faced with serious 
embarrassment. 

“American manufacturers have completely filled the 
American market and their production now is greatly 
in excess of the domestic demand. Under these con- 
ditions the expansion of the domestic plants is impos- 
sible and it is becoming necessary for them to cur- 
tail production. 

“If they had a reasonable outlet for their surplus 
products, under reciprocal agreements with other 
countries, these industries could remain at home and 
grow, but under the conditions that exist they must 
remove in part to those countries whose markets they 
desire to reach. 

“The Sturtevant Company no longer can ignore this 
movement. The industrial situation demands that it 
take part. Therefore, after more than a decade of 
effort to render this step unnecessary, it is reluctantly 


obliged to accept the situation and remove to Canaia 
a part of its work, thus curtailing production in 
Massachusetts. 

“The movement of American manufacturers to 
Canada could be stopped and they could remain intact 
in this country if it were not for the absurd conditions 
created by our tariff legislation. 

“We should have with Canada and other countries 
such trade agreements as would enable us to manufac- 
ture our goods in the United States, giving employ- 
ment to American workingmen and _ utilizing only 
American capital. 

“But such agreements would imply a recognition of 
the principle of reciprocity. If we were to ship the 
products of American factories to Canada and to 
Europe without the present handicaps we should re- 
quire certain trade concessions from the governments 
of our customer nations, and in return for these con- 
cessions we should be expected to grant similar ones 
to the products of those countries. 

“While the McKinley tariff recognized this prin- 
ciple, the later Republican tariffs have mainly ignored 
it and substituted retaliation and trade. reprisals, prac- 
tically imposing a prohibitive fine upon our foreign 
commerce. 

“Four years ago those who were then responsible 
for the policy of the Republican’ party in Massa- 
chusetts told me that my tariff belief was inconsistent 
with membership in that party. It was at this junc- 
ture that I endeavored to secure from the Democratic 
party some recognition of reciprocity as the only rea- 
sonable basis of a tariff system. 

“The Massachusetts Democracy adopted my views 
on this question, making it a national policy of three 
campaigns. 

“But the Democratic majority in Congress is hesi- 
tating and paltering with the splendid opportunity ; it 
even seems to be imperiling the little reciprocity we 
still offer to Canada in regard to the paper industry. 

“Notwithstanding the failure of both of the great 
parties to recognize the principle of reciprocity, it 1s 
the one fundamental doctrine which should be com- 
mon to the policies of both. 

“However, I shall not give up hope, for it is so 
ridiculous to lower our tariff, as the pending bill pro- 
poses, without making provision to obtain equal con- 
cessions from foreign countries, that I am confident 
the sensible elements of all parties soon will see it. 
Personally, I intend to point it out to them upon every 
opportune occasion. 

“The policy of reciprocity was declared by the 
founder of the Democratic party—Thomas Jefferson 
—and indorsed by the leading statesmen of the Re- 
publican party, notably McKinley and Blaine. Not- 
withstanding the advice of these great leaders, the 
Republican party has continued on the lines of trade 
prohibition and exclusion, while the Democratic 
policy continues indifferent to the opportunity whi i 
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tries give American goods the same advantages which 
we propose to give them. 

“Instead of inviting customers by mutually bene- 
ficial trade agreements, the Republican policy would 
exclude foreign trade. 

“Instead of making tariff concessions only to those 
countries which woulé join us in trade agreements, 
the Democratic policy would tear down the protecting 
wall of our tariff on all sides and surrender indis- 
criminately to foreign competition the American mar- 
ket, with its hundred million buyers—by far the most 
valuable market in the world. 

‘In sharp distinction from both these policies, a 
tariff drawn up on reciprocal lines would lower our 
tariff wall only to those countries which will give us 
a quid pro quo. 

“Reciprocity would meet the widespread demand 
throughout this country for a lower tariff—and would 
meet that demand on sane and reasonable ‘fines, stim- 
ulating our industries and our trade. Free trade, on 
the contrary, if suddenly forced on the country, would 
be ruinous. . 

“How ominous and deep-seated the tariff trouble is 


} many people do not today realize, byt in view of the 


real facts it is little short of farcical that we should 
invite foreign countries to participate in our great 
Panama-Pacific Exposition and to display their prod- 
ucts therein. 

‘Both in France and Germany the invitations of our 
government to participate in this exposition are be- 
ing ridiculed by chambers of commerce and by leading 
merchants and manufacturers in general. 

“In Germany many prominent business men are 
urging the government to withdraw wholly from the 
exposition on the ground it is impossible to transact 
an export and import business with this country on 
iny reasonable terms or with any assurance of fair 
lay, and the same protest is being made emphatically 
n France by President LeGrand of the Paris Cham- 
er of Commerce. 

“It is suicidal for American manufacturing interests 
0 ignore these handicaps to foreign trade. Canada, 
n particular, is one of our most valuable customer 
ations in theory and should be so in fact. 

“During the last ten years the rate of increase in 
bopulation in Canada has proceeded far faster than in 
his country and her relative industrial power is 
towing faster than our own. 

“If we cannot get this market through proper ad- 
istment of our tariff policy then we must go to Can- 
da and establish ourselves there.” 





URNACE COMPANY’S CUSTOMERS ENJOY 
AN OUTING AT LAKE ORION. 


eorge D, Sager, of Flint, Michigan, who is the 
Eent in that town for the Excelsior Steel Furnace 
ompany, of 57 West Monroe street, Chicago, last 
eek entertained 200 or more guests of the company 
a picnic at Lake Orion, a resort convenient to 
lint. The guests included his furnace customers as 
ell as other customers of the Chicago firm and a 
imber of Chicago men connected with the com- 
ely were present. 


( 





AMERICAN ARTISAN AND HARDWARE RECORD 


the reduction of the tariff affords to make other coun- 





35 


Three special cars were chartered by Mr. Sager 
for the occasion and left the city at 9:30 o'clock, well 
filled with persons who thoroughly enjoyed the day’s 
outing at the lake. Nothing that would add to the 
comfort and pleasure of the guests was overlooked by 
their host and nothing occurred to mar the picnic 
After a boat ride on the lake, dinner was served at 
Park Island. 

The entertainment for the afternoon included base- 
ball, games, races of various character for both sexes 
and dancing in the pavilion. 
the evening, 
day. 


A supper was served in 
which wound up the festivities of the 





FURNACE LINE REMODELED AND MANY 
IMPROVEMENTS MADE. 


For some time the Kansas City Furnace Company 
of Kansas City, Missouri, have been busily engaged in 
remodeling their line of “Ideal” furnaces, the result of 
this work being that they have today a number of 
improvements which they claim makes the use of the 





The “ideal” Furnace 


word “Ideal,” as descriptive of their furnaces, an 
actual fact as well as a mere name. 

Among other things which the company claims in 
favor of their furnaces is the fact that each furnace is 
fitted and put together at the factory. The company 
points out that this insures a great saving of time to 
the tinsmith when he is installing the job, and that the 
Aside 


from this, however, the company also points out that 


saving of time means much larger profits. 


it enables the tinsmith to retain his coolness and com- 
posure when dealing with what would be otherwise a 
hot proposition. 

Announcement is made by the Kansas City Furnace 
Company that the Haynes-Langenberg Manufactur- 
ing Company, 4045-4057 Forest Park Boulevard, St. 
Louis, Missouri, will be the general distributors of 
their product and that orders sent to this company will 
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be shipped as promptly as if forwarded to Kansas 
City. 





GAS WATER HEATER PATENTED. 





A gas water heater, invented by Charles Munzer, 
Chicago, has received United States patent No. 1,065,- 
165. The heater consists 
of a casing with a coil ver- 
tically disposed in the cas- 
ing, a circular flat chamber 
in communication at one 
side with the coi! below, 
and a water supply on the 
opposite side. The gas 
burner is situated below 
the chamber and coil. The products of combustion 
are caused to travel inwardly through the coil by 
means of spiral baffle plates carried by the two sec- 
tions of the casing and extending inwardly to the 
coil. The water supply is connected to the chamber 
at the opposite side from the connection with the coil. 
The casing has an insulating space surrounding the 
lower end of the coil. Mr. Munzer has assigned his 
patent to the American Stove Company, St. Louis, 
Missouri. 


TIME TO PUSH THE SALES OF FURNACES IS 
IN THE SUMMER. 





1,065,165 





As has often been pointed out, the proper time to 
push the sales of furnaces or to investigate their 
merits is in the summer time. The dealer who gives 
this subject his early attention will always be in a bet- 
ter position for the conduct of his fall trade than the 
dealer who puts it off until the last moment. 

This is one of the matters that the Graff Furnace 
Company of New York City and Ft. Wayne, Indiana, 
particularly try to impress upon the trade. They in- 
vite the investigation of dealers, in order that the 
latter may verify the claims that are made for the 
Comfort furnaces manufactured by this company. 
The company claims that the Comfort furnaces meet 
every demand for reliable, economical and durable 
furnaces and yet are to be obtained at a price that is 
within the reach of the average household. Because 
of these merits, the company claims that they produce 
business for every agent who handles them, and that 
they are in every respect fully up to date. 

There is quite a line of these Comfort furnaces 
manufactured by the Graff Furnace Company and this 
line is attractively presented with illustrations in their 
catalog, which they will be glad to send to any person 
or dealer interested in the furnace question. When 
writing kindly mention AMERICAN ARTISAN. 
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PARAGRAPHS. 





The Sanitary Plumbing & Heating Company has 
been incorporated at Herrin, Illinois, with a capital of 
$5,000, to do a general plumbing, heating and con- 
tracting business. The incorporators are: W. C. 
Krieckhaus, Ed. A. Elles and Mantie Krieckhaus. 


The Minnesota Radiator Company has been incor- 
porated at Augusta, Maine, with a capital-of $100,000, 
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to manufacture and deal in radiators for hot waiter, 
steam, etc. The officers of the company are: .R. S. 
Buzzell, president; L. J. Coleman, treasurer, both of 
Augusta. 

The plant of the American Radiator Company at 
Litchfield, Illinois, has been closed down for an in- 
definite period, owing to a strike among its employes. 
The company has made no effort to secure men to 
take the strikers’ places, preferring to close down 
their plant altogether until the questions at issue are 
settled. 


+ 
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AIR PASSING CAPACITIES. 





BY J. V. DAILEY, 
CHAPTER III. 


The area of the air passages of furnaces determines the 
volume of air heated. A furnace with a limited air passing 
capacity depends entirely upon velocity to supply the volume 
of air necessary to fill the warm air pipes. To maintain suf- 
ficient velocity with limited air passing capacity requires 
intense heat and rapid combustion of the fuel. 

Too large an area of the air passages permits the air to 
pass through without being properly heated. 

‘he air passing between the radiator and combustion 
chamber comes into contact with two heat radiating surfaces: 
while the air passing between the casing and the firepot, and 
the casing and the outside of the radiator comes into contact 
with but one heat-radiating surface. 

The proper propoftioning of the area of these air passages 
bears an important relation to the efficiency and heating 
capacity of the furnace. The area should be about equal t 
the combined area of the average number of warm air 
pipes likely to be installed with a furnace of that particular 
size firepot and grate surface. 

A warm air furnace should deliver air at the registers at 
a temperature of from 100 to 150 degrees and at an elevation 
of two to five feet per second, depending upon the amount 
of fire in the furnace, the temperature of the rooms, the 
temperature of the outside air, and the direction and velocity 
of the wind. The amount of friction caused by the arrange- 
ment of the piping, will cause different velocity through the 
pipes and a difference in temperature at the registers. 

Every furnace dealer has had complaints from people 
whose furnace failed to heat one or two rooms satisfactorily 
One of the reasons for this is that a furnace often lacks suf- 
ficient air-passing capacity to heat these rooms except with 
an excessive fire to generate high velocity, and when the 
furnace is fired to supply these rooms with heated air, the 
other rooms of the house become too warm. Adjusting the 
dampers in the warm air pipes to correspond with the high 
velocity of extreme firing, disarranges the supply of air a 
times of moderate firing and not infrequently produces lateral 
radiation, materially reducing or stopping the flow of ait 
through some of the air passages of the furnace. 

In connection with this feature of the science of heating 
it is well to consider the relation of lateral or cross radiation 
to furnace construction. A widely erroneous view of one of 
the important problems of heating, is due to lack of knowl- 
edge on this subject, and we will at this point attempt to 
make this clear by the following illustration. 

It is quite generally supposed that it -is impossible to 
produce sufficient heat from the firepot or heating surfaces 
of a furnace to create lateral or cross radiation of heat to a1 
extent that the cross rays of heat will prevent the upward 
flow of air. Such, however, is not the case. A pipe 3 or! 
inches in diameter passing directly through the center of : 
furnace firepot and coming out at the top of the combustiot 
dome, subjected to the intense heat of the fire around it, will 
fail to pass any air, even when connected directly to 2 
outside air supply, except at times of low fire or unless a fa! 
is used to overcome the resistance of the lateral radiation 

and force the air through it. 

This explains why furnaces of too small capacity ofte! 
give less heat with excessive firing than with a more mot 
erate fire; the limited air passages induce lateral radiation. 

Air passages of furnaces should not be too large, nor °! 
uneven proportion. Many furnaces, especially those of drop 
flue construction, permit more air to pass by the front of the 
furnace where there is but one radiating surface, than can 
passed through the other half of the furnace where the dro 
flues afford more than double the amount of heat-radiatinf 
surface. This tends to an uneven temperature and a varied 
volume of the air. 

oo 


The average man worries a lot more about gettit 
his salary than he does about earning it. 
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Practical Helps For The Tinsmith 


A Department Devoted to the Problems of the Tinshop 








PATTERNS FOR RANGE HOOD. 





BY O. W. KOTHE, 


For a moderate priced range hood and one that 
leaves a good appearance is shown in the accompany- 
ing drawing by the side and front elevation. A hood 
of this kind is easy to lay out; easy to assemble, and 
easy to erect and usually answers the purpose just 
as well as a more pretentious one. It is optional with 
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for Collar 
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and step them off on a straight line, as shown from 
A-D in pattern for top. By adding the length of 
hood you have the pattern finished. It is rarely that 
the opening is developed; but is usually cut out after 
the hood is finished, because this can be done quicker 
as there is only one opening to cut. It will be ob- 
served that the side elevation is already a pattern, only 
edges must be allowed for wiring and seaming. 
Should the mechanic see fit to develop the pattern 
for collar, then draw the half section and divide in 
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Collar 















Side Elevation 
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Front F_levation 




















Pattern For Collar Opening 


Pattern for fop, 








Patterns for Range.Hood. 


the mechanic, or rather the particular job in hand 
must govern where best to place the vent pipe for 
collar. If the chimney is right back of the hood then 
a collar may be attached to the back of hood and con- 
nected right with the chimney; if not, then a pipe 
must be attached to the top. Of course it is under- 
stood that it is impractical to attach these vent pipes 
into the same flue of chimney which gives draft to 
the range; but sometimes a chimney has several par- 
titions, and in such cases the collar can be tapped in 
the flue that is not in use. 

To make one of these hoods the side elevation is all 
that is necessary to draw, as shown by A-B-C-D. The 
curves are made at pleasure, to suit the eye. Next 
divide the curve of roof A-D in any number of equal 
spaces and then pick these spaces with your dividers 


any number of equal spaces, and from these points in 
half section drop lines until they reach the top of 
hood. Next pick the stretchout from the half section 
and transfer it on a straight line drawn at right angles 
to collar, after which draw stretchout lines, and then 
from all points where lines intersect the roof line 
project horizontal lines until they reach lines having 
similar number in stretchout. When a line is traced 
through these points as established, and edges are 
allowed, then the pattern is finished. It will be ob- 
served that the collar is developed exactly the same as 
any elbow or tee branch. 
Pen SEE ee 

Wisdom is knowing what to do next. Skill is know- 
ing how to do it, and virtue is doing it —David Starr 
Jordan. 
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LETTING THE PUBLIC KNOW IN THE 
“GICHNER”’ WAY. 

Mr. Ernest Gichner, who is vice-president of the 
Washington, District of Columbia, Local of the Sheet 
Metal Contractors’ Association, and who also con- 
ducts an extensive business in the capital city, be- 
lieves in letting the public know at intervals that he is 
still doing business at the same old stand, 1105-7 E. 
street, N. W., Washington, District of Columbia. 
For the purpose of bringing himself to the recollection 
of his friends and business acquaintances, he sends 
out occasionally a finely decorated card or blotter 
which lets the public know that he deals in cornices, 
skylights, roofing, spouting, ventilating and general 
repairing, heavy and special sheet metal work in cop- 
per, brass, galvanized iron, tin and lead. 

The latest card which Mr. Gichner has been cir- 
culating contains a very good reproduction of a cele- 
brated painting called “A Good Day’s Work,” which 
is printed in colors very effectively, and depicts a fish- 
ing scene, the fishermen’s boats being drawn up on 
the beach and the result of the day’s toil being loaded 
into rustic carts for transport. Attached to the card 
are a couple of leaflets which contain some instructive 
reading from John Ruskin and Mrs. A, J. Stanley, 
which are well worth the perusal of every person. 
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METAL SHELVING CONSTRUCTION 
PATENTED. 








Charles R. Jamison, Canton, Ohio, has obtained let- 
ters patent No. 1,064,737 from the United States for 
a metal shelving con- 
struction. The  or- 
iginality of the pat- 
ent consists in each 
shelf being provided 
with an_ integral, 
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vertically disposed 
flange which is con- 
nected to the sup- 
ports by pairs of ver- 
tically spaced con- 
necting means. The 
arrangement in effect 
presents a_ vertical 
exposure at the edge of the shelf. Mr. Jamison has 
assigned his patent to the Berger Manufacturing 
Company, Canton, Ohio. 
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SOUTH AMERICAN SEEKS A NON-SINKABLE 
AMERICAN-MADE MOTOR BOAT. 





An American Consul in South America reports to 
the Bureau of Foreign and Domestic Commerce at 
Washington, D. C., and transmits the name of a 
merchant in his district who desires quotations on a 
steel or wooden non-sinkable motor boat with a ca- 
pacity for twenty persons. The motor boat is to be 
used for short hauls across a bay over which about 
three thousand persons pass daily in small sail boats. 
Prices should be c. i. f. cash against documents at 
point of destination. Quotations and full descrip- 
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tion as to size, power, etc., should be furnished. Full 
information about this inquiry may be obtained by 
writing the Bureau of Foreign and Domestic Com- 
merce, at Washington, D. C., and referring to No. 


11,239. 


NEW IDEAS INA DINNER BUCKET PATENTED 
BY MICHIGAN MAN. 





United States patent No. 1,065,813 has _ been 
granted to Frank M. Kolasa of Elmira, Michigan, for 
a dinner bucket. 

« ; 








The bucket is 
described as 
comprising a 
, casing including 
‘ a bottom, side 
re walls and end 
' walls. .One of 
| the end walls 
controls a_ re- 
movable portion 
provided with a 
spacing lug upon its under face and spacing lugs upon 
the upper face of the bottom. There is an L-shaped 
partition wall in one end of the casing, to form a 
lamp compartment, the horizontal portion of the wall 
engaging against the removable portion of the ad- 
jacent end. Spacing lugs are placed upon the upper 
face of the horizontal portion of the partition. There 
is a receptacle placed upon the spacing lugs and 
against the lug on the inner face of the end wall, with 
a receptacle placed upon the lugs of the bottom of the 
casing and against the lugs of the vertical portion of 
the partition. A compartment is provided with space 
for a lamp, a reflector carried by the vertical portion 
of the partition and a bull’s-eye in the removable por- 
tion and a cover for the casing. 
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HANDY TOOL FOR SHEET METAL WORKERS 





at different times about the old time method of solder- 
ing. They claimed with good reason that it was a 
nuisance to carry the iron back and forth to the fire 
pot and considerable time was lost because of the 
waits while the irons were being reheated, also that a 
fire pot was a bad thing to handle on a windy day 
when one was working on an inflammable roof. Un- 
der such conditions not only was the fire pot likely 
to blow out or blow over but it might set the roof 
afire. 

Lyon, Conklin and Company, Inc., Baltimore, Mary- 
land, now are making a self-heating iron which they 
claim will do away with many of these objections. In 
their new iron the fire is contained inside of the tool 
and as the fire box is entirely inclosed there is no 
danger of fire. For the same reason it won’t blow out 
and naturally it won’t blow over. 

Carrying the fire inside of the tool, there can be no 
wait for reheating and there is no necessity of walk- 
ing back and forth with the iron. 

The company think that this tool ought to be a par- 
ticularly easy seller for with the advantages they 
claim for it the self-heating iron should put the old 
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style fire pot in the background. Send for their cata- 


log and when writing please mention AMERICAN 


\RTISAN, 
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“JOHN TINCUP” WRITES OF ARKANSAS AND 
A FEW OTHER MATTERS. 





Frequently letters are received by AMERICAN 
ArTISAN asking what has become of John Tincup, and 
it gives AMERICAN ARTISAN pleasure to state that 
John Tincup is still alive and prospering in his Ar- 
kansas home, as may be gathered from the following 
letter recently received, in which he says: 

“IT am just in receipt of your fine letter of recent 
date and thank you for the statement that John Tin- 
cup was appreciated. I will also state that I have had 
a bad case of the dumps and was rather blue in the 
past few weeks and in a bad humor for declamation. 
However, I have read your paper faithfully and it is 
a very rare thing when I do not get sothe far-seeing 
ideas Or some winsome poetry from Sidney Arnold. 

“The editorials are plain and pointed truths. Al- 
though I had the practical knowledge of triangulation 
set in my head for many years, I faithfully preserve 
the Kothe patterns or any other published work each 
week, and in forty years or more of practical work 
as a metal worker I am proud to know that we have 
one of the most intricate and scientific methods of all 
workmen in any line to produce any special work. 
The kind helpfulness that is shown nowadays in all 
mechanical papers to teach anv one who will accept 
the ideas of learned men, is surely doing as one would 
wish to.be done by. 

“Although I am practically out of business, yet | 
still have my shop and tools, but the style of business 
is‘so changed that a man of 60, unless well provided 
with cash, cannot undertake a given line of work with 
the prospect of a short career. 

“You ask about any news incident to Arkansas. As 
| have not been away from home for a year, which is 
a new thing for me, I can only tell you about our local 
incidents. How we shipped 60 cars of strawberries 
from here this spring and are estimating that we will 
ship at least 200 cars of peaches and I don’t know 
how many cars of raspberries and other kinds of ber- 
ries. We have already shipped some early apples by 
express. In fact, from the time the berries start until 
the apples are harvested we are shipping something 
every day. 

“Arkansas is a very prolific state in a good many 
practical lines, and if we could only eliminate the 
political foolishness which retards her growth she 
would be one of the most prosperous states in the 
Union. Usually our farm crops are good, but with 
fertilizer liberally used, there is no state that will pro- 
duce any better crops, and I find as much or more land 
is ruined by poor farming elsewhere than here. We 
get hot weather occasionally, say 90 to 100 degrees. 
but with the Ozark ozone breeze we sleep nights all 
(). K. We have so many real estate men who extol 
every section of this state so finely that I have never 
given the matter the time necessary to describe its real 

orth. 
“T will send you a few articies on topics as seen by 
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John Tincup and hope they will prove acceptable to 
you, though if I get in any hard truths I hope they 
will cause no offense. 

“Wishing you good health and success, and thank- 
ing you for your kind remembrance, I am, 

Yours truly, 
Joun Tincup. 
Springdale, Arkansas. 





BUG AND FLY TRAP INVENTION GETS 
UNITED STATES PATENT. 


George W. Knapp, Jr., of Baltimore, Maryland, has 
obtained United States patent No. 1,065,878 for a bug 
and fly trap, which he has as- 
signed to the National Enam- 
eling & Stamping Company 
of Baltimore, Maryland. The 
device consists of a trap hav- 
ing a base pin with a circular 
wall extending well on base 
pin, also having an annular 
flanged wall engaging the pin 
in a plate below the upper 
edge of the circular wall of the pin and an annular 
wall around the circular wall with a series of circum- 
ferentially-extending segment slots. The outer edge 
of the segment slots is on a plane lower than the in- 
ner edge of each slot and there is a wire dome having 
its lower edge sustained on the lower edge of the wall 
and enclosing the outer edges of the segmented slots. 














NUMEROUS ADVANTAGES CLAIMED FOR 
METAL ROOFING. 

It was an Arkansas man who was asked by a trav- 
eler some time ago why he did not mend his leaky 
1oof. The answer was: “I can’t mend it when it’s 
raining.’ “Well, why don’t you mend it,” he was 
asked, “when it isn’t raining?” ‘But it doesn’t leak,” 
he said, “when it’s not raining.” So the traveler 
never did find out whether that roof was mended or 
not. 

Nowadays when they are covering roofs with metal, 
there are not so many leaky ones. The manufac- 
tiirers of the “Justright” roofing, the Moeschl-Ed- 
wards Corrugating Company, Covington, Kentucky, 
claim a number of merits for their product which 
probably accounts for its wide usage. One of these is 
that the roofing is so constructed as to permit of a 
free circulation of air in the joints, which prevents 
the accumulation of moisture. Another claim is that 
this roofing is adapted to roois of either low or high 
pitch, and that it is very easily applied; that no wood 
sticks are used and that the nails are easily driven 
through the roofing and give it a rigidity which pre- 
vents any possible annoying rattling. The company 
says that any person who can drive a nail can put this 
roofing on successfully. 

One other claim that the company makes for the 
“Justright” galvanized roofing is that the sheeting 
boards may be placed farther apart than with some 
other styles of roofing. This not only results in a de- 
crease of the weight carried by the framework of the 
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roof, but it also reduces the cost of construction. 
They advise the use of their “Never Rust” galvanized 
nails with this roofing and also the use of lead wash- 
ers between the nail heads and the roofing. 

The Moeschl-Edwards Corrugating Company issues 
some finely illustrated literature giving a number of 
suggestions relative to the use of their roofing which 
they will be glad to mail to any inquirer upon request. 
When writing them, kindly mention AMERICAN 
ARTISAN. 
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UNITED STATES BUYS ST. LOUIS MADE 
METALLIC LIFE BOATS. 





The Barbour Metal Boat Company, St. Louis, Mis- 
souri, have recently made a contract to supply 
twenty-five of their metallic life boats to the United 
States Government. Mr. Barbour is a practical boat 
builder and since moving their works to St. Louis 
have increased their facilities for doing business. 





CONSOLIDATION OF SHEET METAL PLANTS 
IS DENIED. 





Rumors have been floating around with great free- 
dom during the past few weeks of the impending 
consolidation of several important sheet metal manu- 
facturing concerns around Steubenville, Ohio, and 
Wheeling, West Virginia. It was only recently au- 
thoritatively stated that this consolidation had been 
effected and the terms on which the several organiza- 
tions mentioned had been combined were published. 
It is true that there have been some negotiations car- 
ried on in regard to this consolidation, but so far it 
can be authoritatively stated that nothing has been 
accomplished and the matter is yet in an embryonic 
state. 





NOTES AND QUERIES. 





METAL DUCK BOAT. 
From Theodore Fortier, 97 Winder Street, Detroit, Michigan. 

I would like to get a catalog and prices on plans 
for a metal duck boat 15 feet long, 3 ft. 6 in. beam, 
I5 in. depth, decks running 3 feet back from ends 
with 6 inch side deck. 

Ans.—W. H. Mullins & Company, Salem, Ohio; 
W. F. Thompson, Decorah, Iowa; Barbour Metal 
Boat Company, St. Louis, Missouri. 

FURNACE MANUFACTURERS. 
From Chicago Furnace Supply Company, 549 West Monroe 
Street, Chicago, Illinois. 

Can you tell us who makes the Kernan “Victory” 
Furnace? 

Ans.—The Kernan Victory Furnace is manufac- 
tured by the International Heater Company, Utica, 
New York. 

ALUMINUM PERCOLATORS. 
From E. J. Wilkie & Company, Cedar Rapids, Iowa. 

Can you give me the names of firms making alum- 
inum utensils, particularly percolators, both foreign 
and domestic ? 

Ans.—Aluminum Products Company, Lemont, IIli- 
nois; Buckeye Aluminum Company, Wooster, Ohio; 
Illinois Pure Aluminum Company, Lemont, Illinois ; 
American Aluminum Manufacturing Company, Le- 









mont, Illinois; Standard Aluminum Manufacturing 


Company, Two Rivers, Wisconsin. 
From Chicago Furnace Supply Company, 549 West Monr: 
Street, Chicago, Illinois. 

Please advise us who manufactures the Hoffma: 
“Invincible” Furnace. 

Ans.—The Hoffman Invincible Furnace is a prod- 
uct of the Quaker Manufacturing Company, 1% 
North Dearborn Street, Chicago Illinois. 

From John W. Luther, Barnesboro, Pennsylvania. 

Please inform me who makes the XXth Century 
Furnace. 

Ans.—This is a product of the XXth Century 
Heating & Ventilating Company, Akron, Ohio. 





ITEMS. 





Edward J. Spanier & Company have purchased the 
Rummel Sheet Metal Works at’ Helena, Montana. 

A metal shingle manufacturing plant will be estab- 
lished at Salisbury, North Carolina, by T. H. Van- 
derford. 

C. L. Pikington, West Milton, Ohio, has changed 
the location of his plumbing and tin shop from the 
Niles building to. the Record building, North Jay 
street. 

The Massillon Rolling Mill Company, Massillon, 
Ohio, is planning the erection of an extension to its 
plant and will dispose of the balance of its treasury 
stock for this purpose. 

The J. I. Gray Roofing Company was recently in- 
corporated at Wichita Falls, Texas, with a capital of 
$8,000. The incorporators are J. I. Gray, C. H. 
Smoot and George A. Smoot. 
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TECHNICAL EDUCATION IN DEMAND IN 
WESTERN CANADA. 





In the last two issues The Commercial has emphasized 
the need of more attention to industrial education in West- 
ern Canada. We hinted that the ambitious young people of 
the West were eager for such a movement, and ready to avail 
themselves of the opportunity to study along technical lines. 
That this is so is indicated by the experience in the recently 
started technical schools in Winnipeg. 

At the inaugural meetings at Kelvin and St. Johns Tech- 
nical High Schools here last week, approximately two thou- 
sand enrolled students presented themselves for assignment 
to their respective classes and evenings, and many more put 
in applications for enrollment. No such volume of applica- 
tions was dreamed of, and it is said that the staff of teach- 
ers already appointed will in all likelihood have to be con- 
siderably augmented. 

Indications point to the probability that last week’s aston- 
ishingly large opening attendance was not merely an evidence 
of spasmodic enthusiasm for a novelty. Large numbers of 
those present were men of middle age, skilled craftsmen, al- 
ready highly trained in their own lines, who desire to fortify 
their practical experience with theoretical knowledge. Be- 
sides these, there were younger artisans, but not by any means 
boys, who wish to take advantage of the up-to-date work- 
shops provided for instruction purposes and of the expert 
teaching also available. Then there were youngsters who 
have as yet made no considerable headway inthe direction 0! 
becoming skilled and high-priced workers, but who undoubt- 
edly thoroughly understand the importance of technical 
training. Taken together, these classes of men made up 2 
body apparently animated with enough serious purpose to 
carry them well through the instruction courses they have 
chosen. 

Technical education would undoubtedly receive great ¢n- 
couragement in any part of the West. Let the movement be- 
come general, and as soon as possible-—Canadian Exchange 





The man who never made a mistake, never made 
anything. 
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1,066,465. Keyless Lock. Thomas Carroll, Oakwood, 
Ohio. Filed May 11, 1911. Serial No. 626,543. 


1,066,479. Alarm Aittachment for Refrigerator Drip 
Pans. Alexander J. Fiala, Omaha, Nebr. Filed Sept. 12, 
1912. Serial No. 719,972. 

1,066,501. Door Latch. Thomas J. Kehoe and Charles 
F. Green, Toledo, Ohio, assignors to The Kinsey Manufac- 
turing Company, Toledo, Ohio, a Corporation of Ohio. 
Filed Jan. 6, 1913. Serial No. 740,454. 

1,066,552. Oven Rack or Broiler. Robert W. Taylor and 
Raymond E. Frobenius, Kalamazoo, Mich. Filed Aug. 23, 
1911. Serial No. 645,678. 


1,066,562. Combined Shovel and Scraper. Joseph N. 
Wilkins, Centralia, Wash. Filed Aug. 20, 1912. Serial No. 
716,047. 

1,066,595. Camp Stove. Charles O. Freeman, Walthill, 
Nebr. Filed July 16, 1912. Serial No. 709,710. 


1,066,600. Door Check and Closer. Julian G. Goodhue, 
Chicago, Ill. Filed Oct. 27, 1910. Serial No. 589,320. 

1,066,612. Metal Shears. Christian F. Heinss, Cincin- 
nati, Ohio. Filed Nov. 18, 1912. Serial No. 731,985. 

1,066,630. Fly Trap. Edward Lampel, San Francisco, 
Cal. Filed March 4, 1912. Serial No. 681,359. 


1,066,659. Saw. Freeman Rodehaver, Greensburg, Pa. 
“iled June 27, 1912. Serial No. 706,265. 

1,066,703. Safety Razor. Harrison Hurlbert Boyce, New 
York, N. ¥., assignor to Gillette Safety Razor Company, Bos- 

Mass., a Corporation of Maine. Filed July 17, 1907. 

ial No, 384,135. 

1,066,705. Washing Machine Cylinder. Harry Budd, In- 
lependence, Kans. Filed Dec. 9, 1911. Serial No. 664,784. 
1,066,770. Door Lock. Arthur H. Wanz and Peter E. 











Johnson, San Francisco, Cal. Filed Oct. 14, 1912. Serial 
No. 725,661. 

1,066,754. Caster. Otto Rison, Sebeka, Minn. Filed Apri 
18, 1913. Serial No. 761,970. 

1,066,788. Culinary Utensil. Richard J. Bowen, Mil- 
waukee, Wis. Filed June 28, 1912. Serial No. 706,429. 

1,066,799. Lock for Screens. John W. Cook, Avalon, 
Pa. Filed April 6, 1911. Serial No. 619,424. 

1,066,804. Crimping Pliers. John L. Falk, Spokane, 
Wash. Filed Aug. 27, 1910. Serial No. 579,301. 

1,066,834. Window Screen. Allen Howard Mix, Nor- 
folk, Va., assignor of one-half to Paul R. Howard, Norfolk, 
Va., and one-half to William C. Biddle, New York, N. Y. 
Filed Sept. 28, 1911. Serial No. 651,680. 

1,066,923. Detachable Handle. Otto Kuekes, Pittsburgh, 
Pa. Filed Nov. 16, 1912. Serial No. 731,830. 

1,066,925. Fruit Clipper. Arthur Q. Lancaster, Winder- 
mere; Fla. Filed February 17, 1912. Serial No. 678,164. 

1,067,932. Lawn Edger. John A. Johnson, Greenfield, 
Ind. Filed Sept. 30, 1912. Serial No. 723,258. 

1,067,072. Vacuum Insulated Metal Milk Can. Leonard 
R. Steel, Cleveland, Ohio. Filed July 20, 1910. Serial No. 
572,900. 

1,067,100. Sad Iron. Harry Diflo, Philadelphia, Pa., as- 
signor to The Eclipse Metallic Specialty Company, Philadel- 
phia, Pa. a Corporation of Delaware. Filed Aug. 7, 1911. 
Serial No. 642,720. 

1,067,158. Spirit Level. Christopher M. Walton, Roches- 
ter, N. Y. Filed Dec. 4, 1912. Serial No. 734,943. 

1,067,167. Cornice Brake Machine. Herman C. Dreis- 
vogt, Santa Clara County, Cal. Filed Sept. 30, 1910. Serial 
No. 584,701. 
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Weekly Trade and Market Report 


Trade Tendencies Up to Going to Press Compiled From Reliable Sources 








STEEL. 

While there is no signs of a rush to place orders 
for steel products there is at the same time no indi- 
cation of a tendency toward a falling off in new or- 
ders from the ratio that has been the rule for the past 
few months. Activity still continues at all the plants 
and consumption is at the same high rate which has 
characterized the operations of the mills since the first 
of the year. There are no signs of a shut-down any- 
where. While the mills are now producing at almost 
their recoid capacity, the consumption is so insistent 
that products are taken as fast as fabricated. There 
is a predominance of cheerful views in the industry, 
and although new orders are far below the productive 
capacity, this is not taken as an unhealthy sign by any 
means, but is attributed solely to the monetary condi- 
tions which make it difficult to adequately finance 
certain large projects. 

New orders for the months so far, in the case of 
the United States Steel Corporation, the leading pro- 
ducer, have averaged about 25,000 tons a day. Bar 
iron and wrought pipe are both especially strong both 
in demand and price. In the heavier products there 
is a notable strength shown, the weakness if any be- 
ing in the lighter goods. 

Some fair sized orders for rails have been placed 
recently, among them being one from the Frisco Sys- 
tem of 12,000 tons and an order from the Southern 
Railway for 28,000 tons is still pending. A Brazilian 
Railway has ordered 20,000 tons of rails. Some no- 
table orders have been placed for structural material, 
orders which have been held up for some time, pend- 
ing the completion of financing, among them being 
two buildings requiring 9,400 tons of steel and one 
of 5,000 tons in New York City. There has been 
some competition in sheets but buyers are acting with 
conservatism and are not rushing to place orders 
Wire products hold about the same uncertain posi- 
tion that has been noted lately, and while no radical 
change in prices has been announced, there are inti- 
mations that they are pending. There are some large 
orders still pending for structural and these in all 
probability will soon be placed. Among them one 
for 3,000 tons of steel for a new plant of the Ameri- 
can Iron & Steel Manufacturing Company in Leb- 
anon, Pennsylvania, and for 7,000 tons of material 
for new subway construction work in New York. 

The American Steel & Wire Company, a subsidiary 
of the United States Steel Corporation and the largest 
producer of wire products, continues to maintain 
prices for its output strongly on the basis of $1.80 
for wire nails. Several of the leading manufacturers 
are now cutting these quotations in prospect of ob- 
taining thereby the bulk of the businéss, which is now 
promised by the greatly improved outlook in the 
West and the resultant expectation that the buying 
movement in wire products will be augmented mate- 
rially. 


Seme shading of prices for track fasteners an 
bolts has been recorded on the part of independen: 
producers although a nominal quotation at $1.80 con 
tinues to be made for ordinary quantities of fasten 
ings. The bulk of the business so far placed in thi 
line has been at $1.75. 

The market prices are: Pittsburgh quotations, bar: 
sheets and plates, F. O. B, Pittsburgh, mill shipments 
steel bars, $1.40-1.45; sheets, black, 28 gauge, $2.30 
2.25 sheets, galvanized, 28 gauge, $3.40-3.50; sheets, 
blue annealed, 10 gauge, $1.75; tank plates, base, 
$1.45-1.50; steel sheet piling, base, $1.60. 


TIN PLATE. 

There is an active demand in the market for tin 
plate and the prices remain firm and unchanged 
while stock is moving steadily. There are no indica 
tions that there will be any cessation of this demand 
for several months to come, as this is now the can- 
ning season and there is a tremendous in all the agri- 
cultural sections of the country where canning fac- 
tories are located for immediate and prompt deliv- 
ery of material 

Many of the tin plate mills have finished their sum- 
mer repairs and are resuming work at full capacity 
But as others are closing down for repairs, the aver- 
age of operating mills continues about the same. 

Prices are: For prompt and future delivery, f. 0. b 
mill: Coke tins, 14x20, I. C., $3.75; 14x20, 100 
pounds, $3.60; 95 pounds, $3.50 and $3.55 ; 90 pounds, 
$3.45 and $3.50; 8-pound coated ternes, 20x28, I. C., 
$7.20 and $7.30; 20x28, 200, $6.90. 


COPPER. 

A slightly improved inquiry is now reported for 
both electrolytic and casting copper, but second 
hands are securing the bulk of the business, which 
is thus developing abroad and at home, as these in- 
terests continue to offer small spot lots below the 14c 
level, which is now being maintained by domestic 
producers. In most instances, these producers are 
asking 14%c for eletcrolytic metal for deliveries, 
within the current month and next month, but in a 
few cases they are offering this description as low as 
14c while second hands continue to quote this metal 
at 1334c. Casting copper is being quoted by pro 
ducers at 1334c for prompt and nearby deliveries, but 
second hands are willing to sell their spot lots of this 
grade as low as 13%c. 

Standard warrants have advanced 7s 6d in the Lo 
don market and closed with net gains of 11s 3d 
for the spot delivery and 12s 6d for futures, fina 
quotations being £63 and £63 5s, respectively. Bes! 
selected brands were left unchanged in London «! 
£67 15s. In the New York Metal Exchange wai 
rant quotations were also left unaltered. 

Latest loadings for export have consisted of 2,00: 
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ns, swelling total export loadings and actual ship- 
ments so far this month to 12,005 tons. 

[he prices are: Spot, $13.25; July, $13.25-$13.8 
August, $13.25-$13.75; September, $13.25-$1:; 
‘\ectober, $13.25-$13.75; electrolytic, nominal $14 
$14.25; lake, nominal, $14.40-$14.50. 
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NAILS AND WIRE. 

No formal readjustment in prices of wire products 
has been made to this date: For more than a month 
it has been clear that a regular readjustment would 
have to occur, but the time was uncertain. June and 
July are, roughly speaking, betweem seasons in wire 
and a readjustment can occur at any time. There 
have been such readjustments in June, but that is 
early for preparation against the fall season, and the 
fore part of August can hardly be considered late. 
The readjustment of course, involves taking off some 
of the paper advances that were made, advances 
not affecting to a great extent the coptracts of the 
largest buyers, who were covered at the lower prices. 

At the present time the official or nominal market 
is based on $1.80 for nails, while some of the mills 
are selling at $1 to $2 less, and market during June 
was quoted at $1 off and since the first of July has 
been quoted at $2 off from the nominal figures. The 
amount of new business done, even at the extreme 
cuts, is quite limited, there being buying only here 
and there, and in small lots. Thus the mills adhering 
to the nominal quotations have no occasion to reduce 
prices formally, in order to protect their interests, 
for they are not losing enough business to count. 

The prospect is that the expected readjustment will 
occur in the near future. 

Prices are: Carload lots to jobbers, Pittsburgh quo- 
tation: Cut nails, $1.70; wire nails, $1.70-1.80; wire 
prices, plain wire, $1.50-1.60; plain wire galvanized, 
$1.90-2.00; barbed wire, painted, $1.70-1.80; barbed 
wire galvanized, $2.10-2.20. 

TIN. 

Price changes in the market for tin are narrow but 
the trend is downward owing to the lack of buying 
interest among consumers. London quotations are 
from 5 sh. to 10 sh. per ton lower. In New York 
trade spot tin is fairly steady, dealers holding out 
for 35 and 38 to 40 cents per pound. Straits ship- 
ments for first half of July were fairly large, amount- 
ing to 2,070 tons, as against 2,100 tons for the same 
period last year. In the London market offerings 
vere moderate and the decline which set in was 
slight. The prices are, New York: Wholesale nom- 
inal, $39.8714; city delivery, $39.85; ton lots, $40.25- 
940.37%; July, wholesale, $39.82; August, whole- 
sale, $39.80. 


COKE. 

blast furnaces are now contracting more freely 
for 48-hour coke for second half year delivery at the 
onnellsville ovens and it is considered probable that 
all the leading furnaces soon will be compelled to re- 
enter the market, as their contracts for furnace coke 
erally expired on June 30. An increasing demand 
is also reported for 72-hour foundry coke at $2.75 
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and $2.85 for prompt delivery and at $3.00 for <ec- 
ond half year contracts. 

The operators are not perturbed over banking and 
blowing out of furnaces. They are willing apparen 
ly that furnaces should do this, expecting themselves 
to benefit in the long run by curtailment of pig izoa 
production improving the pig iron market. It is not 
known definitely how much coke production has been 
restricted in order to carry out the idea of making 
no coke which cannot be sold at $2.50 but there is 


every evidence in the market that nothing is being 
offered below this figure. 
PIG IRON. 

Despite the increasing inquiry for foundry and 
forge, as well as for basic iron, furnaces in the lead- 
ing producing regions continue to shade prices mate- 
rially. Further concessions at 25 cents are being 
made by producers in the Alabama and Tennessee 
regions, so that the prevailing quotation there is now 
$10.50 at Birmingham, while in the Ohio territor 
foundry metal is now freely otfered 25 cents lower 
than a week ago. In the valley region another con- 
cession of 25 cents has also been made and sales of 
2,500 tons have been effected this week as low as 
$15.75. As the buying movement is broadening at the 
lower prices, an uplift from the present prices will 
scon be begun without doubt. 

Additional inquiries for an aggregate of 40,c00 tons 
of foundry pig iron have just been issued by con- 
sumers in the Chicago district and it is generally ex- 
pected that these calls for the metal will soon mate- 
rialize into business. 

The prices are: 

BIRMINGHAM MARKET. 


EE UE ao sia wie a eine wasiew denen 6 das $10.50@11.00 
Pe Nie ols es Feo ss Eades ON Mie cp oy cine 10.00@10.50 
OS OR Ee oe eee 12 Baht aida sien ethe 10.50@11.00 
MIT OIE ok cache se-k dial dal och miles om 10.00@10.50 
CHI IOS. osc accion Dea. tlets x sible eaten Khaw BAe 9.50@10.00 
PitTSBURGH MARKET. 
EN soe Ss class cece se cesarean $14.75@15.15 
a il a ga a AD 14.65@14.90 
OR ree Seta Ania te Ck id dathsue ale» 16.90 
rete cra gia's Wid seins coisas wa KM SRA a Kae e ee 15.40 
a sade 84 8+ pdcaekeqaee< 15.15@15.40 
2S. a ee 15.40 
ee ee i re 14.40 
CHICAGO MARKET. 
Northern Foundry No. 1................ aq $15.50 
Northern Foundry No. 2................... 15.00 
Norther Poamary No. 3... 6k. cece wens 14.50 


Southern Foundry No. 1... ere 3 } 
Southern Foundry No. 2................ ... 14.85@15.10 
Lake Superior Charcoal 16.25 


Matthew Addy & Company’s Market Letter of July 
17, Says: 

A year ago at this time the pig iron and the entire 
steel trade woke to life. Then it fell asleep about last 
February. It seems, however, to be waking again to 
renewed life and activity. Since the beginning of the 
month there have been heavy transactions. Buying has 
been on a large scale, but at prices that. keep iron masters 
awake at night. Still, the main thing is to get the market 
started, and the very low prices have attained this object. 
At the same time, these unprofitable prices have put out 
many furnaces, and there will presently be a decided 
reduction in output. 

The most favorable sign of the times is not the iron 
that is being sold, but the demand of many foundries for 
faster shipments. They really need the iron. 

This week quite a tonnage of Northern iron has 
placed, though Southern iron is still the leader 

Coke is still active and is commanding prices, which, 
in view of the prices of iron, seem all out of line. But 
the coke producers have held firm and are having a most 
profitable time of it. 


been 
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Current Hardware and Metal Prices. 


AMERICAN ARTISAN AND HARDWARE RECORD is the only 
publication containing Western Hardware and Metal prices corrected weekly. 



































METALS LEAD | AUGURS. BEATERS. 
r Carpet. per dos, 
~egansaey oe ee ere $4 55 Boring Machdne...........20000: 70% | No. 13 Tinned Spring Wire .. 9 % 
DE: sche cera oss seas SOS soy No. 11 Spring Wire coppered .. 1 © 
“ayer : : BOWER Giinnsckdsvdacecsguan 40& 10' ° ng 
FIRST QUALITY BRIGHT | Netional (White) brands (is lems “8 MT Me Peedie..:..cccsse00s 18 
BIATES. = ee eee ee eee Carpenter's Nut.........seeeee0- 70% ‘Egg. Per doz 
Per Box. | Sixeet. No. 50 Imp. Dover ......... bt) 1 
IC SERS + e00e$7 55] Pull coils......... per 100 tbs. $6 2 | 2m: , No.2" "tinned... 8 
Ix nk. ..:.>asensauue 865] Cut coils ......... per 100 tbs. 6 25| Bonney’s—list $30.00....... 75&5% No. 150 “ 9: RSs 1 6 
IXxX Ds. 00ds oka aneen 9 65 See Sere 36 No. 10 Heavy hotel tinned.. 210 
oS + (es |. Ae 10 55 ALUMINUM. No. 13 3 36 
I OOD... ccnncudad 11 85|Carload lots. Post Hole. mse OF Be 80 
IC SS eer 15 10] No.1 Pure Ingot.. ..per'b., $0 24| Digwell, 8inch....... per doz. 12 50) No. 18 - ‘ yitaee 60 
Ix RP ede cee” ae ee “ 23| Iwan’s Post Hole and Well.. 40% 
ee — ihn + ak Sarole nen 19 30 ™ Vaughan’s, 4 to 9-in., per doz. 6 60 Bhechswithe BELLOWS. - 
ei. es ae 21 50 IE oc iasivie's scopes aweed 
IRENE GIB... sic ssvbnues ee CET $43 00 Rafting. Hand. 4 
COKE PLATES. Pe Gis sbi ccks tke pest encdee 4200) Snell's . .0&5% Bineh... ECE Ss per doz. $8 
Cokes, 190 Ibs....... 20x28 $ 8 30 Ship. Winch... :.-.-+.06. © wea 
Cokes, 200 Ibs....... 20x28 8 50 HARDWARE. Ford’s, with or wi ‘out screw. 40-10% Moulders d 
Cokes, 216 Ibs....... IC 20x28 8 80 Snell's" 0-5%| IZrinch...........006 “ 13.08 
Cokes, 270 Ibs....... IX 20x28 10 50 % ELLS 
BEL 
PIG IRON. ADZES. AWLS. Call. 
North’n Fdy.,No.1........++. $15 00| Cor penters’ Brad. %inch Nickeled Rotary Bell, 
ste 5 aa 14 50 (gS ERS eee 0% |: No Stlantied...... per doz. $0 40 Bronzed base...... per doz. $5 00 
wee n oe — bnat~ent aaa 14 25 ©! No. 1050 Handled “ 95 | Cow 
t = iarthekene , . Fey i 
an ss +7 10/Coopers’. Shouldered, assorted, 1 to 4, High Grade..............++++ 60% 
y., 85 * 
Southern Pay. No.8 15 60| DATtOM'S..eeeeeseeeseeeereees 15% | _ veers eercceccccees per gro. $3 60) Kentucky..........seee0e: 65&10%, 
He cog ee? te lai aa 16 §0| Whiite’s......sssesecesevoens 15%| Patentasst’d,1to4... pe ae ton 
SNES ois vores des drebens 14 50| Radlroad Harness. New Departure Automatic... $6 5 
: MD eters sesonticceeie « fides * motaty. 
nn ne ee Oy Benes to vse rases . 8| 8 -in. Old Copper Bell........ 4 00 
“3 » Saheb hitoe per 1 ~~ REI aaa Sm eae i wins reaiatal lae ieaatad 3 -in. Old Copper Bell, fancy.. 6 00 
9 epee. an os a : = 7 RS Rn ee eael ge ee 40% | Peg 3 -in. Nickeled Steel Bell..... 4 0 
AB. e eee eeecees . WOUND cidicd boas decdeees ods : in. eee 
ON. bck cacexuue per 100 lbs. 2 45 wh 15% Shouldered.......... 4 1 50 Pt een ™ 
: Pas bc ud pies 2 65 | 42.40. 
n . — COLD ROLLED BLACK AMMUNITION. esis Se ee wees seagre 
DS Ac 4%s ca éeweussoea® 2 70 craich. JS MOTB... sees eeseserers 
SES eel A AE I Ws 5" 75 |Caps, Percusston—per 1,000. No 1 handled . Nickel Plated...........++.---80% 
EE ARERR ak « 280| F. L Waterproof, 1-10s......... é7| No. 18 socket handled OO) Bales.....0.2..seseeeeees 408 334% 
Dil TEs cwescaddadinanaes SWn MM bskasinndes vicki coesousd mM athe. es : = Silver Chime.... - 88% 
OR 5 et PORT PR cavecs sun bbedcas'snacnd 68 Reg ear ete me Miscellaneous. 
GALVANIZED 
Shells. Loaded— AXES. Church and School, a 
I ae per 100 Ibs. $3 40 , eens. Parm, tbe... 4) 8076.10 
lie! alae per 100 Ibs. 3 5$| Loaded with Black Powder. . . .40% Lippincott, 3 tb.. esa doz. 7 50| Each.........81.00 2.40 3.55 4.75 
Nos. 22-24.... ... per 100 Ibs. 3 70| Loaded with Smokeless Powder, Marshall Falls City... 5 50 
SS RE? per 100 lbs 3 85 Boo on eee. sre shiaes 0% 5% Broad. BEVELS, TEE 
SS ae er 100 Ibs. 400 ed with Smokeless Powder, Plumbs, West, Pat.......... 
eer nen 100 Ibs. 415 high grade......... 40 & 10 & 10% =: Can. Pat.. wn 7" " nares — oy. Nets 
oe ere per100lbs. 4 45 4 Firemen’s (handled) Stanley’s iron handle..... . Nets 
ties a ge ED” Sheene sxkae ene ees per doz $19 00 
POLISHED SHEET STEEL. | Smokeless Repeater Grade. .40&5% Bier tr ey" RE i BINDING, OILCLOTH. 
oar Smokeless Leader Grade.40&108&10% |>'°"6" Pitted (handled) Zinc.. . .7B810% 
om ~ Biremages per - a “ - AE a A RR IE ESS 40% rine s any ones ;kiveeeruee $12 00 | Brass... 70&10% 
Pe ks .. per ‘ ood’s Dull Finished....... 10 50 2 
oe peaeergtet per 100 Ibs. 490|- Rough Rider............... 8 75\o7= piated.. hed 
DS csttecucan per 100 Ibs. 5 00 |°"" Wads—per 1,000. EEE eee 7 75 BITS 
Winchester Gun Wads 15% Sect Premier, Forest Clipper . Auges : 
are WOES pvc ccd svovewoetese Extra Double Spur. .70&10% 
SMOOTH STEEL. P Rach Single Bitted (without handles) Fora's Car and Mechins:.. *40810% 
Wood's Smooth, No. 20.......... $825 owder. ach. anda —— Subs eaieata $9 50} Fora’s Ship..............: 40&10% 
es “ No. 23-24....... 3 20 DuPont’ 3S ood’s Dull Finish ........ 9 00 RNG She ok ns 5 bk avis ste 6 50% 
on « porting, kegs...... $5 25 : 
No. 25-26....... 3 35 Rough Rider..........+... 725; Russell Jenning’s.......... 30& 10% 
“ +. MSE oo 3 40 a cy ; kegs... 4 = — CRON sn 85bh0538's 8 25| Clark’s Expansive... 65% 
“ ° ae 3 50 : : eees MNINR ois sor ndasa sede 5 50; Steer’s “ Small ist, "$22.00..25% 
DuPont's Canisters Eee Ip| COD «2 eevee eneeeersees 625, “ “ Large “$20.00 .25% 
os Sm’k’less aM Dewees 23 49 Double Bitted (without handles). PY Wicsdevavsweddene« 1% 
PATENT PLANISHED SHEET a “Regs 11 98| Blood'sChampion, 34 to 44 tbs. Ford’s Ship Auger pattern 
IRON. ie ; aa 608] pee dos pe A275 eS 8 $11 50 ties Aki stck rs veee Voce 40& 10% 
“ « , int Edge sa 9 75 
Patent Planished Sheet Ison, : . 10-Can Drum 4 86 Perfect Premier “ “ 11 00 Center. peesendevecaweseereeCrbese 15% 
MO ORE: nc sacsneknrees ese x ene 3 = th stove wiles on axes of 3 to 4 Ibs. | Countersink. 
e base prices. #22 + #;| No. 18 Wheeler’s..... 1 6C 
34 to 44 tbs. advance 25c a ~ “ean: pd . sata oer oa . 40 
PATENT PLANISHED SHEET |°"* oe American Snailhead.. ‘1 10 
STEEL. Drop shot, sizes’smaller than had hates inc “ ong 5 . 00 
‘ : B, 25-tb. bags, per bag...... 1 ~ yogic 
Dickey Planished Sheet Steel.....81¢| Drop shot, Band larger sives, wie BAGS, PAPER NAIL. Mayhew’s Flat....... “ % 
25-tb. bags, per bag.......... 2 29|Pounds......... 10 6 © 2% “Snail... vs 1 40 
Buck Shot, 25-tb. bags, per bag 2 20 Per 1,000........ $2.50 3.75 4.50 5.00) Dowell 
SOLDER. Chilled Shot 25-tb. bags, *‘ 2 20 Russell Jennings.......... 30&10% 
XXX Guaranteed § & $..per Ib. 25ic BALANCES, SPRING Gimlet. 
Commercial § & }........ per Ib. 24 c ANCHORS Prary’S..+.eeseeeeeeeeeeees 40% | Standard Double Cut.. 40% 
Ma 1 Pemeieie sono sos ck 2lic Lo AES ER aaa a 20% | German Pattern...... per doz. $0 6) 
Expansion Screw Anchors ....... 00% German...........-. ; = 
ES Se Bee x 80 
BARS, CROW. OSES See PRE re ve 15% 
SHEET ZINC ANVILS Pinch or Wedge Point..per cwt. $3 75| Countersink......... a 1 20 
ENOL: acces dsdsacesseanad $7 25 BASKETS Reamer. 
Less than Cask lots......7 50 to 8 00} Trenton, 70 to 80 fbs...... 9c per Ib! Clothes. : Jenning’s Square.....  “ 2 50 
Trenton, 81 to 150 tbs...... Qic per tb.| Small Willow........ per doz. $7 00| Standard Square..... Ks 2 00 
Medium 7 wae % 8 75| American Octagon... ve 1 io 
COPPER. ASBESTOS. Large oa ae ts e “ed 10 50| Screw Driver. 
Galvanized Irom. }bu. 1bu.1 'v. No 76 “ 55 
Gopper sheet, base............- 20¢ Board and Paper.......... 296000. Par'ées,.....:. $375 540 720 No i Soa... peas gg 125 
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BLACKING, STOVE. (See Polish). BUCKETS. Cable Log Chain. Saw Filers. 
BLADES, SAW Pump, Rubber. Advance 25¢ per 100 th. on Gable | Si2ns0 Ne 06.00 —_;:"* 
Butcher Wychoff............ per gro. $4 75| Coil. $11.50; No. 3, $5.00 d : 
Standard, § & IMitaesssssese. 35%! Cooper............. - 68 Wentworth’s, No. 1, $6.25; No. 3 
Clock Spring..soseveccvscccess 35% Champion........... “ 7 50 Coil Chains, German Pat, 75. 
Per ee ioe OO ik | Sn Sess CLAWS, TACK. 
ack. eee rs 500} o—i1—2 Cc 
eae eee 2585 ae seesesenenevenees + 602% | Cast, wood hale... per dos.48@60e 
we wear o ghee ties on DES. Gi thw cewe sé a eS eee «+. 05% Forged steel, wood hdle : $0.80 
Stat. as0idi tone teak 20857, | Ve. Solid steel............ 7° 
Wood. Galv’d Qts...... 10 12 14 |German Pat. Haler Chains. Dc. 50 
Jackson's. .per doz. $2 25 Wooden, to reese oe awe fies a ae CLEANERS. 
Disston's—No. 6, 16, 26 & 045.. 4 75 pete, Sings > spaml-aas: ap SE POINT eae 
Tremp osickscesesovaeas 3 50 — segs ay ot a ee aenets....,...-. Oe 
Ree err rates A ; Pape S o 
sun, BEOOKS. BUCKS, SAW. ee —<— a 
natch. : ‘erman Machin: in , 
Pda cede vas crew per doz. $2 40 x WitSise.cvcse.s-... per dos. 7 
Tackle. BURRS, RIVETING. aliens 8 spy sao an 
Iron Strapped... + ++ -90&10% |Copper Burrs only ............+: 15% | Licht B "ane et ate teen . 
Com. WUNMEs ss 5sckte ns vegies 00% | tTisners’ Iron B : saat, | tht Brass, § &......per des. 0 08 CLEAVERS 
me SEETE OULY- +000 + « ©| Heavy Brass, 3 ft... - 1 00) Family. 
aced BOARDS. worre a om Griffin, Inch.. 
. ump n Per doz.. "8. 50 $5. 75 8. 25 
Wabash Crystal........ Net Prices Cast Ivom.............2s0000: 60&5%| Galvani Royal d 2 25 
Wabash Oriental....... “ Wrought Brass (New List).. ..40&10 Zs eased, pap HP Eis... . 85 OF Reval: a meses 
bese —_ ia ane ‘ sa hee Steel, Bright. .......... 65% |Safety Chain. Plumbs........ 25% 
abas uminum..... ” ht Steel, Japanned ........ sere re se en enero s sss as saeese ss 
Wabash Art Inlay...... “ pone Japanned Ne DM ah ie s-b5 cde etearee cae 60% CLEVISES 
Wash. z CALIPERS. Sash Chain. (Morton’s.)| Malleable...........0.2 ee scene 6c th 
ar reacts: _— Lay ag 75 Double Ds os Lh aides wn eien 35% 2 Steel per 100 ft. CLIPPERS 
No. 652, Banner Globe (single) nside and Outside............. BBG | Van cecccccccccccccscccccces $1 20 4 
WRB g RE Seo! er Gia... Lo 
No. 802, White ‘Hien’ (glass) yh $40) CLIPS 
«000.0 ka ee eee per doz. 3 75 CALKS. ee ee ee Eee eee Mos vec wo ck <lsiCane sche soe 
No. 800, Brass King... “* 3 60 Copper Damper. 
No. 172, Our Best (soap soese) Logger’s Boot. OR 2 00 Standard per doz. 65c 
Pe Oe perdoz.3 25] (Lufkin R.Co.’s), per M...... $3 75 Bee ee A eae Troy... “ — 38c 
No. ‘Royal Bis’ (enamel % n R. Co.'s), per $3 = ES 5 EE RAES | * “Re 17 
cocsewenadseeonten per doz. 3 25 . Se eedecnercsccecsocescecece 
Shoenbergers..........-- per tb 5c 77 CLOTH 
BOBS, PLUMB. “ Emery 
Cer - PN rest saccccceses 44¢ Champion Metal 
prunes American ee: ae Star.. . 50% 
No. 2, iron Bete ee per doz. $0 70 ep Rar eit “ Ste Weis Ke visbetceasccebcensces 3 00 oe a 50% 
No. 0, S geacooaes fs i 20 TH... esse eeeeeeereeeeeeeees 4 50) tardware Wire—full rolls (100 ft.) 
No. Stein cdsde ens ee — Cable Sash Chain ’ sieake ‘perplitaas scaaass ‘J 25 
ee ee “ 3 40 EEL OL TET De el re 
No. 113, brass plated..  “ 110| Holstein. Copsler I Te ee eR 38 ~ ae : ; = 
No. N30, nickel plat’d. “ 1 30 NOS....06++.. 300 I Mie ee he ie Pa : 
BOLTS | ae 5 s 10 |Special Steel Loading Chain Screen Wire. 
Carriage, Mashine; ds P Per doz... .#20 25 $22 70 $23 95/| Inch.......... : 12 mesh, painted, per 100 sq. ft.. 1 20 
nae x6 and sizes smaller Gem Pattern. Per 100Ibs..... $16.00 $13 50 $12 60 COCKS AND FAUCETS. 
and shorter. 0&10% Se ee C ssion Plain Bibbs... . .60&10% 
Carriage, gions 3 larger a and long: ‘ a Be Se i ” = Stretcher Chains. Lever Bibb Cocks. ‘ wiae ohen 608 10% 
er than|§x6 on A Per doz.. "g17° 75 $20" 25 @ a ge-in. $8.50; }-in. $7.75 per 100 Pha. | Compression Hose Bibbs. . .50, 10&5% 
Machine, §x4 add sizes smaller Illinois Pattern. Tie-Out Chains. Telegraph Faucets (new list). .50--5% 
and shorter... . 708&10% Nos zB. § Bg | Brown’s..........+-0+++0++- -2086% | Racking Cocks (new list)... . .60& 107% 
Mashidin sleus leteer | ca ieaen ey Besnsesa eae’ 10 Trace Chains. ‘aid yeti te omg C’ks(new list) ~ 
er than §x$x4............ to tee estern Standard. ‘ ndrew’s Brass Faucets.........70% 
loW....... ; Se ee pret J “lesen hs w3.0 _ — 6B. o ee erro eens per pair 30c/ Angle Plug Faucets, per doz..... $0 85 
iNet ee oe 80& 10% ose: ae attern. o «a gre 44 seeeceeesecers Fa = Milk Can Faucets, per doz. .$2.60-4.20 
Meatbaliineasesrcrrs< +0 0 ee = i meen Bee. 10% 
agon Box Strap..... 70% Per doz. . $23.00 $27.00 Add 2c per pair for Hooks. r 
Mortis, Door. r > segpee anes ™ wate Pair for Twist Link. ey es" E = 
Gem, 4 Stay Chas EN xa c cui 
oe eonatae =" <n aga ang ’ Plain Tin. .per gro.$1. 00 $2.40 $3.50 
PRs plated.. 307% Per 100 lbs... $6.50 $6.00 $5.51|Japanned Tin “* 3.00 3.50 4.25 
ee 10% | c.. 4 CAPS, GUN. piue CHALK CARPENTERS’. Lacquered Tin “ 3.60 4.20 4.80 
Weenihains.svtuus i mean yest Steer tives; Sen er, 
Wrought, bronzed.......... 50&10% CARPET STRETCHERS. ith asvcvasacss, COMBS, CURRY. 
rm See Stretchers. coms “White School — 000 11 15 39 989 [108 
ee, RE ee get Se 40&10% rayon.. lic} Per 
Spring. ¢ Hey. CARRIERS. CHARCOAL. Doz..$.37 .6€0 1.90 .90 1.15 .80 
Wrought Aes PSN see ia 75&10% | Diamond, Regular... each, $3 85 | RR Eee er bag 95c | Nos... 299 F320 390 532 620 1400 
Wrought, heavy... 70&10%| Diamond. Sling....... eG a CHECKS, DOOR. Per 
Square. Myers’ Imperial ........ = 5 oS Blount. ..... 2... ..eee eee e+ + 00% | Doz.$1.05 85 1.35 1.20 .75 1.40 
Castine. eee eeeeeeee es 50&10%| Myers’ Clover Leaf...... Nc: agi, vies COMPASSES 
rought Settee sence eneeeees 70% CARTRIDGES. [wan’s Voleane.. ae ais "ae 50% | Carpenters’... Ubdcine das aS 60% 
pw BORERS. See Ammunition. i CHISELS. Pencil—Faber's........per doz. $1.00 
Miller’s Falls........ per dos. $13 75 CASTERS. Tncbes. 10 12 14 COPPER—See Metals. 
Bung. Standard—Ball Bearing...... .50&10 Round per, ‘doz....$3.00 $3.50 $3.80 
oS ER a ee 6085 Flat .. 4.00 5.00 5.50 COPPERS. 
Enterprise Mfg. Co.’s No 1. .15&5% | Common Plate old. : ~ a 
* “ No 3..15&5%| Brass Wheel.............. 0%| Good quality, fin.and | A hoes eee we eee nee per tbh34}c 
BOXES sea and porcelain wheels, new larger. . . -perfb. .13c it fb. Sore ahel il 2fb... “ 304c 
2s Smaller size per doz.............. 3 tb and larger.. “28 6 
Mail, No.. ; 2 10 Philadelphia Plate, new list..... 60% | Socket, ‘egal and on = : 
Per doz.. ‘J 50 5.00 15.00 EM Ue Sas cu bk Gorae 6 éxakd 60 Clover .. eee - -15&10% CORD. 
Miter, PUP Weve snsesisscose.. 758:10% | 7 onged. hh irmer. soy, | Picture 
Noe Landen. sia fo CATCHERS, GRASS. Choppers, See Cutters, Meat." re ee os none ee 
‘ % 9 | Carroll's, No. C........ er doz. $4 25 CHUCKS, DRILL. ; 
Seavey'Bs sisi sedee ss sd “each, $1 50 wenews.. cra Goodell’s, for Goodell’s Screw Regal Brand.........-. per fb 35¢ 
BRACES. eee re Drivers -per doz. $6 25} Puritan Brand.......... 25¢ 
5 Per doz........... “gs. 60 $5. 75 $6. 35 Yankee, for Yankee Screw 
ray’ s Genuine ee Seoreeess 60% Bas oats sat od oe BE dds 44.¢ 440652 6%000 ORKSCREWS. 
Nos. 66 to 146.. 50% | Per doz......... $6.75 $9.50 $10.00 CHURNS. Water’. — 334% 
O: Si waAGs 60% cvece’ "40% 
Ne Mc Uleiierses..0% "00 CHAIN AND CHAINS. a”... 7 Williamson's Regular...... ..40810% 
Ne @brar er. ae 3 30| Breast Chains. nee ch. piteees "$3.90 4.00 $4.38 Williamson's Forged Worm...... 50% 
Doubleslack....... doz. pai IB occa <5 ada sive su.s 7 
Hay-Racp, BRACKETS. aii = te Qo|Common Dash.Gal. 4S e COTTERS, SPRING. 
With Slide........ “ er dOZ......- — li eae eeTe 
= enzelmaun’s No.1, per doz. $9 50 Without Slide... Seay - ; 4 Union, Gal....... 0 a % 
a No.2, “ 10 00| Bright Ox Chains. > Seapenpaer “$3.75 $4.35 $5.40 COUPLINGS, HOSE. 
Cs f-in. $7.25; j-in. $5.45 per 100 Ibs. CLAMPS. TA ais Vaca es Reivnie per doz. $1 00 
t Iron, bronzed.. 50-10&5% | Cable Coil Chain. Adjustable. Brass Plated.......... “ 85 
= ver Wrought Steel. . Ra oe 75%| Inch...... * i i mmm epee sass +c sens seo Klay a 
Clover ae veseeees C6% | fies 100 Ibe $2 ‘ 0 oe *oteel Bat ceeds 25%,| COVERS, WAGON—See Tents. 
* Pe 100 Ibs. ose I 
a. re ee et er 70% er wi — saa ele * Sherman’s, brass, }-in., per. doz.. 42c CRADLES, GRAIN. 
0. Crown,Self-basting, 80des.. $2 60| Per 100'lbs........85.55 $565 $5.65] Double brass, }-in., 90c| Morgan's Grapevine. . .per doz. $22 25 
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CRA YONS—See Chalk. 


CROW BARS. 
ach or Wedge Point.......per tb 3$c 
CUTTERS. 
Glass. 
Red Devil.. Leer 
Smith & Hemenway ‘Co bata ewe 50% 
NS OES STR 410% 
Meat. 
Enterprise, Nos. 5, 10, 12, 22 
OES LA SS 25% 
No. 202, list, $1.50 ea...... . .40&743% 
Pipe 
Stanwoods. No.. 2 3 
Each. . "es. 85 $1.50 $4.00 
Slaw and Cheat. 
3-knife Crout....... per doz. $11 50 
1-knife Slaw.........- 1 75 
2-knife Slaw......... ” ; 50 
RNS conn s 6426s 6. Gee 7 7 
DAMPERS, STOVE PIPE. 
ROE eE Err 50&10% 
PE... ncoda ies on kdeeueeen lo 
DIES AND STOCKS. 
Discount.. 0% 
DIGGERS. 
Post Hole. 
eS eS per doz. $9 25 
ccs dnc cccen van 4 9 00 
SL cab since uae # ™ 7 50 
DOMINIO. cincncssscs> “ 10 25 
Iwan's Split Handle.. * 7 50 
Iwan’s Perfection... . re 9 00 
Iwan’s Hercules pattern “ 10 00 
Ryan’s.. As 17 00 
See also Augers—Post Hole. 
Dbvitas, TARE, 00-2 0000 esas 65&10% 


DOOR CHECKS—See Checks. 
DOORS, SCREEN. 


} in. 4-panel, painted..... Net Prices 
14 in. 4-panel, painted..... = 
1} in. 3-panel, natural pine, 

EPR er 
DOOR HANGERS—See Hangers. 
DRILLS. 

Bit Stock.. see 
Blacksmith's Twist... . 60% 
Breast. 

Oy re each, $1 75 


Millers Falls No.12..... “ 


Hand. 

Goodell’s Automatic. 
01 03 3 20 

$7.75 $11 50 $12.50 $11.00 


Per doz. . 
Goodell’s Single Gear. per doz. 15 75 
Millers’ Falls * - 12 75 
** Double “ “a 15 25 
Reciprocating. 
Sg SR ye per doz, 16 50 
Bit Stock. 

Standard List . . 0&5% @600% @10 
DRIVERS, SCREW. 
ERPS 65&10% 
FT Pe eee. 
i's 44:5 aig ae = Seon 50% 
Champion Pattern...............70% 
Clark s Interchangeable.......... 30% 
NN ci. ong: is eae ces 60% 
Reed’s Lightning.............45&5% 
Goodell’s Spiral......... 50, 10, 5&24% 
Yankee Ratchet ............... 50% 

es A Spiral..... . .50&10% 
Smith & Hemenway Co........40&5% 


EAVES TROUGH, GALVANIZED 


Terms, 2% for cash. Factory ship- 
ments generally delivered. 
See also conductor pipe and elbows. 


EGG BEATERS—See Beaters. 


ELBOWS—Stove Pipe. 


Adjustable Stove. 
Inches. S 5 6 7 
Smooth, per r dos. 
Plan'd, = 

Corrugated Stove 
CS EN | 6 7 
Smooth, per doz 
Pol’d, 

Plan'd, m 

Four-Piece Stove. 
Inches.. - 5 6 7 
Smooth, per dos. 
Planished, 


ELBOWS—Conductor Pipe. 


Pee, CU, ions dcéaes cack 75% 
Round, corrugated.......... 75% 
Square, corrugatee.......... 60&10% 





EMERY CLOTH—See Cloth. 
EMERY TURKISH. 








GREASE, AXLE. 
Wood Boxes. 








Size . _.5Ib. pkgs, $ kegs, kegs. Diamond Fi PENG es per gro. $5 = 
No 60. ar ‘150, pertb.. dc 4c Frazer s pry Serer! or 523 
ae aan 8c Sc| Hub Lightning........------ 
PAFAGON....00ccscsssccecces 6 75 
Wood Pail. 
I Sete “oes renee’, “5 tb. 80c; 25 tb. $1.30 each. 
mhausouremncnngr es” °c: Hub Lightning, 15 tb. 55c; 25 tb 
ahs bee kee Rees ae per gro., 15 00 70c h 
Pi: s ico canes oo50 oh 000 eh | — 
aes T Ghameliene Graphit 
amellene Graphite. 
EXTRA RS, PIG. 1 Th. per gross.........-0085 $9 50 
See Forceps, Pig Sth; Per grows..... cece 25 00 
EYES. 5 tb. per gross..........+--- 37 00 
Bright Wire Screw—See Goods, B. W. DDLES 
Drifting Pick.......+-++++- 60, 10&5% GRI , 
Hooks and— SUNN dacs ss ss co vedacban 334% 
ME 6... 6 50 essmesenneee 85&10 
Ort Py 9% GRINDSTONES. 
Family. 

FASTENERS, STORM SASH EE i's a etic 8 10 
Schroeder’s.........+++ per doz. $0.85] Per doz..........$7.75 9.75 12.50 
ee PE ee rt rss a 1 15} Loose. 

rT $22 00@$23 00 
FAUCETS—See Cocks. Mounted. . 
Ball Bearing........ 1 2 
FILES AND RASPS. Each... worpeeseins. 75 3.60 3.35 
ie... cctv ebwedetnoesceyee Gomenon n Bearing .. 2 3 
Nichols on’s— Each. . $3. s 3.15 3.00 
American ........ GUN “WADS 
ee ciate ee A ition. 

(aoe Dia (See Ammunition.) 

ea HAFTS, AWL. 

Great Western.. Brad. 

Kea & Foot PROM... dakau ss per doz. $0 19 

ee te aS : 

ag sew vert OST patented Common........+++: 7 22 

Ly te Patent, plain top.....  “ 47 
Simonds’ : i 0% Patent, leather top... fo 52 
I: cal des abet ce 75&10% —— Sh eae ee ‘“ 29 
OS 6 PPRRCOT CT ee ee 70% RE III “ 52 

FLUE STOPPERS—See Stoppers. HALTERS 
ae wade kee . $11 
FORCEPS, PIG. See cics. sa tes 
Repoiter,...----+s-+-: per doz. $4 75) Web... 2... 2... - 39 
Ww m’s Imp...----- 5 2 Leather, rope tie....... iif 8 50 
race hey FORKS. Leather, leather tie..... ba 11 50 

Shedd Now Lst..-:0::. , .058:10% HAMMERS, HANDLED. 

Wood, 4tines, per Gticnecied $5 00 Blacksmiths’ Hand. 

Hay . .50&10% 
2-tine........ ee ee Epa re 60 Engineers’. 
Jenna £040 dOs4base eee EE Ce es Siknn sg 6's bo hue tn nee 50&10% 

i. seehéare caneaceosese 60&10% | Farriers 

) errr ee 0&10% 

NE ic cin a ce cadwenuve 65&5% | Machinists’ 

SCOOP...ccccceccccccccccccss + -BO%Q| ssrcccsserseeseseces cae 60&5% 

Nail. 
ee co ate WR I | eo pene see bak be seem 40&74% 
RAR nccsesss oes «++» 085% | Quaker City per doz. $3 85 
4 “ 60&5% Cast wocececsveseeeee ats 1 15 
RR te te ae ace Fh EMR. isss6skssnwsoavse 308&5% 
Manure Riveting. 
Oe TS are ASE, Raney 4 eo plage ks 40% 
_ 7 | Shoe. 
ses oe eae per doz. $0 95 

GAUGES. Tack. 
Butt and Rabbet. Por rere: per doz. $0 35 
Cream Pail. Pol'd Lron, Hickory hdl. “ 50 
‘ Mall. Iron, Inlaid..... “st 1 55 

Fairmont.....+..-.+> per doz. $3 75 iin... oc. 1 2 3 
Marking, Mortise, etc.....+.++- Per doz . $0.70 80 1.00 

atesebendbeehepehaceee ss 50&10% | Magazine.. .........perdoz. 4 75 
Saw. HAMMERS, HEAVY. 

Wire. Heavy Hammers and Sledges. 

Dilenten's...ccccccece ioneanaie SS 2 GRE BUD ios s o.0c sas copeks 75% 

5 tbs. and over. ""75&10% 
Masons’. 
' GIMLETS. oni Single and Double Face.....708&10% 
Plscwunt....0c0cesteses «+++ B5E@NY HANDLES. 
SS, WINDOW a sh 
GLASS, . Common Assorted... .per doz. $0 55 
Single....... ek eeaae aijeioad 90&20% | Pratt’ a Adjastatie, Nos. 1&2, aw 
ETE fui sae hats 
Dorible.....0ss00seviee wee e se - MOR25% Sia biltetdiie.. oar txt, . 35 
MS arnt os be dco sss kab % 
GLASSES, LEVEL. Chisel. 

i Hickory, Tanged Firmer, Assorted, 
Saree .....per doz. $0 70 Lame, the sae den. 
error yey - 55 ar eg b Socket Firmer, Assorted, 

27c; Large, 30c per doz. 
Applewood, Tanged, Firmer, As- 
GLUE. sorted, 34c; Large, 42c per doz. 
Bulk. Applewood, Socket, Firmer, As- 
B Amiber....cccccccsces per lb. 18 c DUE bo tans Gia S Vw an per doz $0 30 
: “« oe sara we eee cannes 40% 
dese peniniceigaaabest ie, | ee 40% 
BE. B. Asmber.. ccccescces 16%c | File, assorted, 13c; Large, 16c per doz. 
Hammer. 
Liquid. Adze Eye........ per doz. 36 to 75c 

Army & Navy...cccccccccsccs 4(%| Blacksmiths “* 40c@75c 

ay Machinists’.........+ * 45c@80c 

Le Fage s— RS ae eee - 40 

EY amr Hay and Manure Fork...........35% 

mee ta 4% Hod GMB RANG ....5csccivccceses 35% 

List “B”....sesceeeeceece+BB%| Plain...........000- per doz. $0 75 

List “C's.sscccsccccccscceetb%|_ Varnished........++- 80 

Screw Driver. 
ee, ee ee 4 37 
: GOODS RMD. dato dti san ad 48 
Bright Wit...0.0+ecceeeeeee « » 90% | Shovel and Spade..ceceseeeecees+B% 


HANGERS. 
Barn Door. 
U. S. Rolled Bearing...... 60&10%, 
Matchless..........scesses 50&107, 
nn SEPT eee e oe 0% 
World's Batt.....66 05. escveas 50% 


Wagner’s Adjustable........ 
Warehouse Big Twin..........25% 


Conductor P. 


Iwan's Perfection...........+: 50% 

Eave Trough. 

ROME 3 605502 0 oes per gro. $2 35 
SUE kigccsccccncowaweeer:s No 
WO iccety ccs secs pab dase 334% 

Parlor Door 
PR cab aba so os per set, $3 75 
Ives’ Improved...... 4 2 60 
Lane’s Standard .... “ 3 50 
Lane’s New Model.... “ 3 10 
Le Roy Noiseless..... “ 400 
RUCMATN conic cede ceecess 40-10% 

HASPS. 

Hinge, Wrought...........+-++- 40% 

With Staples—See Staples. 

HA TCHETS. 
Crescent...... ee cas oe « 0&10% 
Cast Claw....... per Gon. $1 _ 35 
Cee Be 0 wees. 1 2 
Germantown....... weeeae ifeers 30% 

HAY KNIVES. 

See Knives. 

HAY RACK BRACKETS. 
Wenzleman’s No. 1..... per doz. $9 00 
Wenzleman’s No. 2..... “ 9 60 

HINGES. 

Blind. 

Clark’s eaten per doz. sets, $1 05 

Parker’s.. 65% 

Shepherd's s Noiseless, for Wood 
eee per doz $1 05 

Gate. 

Chast's... bie tateie ke 1 2 3 
Hgs & Ltch.. doz. $2.50 3.25 4.25 
Hinges only... “ 2.00 2.50 
Latches only. “ 90 .9 
Knuckle........ per doz prs. $6 00 
ny, ee ree “ sets 675 
Superior........ ~~ gr. 8 

Screen Door. 

EMU 5c 440 6:6 008 eee gross $6.65 
ES vino naa ewe od sleoed en 8.78 
Spring. 
SRS OCTET Tee 50% 
NS cules ua cae Vale 25&5% 
Columbia Dbl. an: -408&10&5% 
. .25% 
Ideal ‘Detachable. ‘per gro. $11 
8 RO re oe Cae A 
New Idea........... per gro. $7 20 
Sich wey cncvaates> + «a0%e 

Wrought Iron. 

Mid ka e'b ge mtu Meeees ee 
Light Strap Hinges..........-.60% 
Heavy Strap Hinges....... 60& 10% 
Light T Hinges............50&10% 
Heavy T Hinges.......... .30&10% 
Extra Heavy T Hinges........ 56% 

Screw Hook and oe 

6 to 12 in.. -per 100 tbs. $4 25 
14 to 20 in.. ae 4 00 
22 to 36 in.. A EP aie ; 75 

Screw Hook and Eye. 

#in.. . per 100 ths. $6 75 

fin a ee 7 75 

DEGaibiNtechecce US 175 
HOES 

RE es ute Js else as 70& 10% 

Grub. 

Extra ...10% 

CT 4 os hoa wheelies "per doz. . ® 

Ladies’ and nae: 

Mortar.. ae 188 0% 

Planter’s Eye.. ..- 624% 
Os aba ots iegin' saa b nies 70& 10% 
HOLLOW WARE—See Ware 

HOOKS. 

And Eyes. 
I Cr er ee eee ee 60% 
Pry hrs 70% 

CRS 5's bs convenes per gro. 80&10% 

Belt. 

ES eer 70&5% 
OR a nee 65&5% 
Bench. 


See Stops, Bench. 
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LINING, STOVE. | 














Standard 

Box. NAIL PULLERS. 
Inclt..coset emetic ee Nos... ee eee ae We See Pullers. 
doce gn.90 2.10 2.25 2.65] _Each......... $0.60 1.00 . Spaces NAIL SETS. 

Humason & Beckley’s. .per doz. $2 50 ia a MACHINES. ‘See Sets 

(See Goods, Bright t Wire.) Meet caecass . NETTING, POULTRY. 

Bush. MUecckaescs $0.85 1.20 2.90 Boring. ay ree fico Galvanized before weaving. ..80&20% 
Common Axe Handle. per doz. $7 00 KETTLES & = per doz. 300 40 Galvanized after weaving. lag 
natn. ngul WS gig tia ,Cut Pieces.. . .65&5% 

“ae RL yn. | neha lee ‘oasee ee coy nn ; 
Per 100. ..$7.60-8.10 9.75 11.50 12.60 iar ©! Leather Riveting. _ NIPPERS. 

; Copper PhORdSe eed Sis bene per Ib., 27c End Cutting. 

Clothes gates dos 2c @ He RE earn ee 65%| Chicago, Pomeroy... -per doz. $9 00 “Stubb's Pattern. Inches 5 6 

jecoeet > Neppptens i -per Ns 45h so nriece ts cé pcs ee 50% — sees ee eeeees a : po Per dozen.. - . $4.65 6.75 
KNIV ANAGY...ceeeereeeee s 

Coat and Hat : BS Little Giant......... x 3 oe Diagonal Cuttin ‘a 
Cast Iron . - Per gro. . TOS! 60| Beet Topping. P p i 7 20! Swedish Side. Inches 5 
Gem Wie... veccccceccceecees 28% | Clyde, 9-in. Scimiter Blade, doz.$3 85 way. cpap, eunan |_ Perdozen........... $450 57 

Condiitiin agar peimammmaear 3 4g) Vashéne. Hoof. 

Malleablewn+ «+ .+.++0e0s020: 28% apes ESSER URIS 15% Typhoon ary ae 
Wrought.....---seeeee eevee 20% | Corn aaa kclwnhha 354s ta a/b il A 

Cotte SS re See per | doz. $1 75| Water Motor.._ oe NOZZLES 
Common, rivetted, painted Disston’s...+........ : 75 Hose. 

mee GIA S SNe per doz. a eer = 3 00 MAIL BOXES. Genuine Gem........ per doz. $3 90 

ea a ee 8 28| Woodford........... = 25| See Boxes. | era * 3 60 
Litt Drawi LLETS M % 3 00 

Cate. rawing. MALLETS. Dean c:tnae vous 
See Goods, Bright Wire. Standard......... (New List) . .50% | Carpenters’. 4 

Grass. Adjustable Lie y pies os an saben 15% Fibre Head, Small....per doz. $5 00 NUTS, HOT PRESSED. 
Common. Nos..... 2 1 | Barton's Carpenters’..........10% “ "Medium. “ 5 75 Square Blank. p 
Per doZ.....++se0s $1.50 ‘ 60 - — Handle... . .25&5% oe r Z c ion. * 1 a = ‘. & d. ii. al. P.. tic 
Germati.e's ccissesess per doz. ay. ound Hickory...... ee 
Gypsy.....00+eseeee “* ~-260] American, Sickle Edge...doz. $10 50] _ “ Lignumvite... 4 00, Square Topped. , 

Hammock. Canton, Sickle Edge. ... . 8 25] Square Hickory...... - seed Reed dl 
With gltitvesisdeees per dos 50 Heath Seeeeseseseeeeees ra 8 00 “  Lignumvite... “ 475) For 5-tb. boxes add 4c per tb. to 
With screw te are s, Sickle Edge...... “ 9 50 : above prices. 

LR OR wan’s, Impv'd Serrated . “10 00) Témners’. | OILERS. 

peti ae oer Oo io% ne — Genuine. “ 6 50} Applewood..... teens 1 70’ Chase Pattern. 

b's nipens' 9.5/4. 974 9:8 aghtning Pattern....... “ 600} Hickory........... *1.00@1 50} Brass and Copper............. .70% 
Potato and Manure............ .668% “si > : ‘ od ickory..... ; ppe A 
Prac gp s Sp’r Point.. 900} Hickory Sheet Ny Sag 1 50 P cwsabay nae, See ,-60310% 

BIOS. scvcvcvcceves pubew weaned : 
ee Goods, Bright Wire.) an Challenge..+........ per doz. $6 00 MATS EAE NE, IEE T 
Seat Spring... s.0+s ...per tb. 5c ee ” 3 75| Door Pa Tin... ......per doz. ston 2 
are ? Mincing. National Rigid...........50, 10&5% | Machine. 
Common, Single...... . 60| Acme Steel Flexible..........33}% | Common............ per doz. . = 
HOOPS, TUB. Common, Double.....  “ 90 *| Copper Plated Steel...“ 
Streeter, 4-Blade..... “ 1° 39 | Stove. Malleable Iron..............-- 60% 

Blestic as ween $1 50 Streeter, 6-Blade..... “ 2:00 sa “4 iehdoncsteeday per gro ae 65@75c 

++ per case tase Putty. os AOE eerie ee 

Common....... per doz. $0 60@1 00| NO..2 Sierey* stove Mats, | Bor. ar 
HOSE, GARDEN. Lander Seas oees 1 40@1 75 with handle.. -per doz. 110] Inches............... 12 14 
Coupled, | Scraping. No. 2 Asbestos Toasters, with i EET r doz. $5.50 6.00 
hs ft. | Beech Handle........... 75@1 00 TING.. eee eeeeee «+-sperdoz, 60) Round ~s 3.50 3.80 

be oe Sply-2” guar. press...... The] Lander’s.............. 5 25@6 00 a , 

a “ “a “9c MATTOCKS. Delmonico . per | doz $1 ro 

On a OO cape ‘Ile KNOBS 7 

Geneva “ “_< 4 sss0 BOL ogy, Ne ee, code sccccescc COep yh. Over GUD. 

Illinois “ “ “ ......20¢| Mimeral............. per dos. 90 90|Extra.........scceseeeeeseee + 100% | OTH, ae 

sCoTTON arr. RUBBER HOSE. | Porcelain..........-. ——. be, sa ae “Te OUTFITS. COBBLING. 
igh Grade-}’- ar. press. 400 tbs. 11) Jet.------.-.-+-++-- - 1 TM, SDS - sees inati 

Special st 900 Oba! casi Ber da... $4.00 4:50 5.25 8:60] Seonomyions.2222,2./PeTI® 4 

oat * “ “199 el Lou . wom face, Ibs beeeee me, 3 a, PDE Ss desc occur veo c } 75 

ES ‘ ’ 6.00 
HUSKERS PO cnr Sasbeyes cues ee se aes 9e@l4e | Wood Choppers’. PADLOCKS 
Sins : li ARE II oo l4c| Lake Super’r & Oregon Pat. 75&5% papel. seteeec ee ecee sees MD ret 
Nes... sy seid a. ee ae) anil 6 bila Tas 7 
Per mene" 200 1.75 .80, Common, per ft.. 7 messes PAILS. ‘ 
rE ree L PP P- K | Common, with Shelf, ‘add 10c. k. 1 pk. $ bu.| Cream. 
Per g0bi..3 5 "$5.40 6.00 6.00 10.50} Keystone............00eeeeeeee 5c | Galvanized, per doz. P25 3100 3. 85 <a without gauge, per doz. $2 90 
Nos 2000 3000 © | Triumph, per ft...........220+: 20c|Japanned.. “ 1.75 2.45 3.15] 204 ee T 
Eve GOs és gine si $3.50 9.00 24.50 LANTERNS. aoa. re alia 
er is 59 64 68 | Bull’s Eye Police. MILLS, COFFEE. “oat. Galvanized, per 100... .$17 00 
; OR? fice "$2. 15 2.15 85 1.45] 3 Lin. Flash Light. . per. doz. $9 00| Enterprise..... 25% 12-qt., vee ae 
Brinkerhoff’ Ss. oy Regul 50 Parke nob aheaake 1 Sangli’ abe ae" ° 14-qt., ‘id = ~ 75 
Per GTO.<s ev% $14 0 ar.. " 7 TRC Le wee hee dob he 46 4nTe 50&5% 16-qt. “ “ 30 00 
See ereecvecens * 3 -in. Regular.. 8 00) Arcade................. 40-125823% | 10-qt..IC Tin..... .. 28 00 
ubul ar. - t.. SY is .. 170 
IRON. Dietz & Hams’.......... net prices M p ~ = ay » 00 
See Metal MITRE BOXES. oa ‘IX Tin. Ks 16 00 
e Metals.—First column. LEADERS, CATTLE. See Boxes. 12-at. “ "* 90 00 
0 TR on ee MOPS. ee aaa * : 22 00 

Curling IRONS. alata ae IO Berea ss ces ewes per doz. $3 15| Stock. 

C. csael er doz. $0 40 LEATHER, LACE Handled Cotton. Galv'd, qts. 14 16 18 20 
Beira terres per doz. a ee oy oy 334% Pounds....... i 1 1} 2 Per doz..... $3.90 4.10 5.00 5.50 
Bevel) 58 Sides. Per dosen....93.00 2.35 2.65 3.25)/Wew gg 
ee ee ‘s i >< pgaaadia " 

Thelma“! oR " 70| Ex. Quality........ per sq. ft., 27 MOW , er doz...... an $175 195 220 

ee 1 } ERS, LAWN. 
ne ca 70 LEATHERS, PUMP. Gladiator—B. B "—- 
PI Valve and Plunger.............- 10 oe Cable, 2-Hoo r doz. $1 90 

Wood Bench 2085 % LIFTERS. 47 oe aa 450 7.38 80 —_. $ Hoop... Saas 

Sad. 27 Stove Cover. Sone et hat a a egadlimgadibagad Re omme = w, “ 300 
DAICORL ia ok5 0's per doz.$11 00} Coppered........ per gro. 1 75@3 65; Each....... 5.25 5.75 6.00} Standard, Silsep.. 7 2 25 
Re 0 Asbestos per100tb. 375] Ideal........... 5 50] Inches........ 4 16 18 
o | bestos........ $1 20net| Alaska, Coppered “ 4 00) Big Giant......... , PANS 
Aci aa i font at 0 if +g ’ nae 3.50 3.90 4.25] Dripptng.............cceceee- 65% 
ae plated, 5 25 —— Nickeled. 5 00| LittleGiant........ 2.50 2.65 2.75) Fry 
nese pushing... -Per doz. 7 40 . ere or 75& 10% 
an ees “ 5 75 OS EE Er 7 a 30% 
C ee eee \ t 
“We 0 otros, per set 98 Twisted in 20-ft. hanks. Cut NEE e ceceeGenskay saws 245 —, ale 1 2 3 . 
No . + es e 90 ‘on: 4 8 g | Wire. Per doz... $4.75 575 6.50 7.50 
NosT “ 100] Gross...$1.50 200 225 250 300| Small Lots................. $210| Neverburn. . 4.00 4.50 5.50 6.00 

Tailors’ Sad. tb. 96| Twisted in 50-ft. balls Carload Lots................ 203] S#vory. No. 200......per doz. $9.00 
Tailors’ Geese. “per, | og cite oinsea 3's ake é. a. é — eee eee PAPER 

, oe c J : 

Sinele Duck Nest.....perdoe $5 25| Braided in 20-ft. hanks. ae ssasy, | Ppiaine- 100 the.$3 33 

pouble Duck Nest!“ 625] Per dor... . "ee Whe Bie Be agg .. .«..18%| Tarred.. pene rr as 
: hese acwalas 2 each.... 260] Mansons’. in 100-ft. hanks. . .doz. 80c a . 55&5% age Felt..... aes 1 85 

sities Toone op CEE ee 20&5% | No. 20, Red Rosin....per roll, 35 
rae lothes «& Star. Bee iin ates g No. 30, Red Rosin... . 55 
¢ tive . .80-5% 
pe: eT ee ee 10% 60-ft. PEE ET eT, $0 95 Clover Leaf per... n 1 ee aa. 

arom “ ; e ar ee es eoace net, Odc . o 
Miller oe See = Picture. Pee .. low list, 0% 

Oliver ees Raab died 39 \<\0-9 «2 50% | 60-ft. Sisal........... = 1 40/ Brass Heads B.& A.. seveee 50% 

joan 72ft. Sisal... Reis cde : 2 15) os teteeeeeeeeeseees 25% | Wrapping. 
Rack, civahtrheace... 2 00 50-ft. Cotton.. ...... yn a: ftom i 85% DUET. cclccncncavcs ses ean Ge 
Wario ee cama $0.89 |  50-ft. Bosided Cotton. ahaa bhth adie seveled ure 2% Ts ees Ondine ahd vee — a 
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PARERS. 
Apple 
5b eswawie 3 00 
TOs 010 k-dicnes 7 00 
White Mountain..... se 5 00 
RR ny Ss 7 7 0 
Potato. 


Goodsell’s Saratoga, 10} in., doz. 6 50 


Goodsell’s Saratoga, 5 in., doz. 550 
PICKS. 
Adse Eye Ore.............- 70&10% 
Drifting and Poll Picks.......... 70% 
Plumbs, Railroad........... 70&10% 
RES PRTC ET ETT 70% 
PINCERS. 
Carpenters’, cast steel, 
Inches...... 6 8 10 12 
Per doz..... $2.00 2.60 2.95 3.75 
PNMNIOIAS ¢'g'0'n,00s 00% conse enau 45% 
ES Wistssnes -cvescasae deneene 40% 
PINS. 
Clothes. 
Common..... per box of 5igro $0 52 
Ee ee > 7 31 
Wy Mistgsses 3 % 70 
Picket. 
Fluted, 18-in......... per doz. $1 00 
Fluted, 2l-in.....-... - 1 60 
DE Koes 4 55stewah * 1 90 
PIPE. 
Conductor. 
Gal. Steel Charcoal 
L. C. L. to Dealers:— 
Rastern ....-> 70&10% . . .608&10&24% 
Pittsburgh. .75&10&5%......... 60% 
GCostrels..4 sss 758&10% .. os cvees 60% 
Northwestern. .75&7}%.......... '% 
Western..... 70&124% ..... 50&124% 
Tennessee 708&10% 50&123% 
Southern......... 70% 50&123% 
Southwestern ....70%....... 50&5% 


Terms 60 days; 2% Cash 10 days. 
Factory shipments generally delivered. 


Lead. 
eS errr erry per tb. 7éc 
MR ink cdvena che Oe ee 
Stove 
Acme—lInches.... 5 6 7 
Smooth, perjt.. 8c  84e 10fc 
Planished, 3c Ble Be 
Peerless—Smooth, 7ic 8c 9c 
Polished........ l4gc  1b§c 18 
Planished.......28¢ Sle S$c 
Made-up—lInches.. 5 6 7 


Smooth.. Tie Be Oe 
7 to 6 in. Smooth “Tapers, pr. jt..1le 








6 in. Smooth T’s........ 27c 
7 to 6in. Planished Tapers...... 45c 
Yale Patent Lock Pipe—Stove. 
yr — rr 
Cents 
Battle Axe Blue... 7 7% 9 103 
Can’t Slip > a. he ee | 
Peerless . 8% 10 il 
Duplex ae 11 13 14 
Yale, Rus. Fin... .15 16 | 
Duplex Planished. 29 31 37.8 
Galvano,Gal......15 16 17 18 


If wanted made up, add per joint 
or grooved, Ic; riveted, lic. Crating 
made-up pipe extra. 


Wrought Iron Gas Pipe. 


4@}-in., black........ discount, 600% 
#@}-in., black... .... ** 60,10&5% 
f-in. to 6-in , black... - 10% 
7-in. to 12-in., black... is 624% 
4@}-in., galvanized.... *% 2% 
§@4-in., galvanized.... “ 50% 
f-in. to 6-in.,galvan’'d “ 574% 
7-in. to 12-in., galvan’'d “* 45% 
PLANES 
Sargent Iron Bench............. 60% 
Stanley Iron Bench ............ Nets 


PLATES, TIN. 
See Metals in Column 1. 
PLIERS. 
Gtant, Button’s—80% off list. 


Cutting 
ov cstennea ns onsen 30% 
Lodi, . 0 
Upper End ‘and "Diagonal Cutting 
GE TON. 05 o5 00s tase denen 10% 
Utica Drop Forge & Tool Co.. "Net 
Fencing. 
3, are per doz. $8 25 
Farmers’ Choice...... per doz. $8 00 
ccs ebane dss a 8 25 
Flat and Round Nose. 





































Tinners’. PUNCHES. SAWS. 
Ns Scns sc nvnsds caceen 40% | Conductors’ ge 20” 
| NE eee ee each, 5ic| NO 22.....20seeeeee Disston’s.... : A M "x z: bs v . qi : r : % od ; "25° 
PLUMBS AND LEVELS Meshiae paaissind +05 tem per OT FG ive sn ens nce saeeens 25% 
addlers’. Butchers’. 
Common peeaeue es ds thee ene Nets! Common per doz @0c@70c|" atkins’........... ape 408109, 
Cook's...... 40% | Good..........+. ae WIGS cote ccccccetaa 0G 
Davis’ Iron..... 25% PUTTY. Cércula: 
Davis’ Inclinometer. Ree se 15% | In Bladders. Atkins’ Se a Sone A A+. .80% 
POINTS Strictly pure......per 100 tbs. 3 00 Disston’s ae a's ie Nie 'o 49 wie ails 50”, 
Drive Well Points.............758&5% RAIL. oo BG Chaat vee * 
Rie Dea 0 a rox ees Seren ese tear 
Wr't St pene we pete es Matchless, l-in..........2.0+- 3c - nai 
r eel, str t or bent, per doz. Matchless, l}-in...........2. Bho} ATKINS .... eee eeee nse aue ee 
Wr't Steel, wood hand’ls jee |... Se ee 4c ae vig Be pee ite per dor $1 se! F 
Nickel Plated, coil hand’ls ‘ 65 | Sliding Door. C Rees a ee 
POKES, ANIMAL Painted steel...........per ft. 4c = 35% 
: y Bronsed wrought iron. ..perft. @el pete eee eeeeeeceeeees % 
Crack k, ee POT CRORE TE Oe 45 
ee Pas Oe ee oe eee RAKES. Nea a eh ae 309% 
Metal. POLISH. Coal or Wood......... per doz. $5 20 Pe ae ae 
Black Silk, No. 50, {-gallon — 10% Disston's....0.coc0ccper doe. 87 
$7 00| Steelers seecceeeeeeereeeee ees . 
Black Silk, No. 60, 6-of cans, PMO) Sead how... ...-doseoacenee 10% |Grooving 
per doz...1 00| Malleable iron, heavy....... 608 10% | Atkins’.....+-seeeeeerereees 50% 
Black Silk, No. 70, 1- Py cans, Hay wt A 7 
Bore 2 25 _ PREP SELETELET EET 
Black Silk, No. 80,'1-quart, BS oe aad i Se Disston's.. 62-0. e ieee tei 28%, 
doz....3 75 4 Sim Ceadiwcessaeearcee tnd y 
Black Silk, No. 90, 1 “gallon, | Ress sv vane -per dos. $325} Star... eee ceeseeceeee, 25%, 
per doz....12 00 utomaAtiC. . Hand and Rip 
Shoe. Lawn Queen........ 8 PE ERE sigs Aus i nkbois 35% 
ee Me per doz..... 36c@B50c| Jumbo, 36 teeth..... “6 00| Disston’s No. 20%, 
AR eae grr . RASPS—See Files. Disston’s Nos i Dé, i2, 76, 112," 
3 BARES 55c @$1 75 RAZORS D100, and 120 (new list). eee. 5-74 
Imperial....... per gro..... 5 B : : Keystone... 
Stove Red Devil cecccee 06 060 we 0086 404 1% Enterprize, shand... per: dos. = 06 
ee ee ee Sl || Re ee () r han eoccese 
Black Eagle, 1-tb. cans, pr. gr. $15 00| Star... . 0.0... -- cece eeeeeeeees 50% | Our Saw, rip.. . ‘ 60 
Black Silk— PSE OP ery Pee re 50% Keyhole—Disston’s.. Lamas Sp suet me 25% 
5-tb. pail. Fea ete a EN . $0 70 RAZOR STROPS. Breese oe coer eceseseessere 35% 
Paste, 5-oz. cans...... per dor. Et eer 50% Sites’ a a igri Sa ae 50% 
Paste, }-Tb. cans . 1 00 REGISTERS. | GRR ie oe Remar oae 30% 
poe }-pt.cans..... bs 1 00 (All Sizes) One MGR... 02 0ccverccceccees: 40% 
iquid, 6-oz. cans... 75! Japanned, Bronzed and Plated...75%|,5.., af 
3 7s a Iron White Porcelain Enameled...... 65% |P 5 35% 
NI Fis tus “ 1 25| Solid Brass and Bronze Metal... .40' A Ce ee 
Black Jack, }-tb. cans. 9 25| Single Valve (Baseboard and % | Disston's No. 7 wn 
Dixon's Carb. of Iron. o gp) Stowall..........0005-- +005 70% Pts: wa) MRED Ay Oa 30% 
Nickel Plate......... 4 50 REGISTER FACES SNE i sisccnbake si 00% dus - 25% 
Japanned, Bronzed and Plated Rift 
POPPERS, Ge EES. vin nine cus sdacase 75% ere dae e 50% 
R 4 oe CORN. fe RR ae 75&10% NED <n o.s vce ccvesevgses 45% 
ound or Square, I-qt. per dos. $1 00) Heavy Round Gratings...... 75&10% | Wood 
Square, 2-qt........... 1 60} White Porcelain Enameled .. . 50&10 CNS bao 'oo56 005 per dos. $4 50 
TS Sey ee ayer eer ay. - 3 00| Solid Brass or Bronze Metal..... 40% | Clover Leaf.......... «4 
POTS, FIRE. RINGS SA 
, W BUCKS—See Bucks. 
Clayton & Lambert’s,each, ps eg 00} Bull. 
Gate WEG cases os ceteaae Ge Ee oro Min. in SAW SETS—See Sets. 
wer T sort Se $8 bes 60 Per doz..............-$1 60 $200 SAW TOOLS—See Tools. 
a) s Improved ae. nie SAW FRAMES. 
iercing copper, pr doz coe Co " 1 : se: . d X 1 28 
POWDER. Steel, per doz.......... 90 100 Seman, Salated pupal ee * 7 
See Ammunition. Nickel plated.......... i fee SCALES. 
PRESSES, FRUIT AND JELLY. gay Aion, “ge o ee Counter. 
ise Manufacturing Co..... 25 air’s Rings........ per doz. NGS veocsidesscck 40& 10 
Baseapeiss Manutestacing Oe ml  Satrs Menes.........2 75 | Platform. * 
Brown's Rings....... 50 | SP n ont s 6520 eS eedeeies o« 50% 
PRIMERS Brown's Ringers..... = 80 SCISSORS. 
See Ammunition. Champion Ringers.... “ ee SS ee eee - 60% 
Hill’s Ringers........ ei 70 SCOOPS 
PRUNERS. = _- bomes..... 7 . yo eae a 
ajor Rings......... if -bu. ““Hercules”.... per doz. 
oy tl aethre: i Fiat Perfect Ringers...... ¢ 120} 1-bu. . “Hercules”... . or ~ BO 
Water's Improved..... “ 80%| Wolverine Rings..... “ 1 40 SCRAPERS. 
Wolverine Ringers.... zs 80 e. i ion 00.08 
Fruit Jar. | riangular.... «..... per doz. 
PULLERS. Sf Ee per tb......30c net 
on. each, $3 10|\Key | Cast Steel . per doz , 60c@75e 
Mi 5icen skis cece hs . . a 
Phoeni Rissacsncececees = 140) Split, round..........per doz. $0 17 Cubic ft. 7 :.9 
Quick and Easy........ 370) Split, square.........  “ 82| Without run's,ea. $4.00 375 3.80 
Nail. per dan ee TM POON...» +2 5-2 40| With runners,ea.. 4.26 4.00 3.76 
Giant Pattern... “90 RIVETS. SCREEN DOOR HINGES. 
| EN IE 9 00 CORIO < isecasncssss g $6.65 
Tach—Giant...000.025 49|and Burrs. * aareaingsiahsens ei ate “6% 
Copper Belt.. 2 Tae .40% SCREWS 
— NE Si 6081085 % ‘Bench. 
eee Tinners’. BR hes eee Cp Serre 1 y% 
Awning—Jap'd... 08 Ea Payee ‘per tb. $0 10 $3 673 4 20 5 25 
peng _— isovhoneane® 760810 Slotted Clinch per doz 40c@45c on as ary maple. .per ge = 
ay for Tubular ‘and—Wood.......+++.+ 65% new list 
een eet Se: coos sper doz. * bi Nos 1 and 2 assorted sizes, doz, 45c Hand Ratl..........+eeee008 Pan 
” pass, : gists 6 5 6 a:hca dim dw salawhic ee 65 
Weed Whee, 6-in., tte 2 55 RIVET SETS Lag or Coach—all sizes, gimlet 
Hot House—Jap'd... pa 10% | See Sets. pe SARE: 75% 
Screw—Ja ssbaceante R , Saw—Centennial. 
li oe Qa eeS: §0810% | Cotton. Seca 8 10 8 
Sash. }, 5-16 in Com on reels. .per tb. 11tc | Per doz. 18¢ 20c 26c 30c 23c 25 
Gommon...-- aoa 4.+ Dee Ges $0 18) 4, 5-16 in Com. in coils.. “ 12 ¢ | Wood. 
ae ey red in. | 99| _3- 5-16 Imperial in coils.. “ 21e| FH. Bright.......... . 87485810% 
Dsenascsveeeven ” 20| Sisal. RH Blued.......+. 8558 10% 
DE ckanssccinetes lag | ist Quality..............6-5. llc] F.H. Jap’d...... + B24 BSIN 
Hardware Grade, rates, per tb.. 10}c z- oe oes ig peeenee teh i. Cet 
Pure Manila. ee Ee er ” 
PUMPS. a SE ae per tb.144c R. H. Nickei Plated... 7$&58107% 
oe Nos Spout Hardware Grade, rates... “ .12$c SCYTH ans. 
RULES Be Ve Be, 1 senpoeseee per doz. $5 00 
. N Clipper, grass.......... 2 8 25 
REPEC elk OP ets ver ica Dutchman. ° 
SASH WEIGHTS. SHAVING SETS 
errr tre Bmith & Hemenway.......00--+ 00% 
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SETS. SQUARES. TAPES, MEASURING. 
Steel and Iron... .40% New List ’ Ski 
Round — er per doz. $0 - Mire for bluing, $2.50 on dos. set. ) eae — ag teeta ens ae 
juare, CO’ mon..... ttre.  y <" [HPECBE LACIE. cccrssece eeeeeses () 
Octagon, commen.... “ 33 Patent Leather...cccicccccccce: 20% 
Ne r Tee ” 75 ty and Bevel. Nets Lufkin’s Steel........... iG 25% 
Cup point, knurled...“ 75| Try and Miter. Lufkin’s Metallic..........0..... 30% 
Rivet. Fox’s........ steeees per doz. $6 00 vate. op an 
Farmefs’...+sssseees per doz. $1 20| Winterbottom’s...............70% TEE BEVELS—See Bevels. 
So ae is thse SOUBESERS, LEMON. THERMOMETERS 
Aiken’s Pattern...... per doz $3 50| Common Wood........ per doz. $0 70 ‘ 
Comateen tL.» « er 1 20 Porcelain Lined, Wood. “ 1 25| Tin Case......... per doz. 80c@$1 25 
Disston’s Monarch....  “* 6 50| Boss, malleable iron.... “ 1 20 | Wood Rack... *  $2.00@12 00 
Disston’s X Cut ..... “42 99|1ron Frame, porc'n bowl “ = 1 90 |Glass............ - 12 00 
German. i... -e0++5 « 1 §0| Iron Frame, glass bow! . 2 35 
Leach’ Bites seviees es 7 80 — Giant, tin'diron. “ 4 00 Bale. TIES. 
4 's Ce ee “ 315 Tum, japanned ees eeee " 3 60 
Nash's X Guts... 4 99|Drum, nickel plated...“ 450) ip)s Loop... s-+++-+++++- .B0857% 
Stillman’s Lever..... * 1 30 STAPLES Cow—See “Chains.” 
Stillman’s X Cut... . ~ 2 50| Blind. 
SHARPENERS, SKATE. | wets mag seh eceecs per tb os TOOLS, SAW. 
Dia nond......-.ssess per doz $1 60| Butter Iub......... rr abawd 5 , : 
Smith & rigueretern, he this . 20% | Fence—less than carload. a nee ag 40% 
SHAVES, SP: Polished......... per 100 ths. $2 10) Smith & H 
fron asvsee per.doz $1 10@1 85] Galvanized... “ te hs <a males leans 
bao ‘ Pe eee 5 Netting. : TRAPS. 
Bailey's sens svctanerh as «stare eG net rpg Sodas ena per 100 lbs. 4 00 Sargent’s Game. 
rougnt. 10—11—11} ....... eee Te 
Prete ee Ww Staples, Hasps and _ pemaabteabben ise 
Buckeye, No. 1.......per doz $5 75 Hasps, Hooks and 82—33-—Bh.. se ccccccccccs 70&10% 
Buckeye, Ned goose a eae RY ilason, laste 
Cetra Tinie «6g oe] Eaten heavy..........--...70R10% 2 soya reseeeesDer doz. $6 00 
Draw Cut, No. 3...... me 13 75 STEELYARD Mouse a ‘at, 
‘ey ae 93 16 50 . F Holdem Mouse......esee.-- $2 25 
pea hae naar eee ye WY Discount 25%. PNB i sya cbakevies ee 4 00 
ive G68. 6 0a $1.40 2.10 Lay ee STONES. ae = rouse nade uwa ke se - 
Bt, ious scutes st as per doz Axe. ure Catc | See fi) 
Sipe BBA ‘ ; Hindostan........... per tb 51@7 c Delusion Mouse......ccceeee 90 
Reg. Grip... $11.25 1 1140 1 oR — oe vcqgaaee ie er. TROWELS 
Nar. Grip.,doz.... 11.00 11.25 12.25] _Washita............ 38 ¢ | Brick. 
SiO os os sgh ss eepaseeseccess Yo| EMery.....2+.000.0e0e: 60% @60&5% | Clover Leaf... . . 80% 
Tinners'—See Snips. Oil—Mounted. FOOO'S..cccccccscccccccess 15&5% 
SHEAVES, SLIDING DOOR. Arkansas Hard.. “per doz. = Set SIN Mad bcnccacnesccoeens 30% 
Common. Arkansas Soft........ BOO} ROs0'S. 2... cccvccccccccccscccs 20% 
lngh@iicers<adses 3 4 5 Hijndostan .......... per tb en 
an set ark pantie $0.60 .75 1.10] Oi/—Unmounted. gy . ox 
atheld’s. Hard....... : leat ry 
Rar etiin, Hei a? 16 se; oo ee ak eas Disston’s.....cseseeseeeees ee. 25% 
SHELLS—See Ammunition. Lily aera e 0 oD MCE reseccesesceseesveese 0 
SHELLERS, CORN. CUE AMR cc... 15 TRUCKS 
Union....... SHIELDS per doz. $6 75) Quachita............ “ Ce Ciib.ccococcce ccs each §3 75 
. |. “e 40 |Warehouse................ 50&1 
Expansion Bolt Shields...... .50&10% a No. 1 2 om 
Condi SHOES. 208:10% Black Diamond...... per gro. $8 00 Blt Ironed Diseases $3 09 3 as 5% 
OMBUCLOT..... eee eee cvcece ©| Crescent..........-- - 4% ull Iron........-- 
i on Gem Corundum..., - 7 50 TUBS, WASH 
sanuna ites ania Green Mountain...... ‘ 4 50! Standard, Wood. Ex. 
‘eal. 7 E oe ereee-eeceve : = _ re 2 large 
uinnebogss....... Per doz..... $5. “00 6.00 7. bo 
ne : Woodford...... per doz. * 4 eA “ 3 75| Dowell. 
ooh O84 05e65 08 STOPS, BENCH. Per doz - 5.35 6.35 7.00 9.50 
aime POF OR + 25: hy ag Hotchkiss’............ per doz. $3 50 a 
Neverbreak, hollow bck, blk. “$15 78|Steamns’.............. WE. 5. eo ae 6.10 7.10 7.90 10.80 
Natioral.. . ° “Be STOPPERS, FLUE. Per doz..... 8.55 9.45 10.80 13.50 
Buckeye. . . ees 3, per doz. $0 40! Galvanized ( ‘ 
ae tae antiahes ae z 45 “a 1 2 3 
rain, i Gem, flat, painted...... 52 a Se $5.25 6.00 7.00 
Preiss re age seeeeeeeeeees 1% Gem, cor *d, decorated.. oe 70 TWINE 
T . ‘ “ 
ye ae Per tb. 
ae Pe en ss 4 < ;. > Skinner’sCommon Sense “ ale — Se ae 
Stalsesecccscccce 48] gg STOVE PIPE—See Pipe. = [4 "| Extra Wrapping. ..... .27¢ 
Vidiac... “ 9 50 STOVE BOARDS—See Boards 4* oo Hvy. Wrapping . .. .25¢ 
cRarestiyit cue STOVE POLISH—See Potish. 4° Wrapping on 
Hollow Back........ 4 50 a Pping.o tubes... .27¢ 
Ames, new list Discount, 124% STRAPS. 3 ns a ; cones: "D5e 
Snow. Scoop. per doz prs., $1 30/4 Sie . 25c 
on ep ee $1.65@$9.00| Skate............ “  60@70 | India Hemp, fe balls .......44. 21c 
laska Steel i.  debenncews 20e 
D Handle........... er. Re eS ee doz. 7c 
Long Handle........ ¥ 3 inn Pe MS Seek cones 16c 
Bullard Dike Waid aoe te per doz. $3 90 ie tdin bm. * .:........ Be 
SINKS. Bacelsior..<:.....c¢¢- 5 25 Jute W }-tb. balls 1 
Cast Tron. Malleable Iron....... ~ 70 rapping, scons .-14c 
Polnhiitir meer 50&10 Soslention «a 6 30 Jute Wool, 1-tb. balls............. 9c 
— White eosccceces 50&10 0 King 87 eel “ 4 50 wo ‘ - . 
‘roug teel. Saag lilt alin alae eR ketindin wees d 1 
Painted, new list......... 40-10&5% NT s. Elwood’s.,..... per doz. $6 00 Soft........ per & 3 2 8 
SLEDGES—See Hammers. O. S. Elwood’s....... a | ~~ amet 8 a 
SNAPS, HARNESS. Little Giant......... ¥ ow eos se 
Champleiii eg cntyo%y esis aes os.s 334 Safety.........+.+++ =. 10 09| Staging. a a - eae a 
German Pattern.............. wey ge eee = 6 25 “ “ tia | ate 26}c 
Judd's PUMMERdbecesncssccoese @0%| Canton Tackle Block. “ 950) pw ww  “"***"’ 26}c 
SNATHS. i eee + 6 25 Spy “Bb” ie oe _ 
p Double Ring, Bush.. cunt, doz. 7 25 SWIVELS. °° “BY _ RA ey ie 8c 
tee — Loop, Bush... Ms 50] Malleable Iron.........pertb. $070] 3 “a” .. A eee ~ 
SNIPS, eg 675 Wrought Steel.........per gro. 450} 3“ Silver Finish, in hanks. ..37c 
Clover Lagidc sis csiowius sisac 10 TACKS. Fodder or Lath. 
National... i050 vis ..: - American Cut......6.005.06 90&15% fs Strand....ccceccecccccccecs 6ic 
al... evs abi Wess web ee + 6 %-s 50% | American Wire.............. 85&20% POU Scbcteedawend cece oo=C 
SOLDER—See Metals. Bill Posters Cut.............90&50% 
SPRINGS, DOOR. Blued Carpet............-. 90& 10% VISES 
¢ Tinned Carpet.............. 90& 10% Phoenix......... sccccececceces 30% 
3 oy | tteees be é. +s bie + ae ieee “3 gear tes reer pores Syasiz Oval -_ 7 4 
oe oo ht Se 0 teense 
Reliance Unholsters’ Wi Each........ $1.35 1.50 145 2 5 
: "i pholsters’ Wire............ 90&10% 
Stor. loz... light, $1.15; heavy, $2 50| Double Pointed.............-.. 90% Lo onal s 1 aang Vip saaueks 3abs 
Per dees light, te heavy, $1 35|COPPOT- «+ ee sree eee perth. 34c/parers Swivel ass. 
Torrey’s.. per dos: $1 20| Canvas Nails..........0.000-00. 70% | Parker's Reinforead 
 arner’g Miie..: 2 13 {Clout Nails.. .......61 »s++++- 70-5%| Parker's X Series............. 
POT DOS eeseesesseees 26C $1 35] Hungarian citar onedeee 75%| Parker's Combination 


















PISS bak So woos tebinc ces 40&5% 
Williamson's Universal.......... 60% 
WARE. 

Stove Hollow Ware. 
Plain or Unground............ 50% 
Ground Ware..... 45% 
Enameled Ware..............334% 
Scotch Bowls.............. 60&5% 


Country Hollow Ware, per 100 ths. $3 00 
White Enameled Ware. 
Maslin Kettles.. .60&10% 
Neverbreak Flat and Round Bottom 


Mins 50's te cdeweas % 
Covered Ware. 
Tin’d and Turn’d..........35&10% 
Enameled........ . -45&10% 
Glue Pots, 
Tinned.... on . 25% 
EEO 
Enameled. 


Cherry Blossom and Chrysolite..50% 
WASH BOARDS—See Boards. 
WASHERS. 
Standard O G. castiron. . 
Wrought iron in bulk, per 
Ie. 4 o28 1 
9c dle Sc Se de de 4ic 
Wrought steel in 5-tb. boxes, per fb.: 


. per tb. 23c 


es tee Ce ee b 1 
10 %c 6c bbc 44c 
WEDGES. 
Pe eee ere per doz. $0 30 
SYS ne per fb. " 
Msi ahd edocs wed. owes . 
WEANERS. 
Calf. 
Fuller's, per doz...... 00 to $2 50 
Tyler's Safety, per doz 1 8 to 2 40 
Carroll's, per doz...... 300 to 3 75 
Hoosier, per doz...... 350 to 4 60 
Shaw Perfected....... 300to 3 75 
WEIGHTS. 
DU” NS ere er tb. . 
Sash—t.o.b Chicago....prton, 24 


WHEEL BARROWS. 


Common Railroad.....per doz. a 00 

Heavy Railroad...... 4 00 

Panama Steel Tray. . zs 39 00 

Klondike Steel Tray.. P n 28 00 
WHEELS. 

MINER os dieac cas tae 70& 10&5 

ETE OT ee T5&5% 

Well. Inches.. 8 10 2 14 
Per doz..... $3.00 4.20 5.40 15.00 

WIRE. 

Barbed. Painted. Galv'd 
Carloads . . per 100 Ibs.$1 97 2 38 
Less than car ee . 2 45 

Brass. 

I ect wdiiid x wud ad Adina. 20% 
In 1-tb. spools, new list...... 50% 

Broom—Tinned ... 60& 108-108 10% 

Cable—Same price as Barbed Wire. 

Copper. 

SE a eer rrr ee ee 20% 
1-tb. spools, new list...... 50&10% 


Fence—Smooth. 
Nos. 6 to 9, An’eal’d, i or POmeee = 
Nos. 6 to 9, Galv’d. 






- |Hair—New List.. am 
Market 
Bright, full bdles.. . -70&5% 
Bright, braken bdles.. ae 0% 
Coppered! full bdles... a 
Ccypered, broken bdles.... .65&10 
Tinned, full bdles.......... .75&5% 
Tinned. broken bdies...... .65&10% 
Picture—lIn coils . . . 80% @m&10% 
In 5-tb. spools....... per tb 
Plain—Small lots............. ‘e - 
Se ia oc ok Vlahi el ac ae'5.o.0 es 2 
Small spools be per 100 higher. 
WRENCHES. 
Acme Standard.............. 50&10% 
Alligator No. 1...............9enet 
Always ~ thence 
Agricultural..............+0+ 75&5 
Ellis a te peee eCrTee 25% 
Malleable “ per tb. 08c 
Malleable. . ** — 08c 
Stillson Pipe... Re are 70&10% 


Bemis & Call's: 

a S, 0&5%; Adjustable S 

40&5% ; Briggs Pattern, 

405: C Combination Bright, eae 
Steel Handle Nut 

Combination Black 











Merrick Pattern........... BO 5% 

Double End Adj.S........ 40&5% 
WRINGERS. 

No. 500, Royai........per doz, 35 00 
No. 350, Universal..... <a 30 50 
No 300, Novelty...... ‘ 30 50 
No. 310, Keystone.. 7 30 50 
No. 100. Rival........ ri 26 00 
No. 380E. itr ag “ 35 50 
No. 790, Guarantee . i 40 00 
No. 770, Bicycle ...... _ 35 50 
No. 110, Guarantee... . ee 35 00 
No. 110, Domestic. ... . 30 50 
No. 110, Brighton..... - 26 00 
. 740, Bicycle...... * 35 50 
22, Guarantee.... 35 00 
22, Domestic.... = 30 50 
22, Pioneer..... 26 00 
2. Superb. ..... “6 23 50 
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CLASSIFIED LIST. 


ae Barb Wire. 


American Steel & Wire Co., 
Chicago, Il. 


ADVERTISER’S INDEX | 


ALPHABETICAL LIST. 
Boat Patterns, 








American Axe & Tool Co........... 65|Rarbour Metal Boat Co. 
American Sheet and Tin Plate Co.... 55) East St. ‘Louis, Ill 
American Steel & Wire Co.........- 67 | 
AGED TEI. ccc ccccccccccsscees 63 
Auld & Conger Co... .......0.seeee: 58 Boilers—Steam. 
Avery Stamping Co.............. - 69 |Reynton Furnace Co., Chicago, Ill. 
Barbour Metal Boat Co............+. | Rebton. & Gent Oh. m3 
ome, f C. z.... I ES s3| * Sitiveukes, Wis. 
Berger Mig. Co.............. 20nees (Oe CO Cartes, caienae, Ee. 
PND, eos ccccnscecsaboctonen 63 
Bertech & Co... .. 2. cc cccccccccens 61 
Boynton Furnace Co.............- 8| Boiler Handles. 
Brauer A. G. Supply Co............. 11) |Berger Bros. Co., Philadelphia, Pa. 
Bullard & Gormley Co............+.-+ 72 
Burgess Soldering Furnace Co...... 63 | 
Ps We Sraccccndvcicenesse 60 Brass and Copper. 
Ourk, Smith Hardware Co.......... 63|20M¢7 & Oo.. ©. G., Pittsbargh, Pa. 
Clayton & Lambert Mfg. Co......... 63 
Cleveland Castings PatternCo........ 11 
Clipper Lawn Mower Co............ 70 Buckets. 
Comstock-Castle Stove Co.......... 5| Eagle Woodenware Mfg. 
Co-Operative Fdy. Co.........se0045 4 Ps miiton, 0. 
Cooper Oven Thermometer Co....... 11 
Cope, Geo. W., Stove Pattern Works.. 11 
Cortright Mets] Roofing Co......... 58 Card Files. 
Caen Pie Werte, gq | ew Wathen, Muskegon, Mich. 
Detroit & Cleveland Navigation Co.. 53 
Detroit Heating & Lighting Co....... 10 
Dixon, Jos. Crucible Co............ 53 Carpenters’ Tools, 
Double Blast Mfg.Co.............. 4 American Axe & Tool Co., 
Dreis & Krump Mfg. Co............- 61 | Glassport, Pa. 
Eagle Claw Wrench Co.............. 70|Smith & Hemenway Co. 
Eagle Woodenware Mfg.Co.......... 1| New York, N. ¥. 
Follansbee Bros. Co...............- -) blameless a 
Forest City Fdy. & Mtg.Co.........- 7 Chicago Heights, 
Friedley-Voshardt Co.............. 60 
es cites boo pees cediene 61 
Globe Ventilator Co...............- 60 Ceilings, 
Graff Furnace Co., The............. 6 Berger Mfg. Co., Canton, O. 
Harrington & King PerforatingCo.... 59} Burton Co., W. J.. Detroit, Mich 
Haynes-Langenberg Mfg.Co......... 7|/Canton Art Metal Co., Canton, 0. 
ve - sed rare rerc tees ar Friedley-Voshardt Co., Chicago, Ill. 
pf a a eod-enie a. 
PROD 855 a5 Soke aiSeadixecss ae surg Wis. 
Hussey & MMR. «+6050 6s edeoue 53 Moeschl-Edwards Corrugating Co., 
Ideal Bad Iron Mfg.Co.............. 9 Covington, Ky. 
SeRR BONG GO. osc cccvdvcdncvens 56| Mullins Co., W. H., Salem, 0. 
Kelsey Heating Co..............+.: New York Metal Ceiling Co., 
Baesep D608. Oe. O. Mo. o.cccccdesces 7 New York City. 
Kimball Bros. Co............-00005 70| Wheeling Corrugating Co., 
La Belle Iron Works................ 56 Wheeling, W. Va. 
Lalance & Grosjean Mfg. Co........ 68 
CE PIG oo oe cow ccccicvcscoce 71 
Lyon, Cooklia & Co............2+55 63 Cement—Roofing. 
McKinney Mfg. Co......ccccccscecs 68 Auld & Conger Co., Cleveland, 0. 
Merehant & Evune Co.............. 57 
Michigan Safety Furnace Pipe Co.... 3 
Milwaukee Corrugating Ce.......... 71 
Moeschl-Edwards Corrugating Co... 59| Chimney Caps. 
Monitor Furnace Co..........+.+.- 6 Standard Ventilator OCo., 
Monroe Fdy. & Furnace Co.......... 10 Lewisburg, Pa. 
Se RE eee 58 
Munsell Co., Eugene.............- 11 


National School of Pattern Drafting.. 53 Combination Heaters. 
National Sheet Metal Roofing Co.... 58/ smith Co., Charles, Chicago, Ill. 


New York Metal Ceiling Co......... 69 

Niagara Machine & Tool Works...... 60 

Nickel Plate Stove Polish Co........ 11 

North Bros. Mig.Co........s.ess00 67 Conductor Pipe. 

NN en dn ho Si dves cbecoenes 52| American Rolling Mill Co., 
Peck-Hammond Co., The.......... 8 Middletown, 0. 
Quincy Pattern Co..............-. 11|Berger Bros. C.. Philadelphia, Pa. 
Richards-Wilcox Mfg. Co........... 69 | Berger Mfg. Co.. Canton, 0. 
Robinson Mfg. Co.,J.M.... ....... 71| Burton Co., W. J., Detroit, Mich. 
Scheible & Moncrief Heater Co...... 10|Canton Art Metal Oo., Canton, 0. 
Schwab, R. J. & Sons Co............ 9/Clark, Smith Hdw. Co., Peoria, Ill. 
Sentinel Automatic Gas Appliance Co. 62/ Friedly-Voshardt, Chicago, Ill. 
0 ey re re 9 Hussey & Co., C. G., ee Pa. 
Smith, EEE eer 1l Milwaukee Corrugatin 

Ee ig GN ot on tes acnccdacns 10 M me Wis. 
Ce kits cies cs wok 61/ Mullins Co., W. H., Salem, 0. 
Smith & Anthony Co............... 4| Wheeling Corrugating Co., 

Smith & Hemenway Co... . ...... 70 eeling, W. Va. 
Sprague Fdy. & Mfg.Co............ 5 

Standard Ventilator Co............ 60 

Stark Rolling Mill Co.............. 55 

CE Ms OP Mn dconsaiavedeaasrecs 61 Cupierten Seem 
Sullivan-Geiger Co.............+0+ 60| Berger Bros. Co., Philadelphia, Pa. 











Cornice Brakes, 
Bertsch & Co., Cambridge City, Ind. 
Dreis & Krump, Chicago, Ill. 
Niagara Machine & Tool Works, 
Buffalo, N. Y. 

Robinson Mfg. Co., J. M., 
Cincinnati, 0O. 


Crimping Machines, 
Bertsch & Co., Cambridge City, Ind. 


Niagara Machine & Tool Works. 
Buffalo, N. Y. 


Robinson Mfg. Co., J. M., 
Cincinnati, O. 


Stoll Co., The D. H., Buffalo, N. Y. 


Culvert Machinery. 
Bertsch & Co., Cambridge City, Ind. 
Stoll Co., D. H.. Buffalo, N. Y. 


Cutlery, 


Smith & Hemenway Co., 
New York, N. Y. 


Cut-Offs—Rain Water. 


Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Sullivan-Geiger Co., The, 
indianapolis, Ind. 


Dampers, 


Taylor & Boggis va. Co., 
Cleveland, Ohio. 


Dies. 
Stoll Co., D. H., Buffalo, N. Y. 


Drainers—Cellar. 
Kemp Mfg. Co., Baltimore, Md. 


Eaves Trough, 
Berger Bros, Co., Philadelphia, Pa. 


Berger Mfg. Co., Canton, 0. 
Burton Co., W. J., Detroit, Mich. 
Canton Art Metal Co., Canton, 0. 


Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Moeschl-Edwards Corrugating Co., 
Covington, Ky. 


Mullins Co., W. H., Salem, VU. 


Wheeling Corrugetins Co., 
Wheeling, W. Va. 


Elbows. 
Canton Art Metal Co., Canton, 0. 


Elbows—Conductor Pipe, 


American Rolling Mill Co., 
Mid dletown, 0. 


Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Elevators. 
Kimball Bros. Co., Council Bluffs, Ia. 


Enameled Ware. 
Avery Stamping Co., The, 
Cleveland, 0. 
Lalance & Grosjean uty, Co., 
hicago, Il. 


Enametile. 


New York Metal Ceiling Co., 
New York City. 


Facings. 
Dixon Crucible ~ Jos., 
Jersey "City, N. J 


Fencing—Wire. 
American Steel & Wire Co., 
Chicago, Ill. 





BE Ei ow cc ccvvcccveccccctvés 57 

Taylor & Boggis Fay. Co.......... 67 Cornices. 

Utility Stove & Range Co.......... 2| Berger Mfg. Co., Canton, 0 
Van Doren Mig. Co................ 69 Burton Co., W. J., Detroit, Mich. 
Vedder Pattern Works.......... .+» 11/Canton Art Metal Co.. Canton, O. 
Weiss, H.& Co........ im nwiowae pone 61) Friedly-Voshardt Co. Chicago, Il. 
De PRMD Od. cickessscvdccass 11 | Moeschl-Edwards Corrugating Co., 
Wheeling Corrugating Co.......... 54) Covington, Ky. 
Youngstown Sheet & Tube Co ...... 66 Mullins Co.. W. H.. Salem, 0. 


Avery Stamping Co.. 


Furnaces—Hot Air, 
Boynton Furnace Co., Obicago, [1i. 
Co-operative Fdy. Co. = I 
Forest City Fdy. & Mis. 


Clenelsed, Ohio. 
Graff Furnace Co., New York City 
Haynes-Langenberg um, Ce., 

t. Louls, Mo 


Henry Furnace Co., T. B., 
Oleveland, 6. 
Kelsey Heating Co., Syracuse, N. Y. 
Monitor Furnace Co., 
Cincinnati, Ohio 
Monroe Fdy. & Furn. Co.. 
Monroe, Mich. 
Peck-Hammond Co., Cincinnati, 0. 
Robinson Furnace Co., 
Scheible Moncrief Furn. 
Cleveland, 0. 
Schwab, R. J., & Som Oo 
Milwaukee, Wie. 
©hicago, 1). 
— I. 


Smith, Chas., 
Smith Co., Charles, 


Sprague Fdy. & Mfg. 
Council 1 Biudte. la. 


Furnace Pipe and ea 
Michigan Safety Furnace Pi 








Detroit. tic, 
Fur SnAla ring 
Ashton Mfg. Co., Newark, N. J. 
Berpz, Otto, Newark, N. J. 
Burgess Soldering Furnace Co., 
Columbus, 0. 


Clayton & Lambert a ee = 
Mick 


Double Blast Mfg. Co. 
North Chicago. II). 


Sentinel Automatic Gas Appliance 
Co., New Haven, Conn. 


Furnace Repairs. 


Brauer Supply Co., A. @. 
St. Louis, Me. 


Gas and Lighting Apparatus. 


Detroit Heating & Lighting Co., 
Detroit, Micb. 


Grease-Graphite. 


Dixon Crucible Ce., Jos., 
Jersey ‘eity, N. J. 


Hammers. 


Van Doren Mfg. Oe., 
Chicage Heights, 


~ 


li, 


angers. 
McKinney Mfg. Co., Pittsburgh, Pa. 
Richards Wilcox Co., Aurora, Ill 


Hardware Jobbers. 
Bullard & Gormley, Chieago, I). 
Clark, Smith Hdw. Ce., Peoria, Il. 


Hardware Specialties. 


American Axe & ‘Tool Co., 
Glassport, 


Avery Stamping Ce., Cleveland. 
Bemis & Call Hdw. & Tool Co., 
Springfield, Mass. 
Berger Bros. Co., Philadelpbia, Pa. 
Eagle Claw Wrench Co., Chicago, Ill. 
McKinney Mfg. Co., Pittsburgh, Ps. 
Lalance & Grosjean Mfg. Co., ' 
Chicago, Ill. 
Lufkin Rule Co., Saginaw, Micb. 
North Bros. Mfg. Oe., 

Philadelphia, Ps. 
Smith & Hemenway Oe., 

Ne w Yerk, N. Y. 


i. Go., 
Taylor & Boggis o. ee es 0. 


sy 
Ss 


Van Doren Mfg. Ce., 
Chicage Heights, 11). 


Heating Apparatus. 


Detroit Heating & Lighting Co., 
7 Detroit, Micb- 


Hellow Ware. 
Avery Stamping Co., Oleveland, ?. 


Ice Cream Freezers. 


North Bros. Mfg. Ge., 
Philadelphia, Pe. 


Iron Enamel. 


Nickel Plate Stove Polish Oo., 
Chicago, [l). 


. 


Kitchen Utensils, 
Cleveland, °. 








Delta File Work, Philadelphia, Pa. 


Files. Lalance & Grosjean Mtg. Ce., 
feago, 


Ik 





Chicago, Il, 
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Iawn Mowers. 


clipper Lawn Mower Co., Dixon, Ill. 


Lineman’s Tools. 
Hemenwa ng 
smith & He N w York, N. Y. 


Metal—Perforated. 


Aarrington & King Furteesting Os 
hicago, ll. 


Metal Polish. 


Nickel Plate Stove Polish Co., 
Chicago, 111. 


Metal Shingles, 
Burton Co., W. J., Detroit, Mich. 
Canton Art Metal Co., Canton, 0. 


Milwaukee Ones wei 


National Sheet a Roofing Co. 
ersey City, N. J. 
Wheeling Corru Co. 
bi esting Oh Ww. Va. 


Mica, 
Brauer Supply Co., A. G 


St. Louis, Mo. 
Munsell Co., Bugene, 
2 New York and Chicago. 


Miters, 


Friedley-Voshardt Oo., Chicago, Ill. 


Mops, 
Eagle Woodenware Mfg. Co., 
Hamilton, oO. 


Motors—Water. 


Smith & Hemenway 
New York, N. Y. 


Ornaments—Sheet Metal, 
Canton Art Metal Co., Canton, 0. 
Friedley-Voshardt Co., Ohicago, Ill. 
Moeschl-Edwards Corru pine Co., 

vington, Ky. 


Mullins Co., W. H., Salem, 0. 


Paint-Silica-Graphite, 
Mixon Crucible Co., Jos. 
Jersey Oity, N. J. 


Pliers. 
Eagle Claw Wrench Co., Chicago, II. 


Plumtago, 
Dixon Crucible Oe., Jos., 
Jersey City, N. J 


Plungers, 
Berger Bros. Co., Philadelphia, Pa. 


Presses. 


Stoll Co., D. BL, Buffalo, N. Y. 


Presses—Punch, 
Robinson Mfg. Co., J. M., . 
Cincinnati, 0. 


Punches. 

Bertech & Co., Cambridge City, Ind. 
Niagara Machine & Tool Works, 

Buffalo, N. Y 
Robinson Mfg. Oo., J. M., 
Cincinnati, 0. 
Atoll Oe, D. HL, Buffalo, N. Y. 
Weiss & Co., H., New York, N. Y. 


Razors. 


Smith & eeey Co., 
ew York, N. Y. 


Registers, 
Henry Furnace Co., T. E., 
ee 0. 


Schwab, R. J., & Sons © 
oe Wis. 


Symonds Register Co., St. Louis, Mo. 


Roasters. 


Wheeling Corrugating Co., 
Wheeling, WwW. Va. 


Rolls Forming. 
Bertsch & Co., Cambridge City, Ind. 


Niagara Machine & Tool Works. 
Buffalo, N. Y. 


Roofers’ Supplies. 
Auld & Conger Co., Cleveland, O. 
Berger Bros, Co., Philadelphia, Pa. 


Roofers’ Tools. 
Auld & Conger Co.. Cleveland, O. 


Roofing—Iron and Steel. 
American Sheet & Tin Plate Co., 
Pittsburgh, Pa. 


Berger Bros. Co., Philadelphia, Pa. 


Berger Mfg. Co., Canton, O. 
Burton Co., W. J., Detroit, Mich. 
Canton Art Metal Co., Canton, 0. 


Follansbee Bros. Co., Pittsburgh, Pa. 
Friedley-Voshardt Co., Chicago, Ill. 
Inland Steel Co., Chicago, Ill. 
La Belle Iron Works, Steubenville, 0 


Merchant & Evans Co 
Philadelphia, Pa. 


Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Moeschl-Edwards Corrugating Co., 
Covington, Ky. 


National Sheet Metal Roofing Co., 
Jersey City, N. J. 


Stark Rolling Mill Co., Canton, O. 
Tanner & Co., Indianapolis, Ind. 


Wheeling Conmaeene Co., 
Wheeling, Ww. Va. 


Youngstown Sheet & Tube Co., 
Youngstown, 0. 


Rope—Wire. 


American Steel & Wire Co., 
Chicago, Il. 


Rules. 


Lufkin Rule Co., Saginaw, Mich. 


Sad Irons. 


Ideal Sad Iron Mfg. Co., 
Cleveland, 0. 


Saw Sets and ag 
Smith & Hemenw: 
sy ‘N ew a nN. Z. 


Schools—Sheet 1 Pattern Draft- 
sg 


National School of Sheet Metal Pat- 
tern Drafting, St. Louis, Mo. 


Screens—Perforated Metal, 


Harrington & King Perforating Co.. 
Chicago, [Il. 


Screw Drivers. 


North Bros. Mfg. Co., 
Philadelphia, Pa. 


Shears—Sheet Metal. 
Bertsch & Co., Cambridge City, Ind. 
Fuller, Otis L., Goshen, Ind. 


Niagara Machine & Tool Wor 
Buffalo, 


Robinson Mfg. Co., J. M., 
Cincinnati, 0. 


Smith, H. Collier, Detroit, Mich. 
Stoll Co., D. H., Buffalo, N. Y. 





’ Rasps, 
‘lta File Works, Philadelphia, Pa. 


Sheets—Black and Galvanized. 
American Sheet & Tin Plate Co., 


Berger Mfg. Co., 
Follansbee Bros. Co., Pittsburgh, Pa. 
Inland Steel Co., Chicago, Il. 


Milwaukee Corrugating Co., 
Mitwaukee. Wis. 


Stark Rolling Mill Co., Canton, 0. 
Tanner & Co., Indianapolis, Ind. 


Wheeling Corrugating Co., 
Wheeling, W. Va. 


Youngstown Sheet & Tube Co., 
Youngstown, oO. 


Sheets—Toncan Metal, 
Stark Rolling Mill Co., Canton, 0. 


Sheets—Vismera, 
Inland Steel Co., Chicago, Ill. 


Shovels. 


Avery Stamping Co., Cleveland, 0. 


Skylights. 


Canton Art Metal Co., Canton, 0. 


Skylight Gearing. 
Weiss & Co., H., New York, N. Y. 


Slate Roofing. 
Auld & Oonger Co., Cleveland, 0. 


Slating Nails, 
Auld & Conger Co., Cleveland, 0. 
Hussey & Co., C. G., Pittsburgh, Pa. 


Soldering Irons—Self Heating. 
Lyon, Conklin & Co., Baltimore, Md. 


Stampings. 


Avery Stamping Co., Cleveland, 0. 


Statuary. 
Friedley-Voshardt Co., 
Mullins Co., W. H., 


Chicago, Ill. 
Salem, 0. 


Stoves and Ranges. 


Comstock-Castle Stove Co., 
Quincy, Ill. 


Co-operative Fdy. Co., Chicago, Ill. 


Quality Stove & Range Co., 
Belleville, 12). 


Smith & Anthony Co., Boston, Mass. 


Utility Steve & Range Co., 
Indianapolis, Ind. 


Stove Patterns. 


Cleveland Castings Pattern Co., 
Cleveland, 0. 


Cope Pattern Works, Geo. W., 
Detroit, Mich. 


Quincy Pattern Works, Quincy, Ill. 
Vedder Pattern Works, Troy, N. Y. 
Weller Pattern Co., Quincy, Ill. 


Stove Pipe and Fittings. 


Hemp & Co., St. Louis, Mo. 
Stove Polish. 
Brauer Supply Co., A. G., 
St. Louis, Mo. 


Dixon Crucible Co., Jos., 
"Jersey City, N. J. 


Nickel Plate Stove Sule So. 





Weiss, H., & Co., New York, N. Y. 


cago, Ill. 

Stove Repairs. 

Braver Supply Co., A. G., 
St. Louis. M- 


Pittsburgh, Pa. 
Canton, O. 


La Belle Iron Works, Steubenville, 0. 


Shingles—Metal. 
Cortwright Metal Roofing Co., 
Chicago, lll. 
Berger Mfg. Co., Canton, O 


Tapes. 


Lufkin Rule Co., Saginaw, Mich. 


Technologist, 
Hooper, C. N., Dubugue, Is 


Telephone Wire, 


American Steel & Wire Co., 
Chicage, 11). 


Thermometers—Oven, 


Cooper Oven Thermometer Oo., 
Pequabuck, Cour. 


Tin—Perforated. 


Harrington & King Perforating Co., 
Chieago. Ill 


Tinners’ Teols, 
Berger Bros. Co., Philadelphia, Pa. 
Bertsch & Co., Cambridge City, Ind. 
Double Blast Mfg. Co., Chicago, Ill. 
Dries & Krump Mfg. ©o., 


Chicago, Ill. 
*| Fuller, Otis L., Goshen. Ind. 
Lufkin Rule Co., Saginaw, Mich. 


Niagara Machine & Tool Works 


Buffalo, N. ¥ 
Robinson Mfg. Co., J. M., 

Cincinnati, 0. 
Smith, H. Collier, Detroit, Mich. 
Stoll Co., D. H., Buffalo, N. Y. 


Weiss & Co., H., New York, N. Y. 


Tinplate. 


American Sheet & Tin Plate Co., 
Pittsburgh, Pa. 


Berger Mfg. Co., Canton, 0. 
Follansbee Bros. Co., Pittsburgh, Pa. 


Merchant & Evans Ce., 
Philadelphia, Pa. 


Milwaukee Corrugating Oo., 
Milwaukee, Wis. 


Tanner & Co., Indianapolis, Ind. 


Wheeling Corrugating Ce, 
Wheeling, Ww. Va. 


Tools—General, 


American Axe & Tool Co., 
Glassport, Pa. 


Van Doren Mfg. Co., 
Chicago Heights, Ill. 


Torches, 
Ashton Mfg. Ce., Newark, N. J. 
Berns, Otto, Newark, N. J. 


Burgess Soldering Machine Co., 
Columbus, 0. 


Clayton & Lambert Mfg. se 
ME cit, Mich. 
Double Blast Mfg. Co., Chicago, Ill. 


Trolley Hangers and Track. 
McKinney Mfg. Co., Pittsburgh, Pa. 


Trowels, 


Avery Stamping Co., Cleveland, 0. 


Ventilators. 

Berger Bros. Co., Philadelphia, Pa. 
Berger Mfg. Co., Canton, 0. 
Friedley-Voshardt Oo., Chicago, Ill. 
Globe Ventilator Ce., & Troy, N. Y. 


Merchant & Evans Oo., 
Philadelphia, Pa. 


Milwaukee Corrugati Ca., 
Milwaukee, Wis. 
Moeschl-Edwards ——— Co., 
vington, Ky 


Standard Ventilator Co., 
Lewisburg, Pa. 


Vises—Hand. 
Eagle Claw Wrench Co., Chicago, Ml. 


Wagons—Hardware Delivery. 
DeKalb Wagon Company, 


DeKalb, lil. 
Wire. 
American Steel & Wire OCo., 
@hicago, Il. 


Wrenches—Nut and Pipe. 





Eagle Claw Wrench Co., Chicago, lil. 
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Wants and Sales 


TINNER’S TOOLS. 











_ For paid Yearly subscribers 
AMERICAN ARTISAN AND 
HARDWARE RECORD will insert 
under this head advertisements of s::. 
lines WITHOUT CHARGE for em- 
ployers wishing to secure employes, 
persons seeking situations, parties de- 
siring to purchase a business, business 
forsale, partners wanted, to exchange, 
etc. Not exceeding fifty words, the 
price to non-subscribers is one dollar, 
payable in advance. Those who re- 
spond to these announcements will 
please mention that they 
“READ THE ADVERTISEMENT IN 
AMERICAN ARTISAN.” 

secured. Trade-Marks Reg: 


PATEN T istered. Patent Validity and 


Infringement Opinions 
Consulting Expert HERBERT E.PECK Patent Attorney 
Established 1895 WASHINGTON, D.C. Barrister Bldg, 








U. S. and Foreign Patents 





For Sale—A set of tinner’s tools and 
steamfitter’s tools at a reasonable price. 


Address Redlich & Son, Jerseyville, oe 





Wanted at once—Second hand 8 ft. 
Cornice brake with set of formers. Must 
be in good condition. Give particulars in 
first letter. Address L. A. Ballard, Chero- 
kee, Iowa. 106 East Main St. 1-3t. 


Overstocked—Prices as follows: 
8x10-in. tin register boxes at 10 cents 


each. 
9x12-in. tin register boxes at 12 cents 





each. 

10x12-in. tin register boxes at 15 cents 
each. 
12x15-in. tin register boxes at 18 cents 
each. 

Address A-55, AMERICAN ARTISAN, 
910 Michigan Boulevard, Chicago, mee 


Hardware Salesmen—You can make ex- 
tra money soliciting subscriptions for 
AMERICAN ARTISAN during your spare 
time. Liberal cash commission paid. For 
particulars address Circulation Depart- 
ment, AMERICAN ARTISAN, 910 Michi- 
gan Boulevard, Chicago, Illinois. 


For Sale—A full set of tinners’ tools at 
less than one-third of cost for quick 
sale. Address Anthony Quevlie, Box 24, 
Lakefield, Minnesota. 1-3t 











BUSINESS CHANCES. 








HELP WANTED. 








For Sale Cheap for Cash—A tinning and 
plumbing shop consisting of set of P. 8. 
& W. Co. encased machines, hand tools, 
stock of plumbing tools, stock, etc., in- 
cluding two furnaces, all for $550.00. Rent 
$8 per month. Good location. Loss of an 
eye reason for selling. Address Geo. W. 
Donaldson, cor. Main and Second Sts., 
Mansfield, Ohio. 





Wanted—At once, two first-class tin- 
ners and sheet metal workers. Union shop. 
No labor trouble. Address John Walter, 
Ottawa, Ill. 3-3t 


Wanted—At once, good tinner; steady 
position at good wages for the right man. 
Address Warning Sheet Metal Co., Osh- 
kosh, Wis 








Wanted—aA good location to open sheet 
metal shop. I have ten-foot machinery 
and can do all classes of work, including 
heating, ventilating, cornice and skylight 
work. Would go in with some hardware 
that has no shop or take a good partner. 
Address J. M. Van Tassel, 260 Broad St., 
Conneaut, Ohio. 2-3t 


Wanted—An all around mechanic as 
tinner and plumber in country town of 
1,700 inhabitants. Steady work the year 
through at $3 a day. Would prefer a 
young married man who is willing to 


build up a business for himself. Must be 
steady and sober. Address Geo. Collier & 
Co., Farmer City, Illinois. 2-3t 





To Exchange—i160 acres black land in 
Northern Indiana for clean stock of hard- 
ware in a town of 2,000 to 10,000 popula- 
tion. No trading stock considered. Give 
full particulars in first letter. Address 
Box 153, Culver, Indiana. 2-3t 


Stove Salesmen—Why not make extra 
money handling AMERICAN ARTISAN 
as a side line? Liberal cash commission 
paid to subscription solicitors. For infor- 
mation address Circulation Department, 
AMERICAN ARTISAN, 910 Michigan 
Boulevard, Chicago, Illinois. 


For Sale—A good clean stock of hard- 
ware in good county. Will sell same for 
$6,000. Farm implements. Address A-57, 
AMERICAN ARTISAN, 910 Michigan 
Boulevard, Chicago, Illinois. 2-3t 


For Sale—One of the best equipped 
and best paying tinning and plumbing 
shops in Illinois. .$1,000 worth of work 
now in shop. Sickness reason for selling. 
A bargain for cash. Address W. Chris- 
tian, Chrisman, Illinois. 2-3t 


For Sale—Old established general sheet 
metal business, located in good territory. 
City of thirty-five thousand population. 
Doing a general line of sheet metal work, 
gravel roofing, steel ceilings, slate and 
tile roofing; hot air heating business runs 
from sixty to seventy-five thousand dol- 
lars per year. Will sell all or part in- 
terest. Owner wishes to retire. Business 
located in Southwest. Address A-54, 
AMERICAN ARTISAN, 910 Michigan 
Boulevard, Chicago, IIl. 1-3t 


For Sale—Tinshop established 33 years. 
Owner wishes to retire. Good opportunity 
for young man. Full set of tools for shop 
and outside work. Horse and wagon, 
patterns, brake, ladders, etc. Centrally 
located in St. Louis, Missouri. Cheap for 
eash. Address A-53, AMERICAN ARTI- 
SAN, 910 Michigan Blvd., Chicago, IIli- 
nois. 1-3t 


For Sale—My hardware business, locat- 
ed at Beaver Dam, Wisconsin; large man- 
ufacturing center and richest farm 
country in the state. Business has been 
established thirty-two years. My reason 
for selling is I wish to retire from active 
business. Address F. Rassmann, Beaver 
Dam, Wisconsin. 17-ufn 


Hardware Salesmen—You can make ex- 
tra money soliciting subscriptions for 
AMERICAN ARTISAN during your spare 
time. Liberal cash commission paid. For 
particulars address Circulation Depart- 
ment, AMERICAN ARTISAN, 910 Michi- 























Stove Salesmen—Why not make extra 
money handling AMERICAN ARTISAN 
as a side line? Liberal cash commission 
paid to subscription solicitors. For infor- 
mation address Circulation Department, 
AMERICAN ARTISAN, 910 Michigan 
Boulevard, Chicago, Illinois. 


Wanted—All around man, one who can 
do tinning, furnace, hot water and steam 
heating, plumbing, etc. I have a steady 
job for the right man. State age and sal- 
ary expected in first letter. No boozer 
or floater need apply. Address J. D. Wil- 
son, Mason City, Illinois. 2-8t 


Wanted—Partner to take working in- 
terest in well established hardware and 
furniture business. Tin and plumbing 
shop in connection. Must be a hustler 
and be able to take charge of shop. 








Reference exchanged. Address A-56, 
AMERICAN ARTISAN, 910 Michigan 
Boulevard, Chicago, Illinois. 2-3t 





SITUATIONS WANTED. 








Situation Wanted—I am a tinner an 
gas engine man and able to do pum; 
work, mill work and any kind of heating 
and repair work. Have had séven years 
experience in the retail business. Addres: 
Lock Box 31, Garden Grove, Iowa. 3-3: 





Position Wanted—By competent tinne 
who wishes to make a change; have hek 
position from three to eight years. Wis! 
to hear from good reliable parties wher: 
there is no labor, trouble and desirab! 
working conditions. Have had 20 years 
experience in the sheet metal trade and 
pattern drafting and I am considered a 
good mechanic. Address A-59, care of 
AMERICAN ARTISAN, 910 South Michi- 
gan Boulevard, Chicago, Il. 


Hardware Clerks Wanted—To_ solicit 
subscriptions for AMERICAN ARTISAN 
Liberal cash commission pers. For in 
formation address Circulation De 
ment, AMERICAN ARTISAN, 910 ich. 
igan Boulevard, Chicago, Ill. 


Situation Wanted—aA reliable and com- 
petent stove salesman with twelve years’ 
road experience wishes a position with 
some reliable stove foundry, with terri- 
tory in the southwest. Can furnish best 
of references. Address A5l, AMERICAN 
ARTISAN, 910 Michigan Blvd., Chicago, 
Illinois. 1-3t 














SPECIAL NOTICES. 








METAL BOAT PATTERNS 


We sell all kinds of Metal Boat Pat 
terns, including the “SHOAL EATER, ' 
lightest draft metal propeller boat in the 
world. Runsin fiveinches of water. Write 
for Catalog “A”. BARBOUR METAL 
BOAT CO., Washington Avenue and 
Levee, St. Louis, Mo. 1l-ufn 


WANTED 


A well equipped manufactur- 
ing plant in one of Chicago’s 
Suburbs wishes an additional 
line to make in metal prefer- 
red. Associate partner’s 
interest can be purchased. 
Address FACTOR, in care of 
AMERICAN ARTISAN, 
910 Michigan Boulevard, 
Chicago, Illinois. 1-ufn. 








Wanted—Young man to clerk in hard- 
ware and help out in shop. Send refer- 
ences with first letter. Steady work for 
a hustler. Address Ebert Bros., Preston, 
Minnesota. « 2-38t 


Wanted—An all around tinner or a 
good man on outside work. A hustler 
has a chance for advancement on inside 
work. $3.00 a day to right man, or bet- 
ter if he is worth it. Married man pre- 
ferred. Town of 5,000 inhabitants. Ad- 
dress A-58, AMERICAN ARTISAN, 910 
Michigan Boulevard, Chicago, Illinois. 








Hardware Clerks Wanted—To _ solicit 
subscriptions for AMERICAN ARTISAN. 
Liberal cash commission paid. For in- 
formation address Circulation. Depart- 
ment, AMERICAN ARTISAN, 910 Michi- 
gan Boulevard, Chicago, ‘illinois. 


Wanted—Furnace Salesman for an up- 
to-date line of warm air furnices—terri- 
tory middle west. Answers confidential. 
Address A-52 AMERICAN ARTISAN, 910 
Michigan Boulevard, Chicago, Illinois. 








Wanted—First-class tinner and furnace 
man. 45 cents per hour, 8 hours per day. 
Open shop. Address J. C. Neuman, 304 
E. Monroe St., Springfield, Tlinois. 1-3t 





Wanted—Honest young man with ex- 
perience to clerk in hardware store, take 
lead in tin shop and some experience in 
hot air and hot water furnaces. State 
salary wanted in first letter. Address 
Norton & Rosencrans, Rowley, Iowa. 1-3t 





gan Boulevard, Chicago, Illinois. 





WANTED 


Tenlive salesmen by an old, responsible tool house manu- 
facturing large line of high grade tools. Liberal com- 
mission paid salesmen who onnt secure business from the 
retail hardware and yee tereeaning © goods trades in 
states of Maine to Virginia, Kentucky, Illinois, Mis- 
souri, Kansas, Nebraske, orth and South Dakota and 
all states north and east. Must submit references, 
stat: ex age and number of years selling, 
what other lines an 


d what sections visited. 
takes. Only men of oe ro _ noe orders 


foe 8 ee rv i ne ae need a , B38 
AMERICG TISAN, 910 itn ® Beaters. 
Chicago, Titoli. 1-3t 


WANTED 


Sheet Metal Worker, Tin- 
ners and Furnace men. 
Will pay 45c per hour for 
good men. Address, 
F. Meyer & Bro. Co., Pe- 
oria, Illinois. 
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SPECIAL NOTICES. 


SPECIAL NOTICES. 





SPECIAL NOTICES. 











WANTED 


A live, experienced corrugated culvert 
salesman—one who has made good—for 
Central Western territory. State age, 
experience, salary wanted and reference. 
Address, Wheeling Corrugating Co., 
Wheeling, West Virginia. 1-3t 





TINNERS WANTED 


To make good side money soliciting sube 
scriptions for the AMERICAN ARTISAN, 
Liberal cash commission. Address 
Circulation Department, AMERICAN 
ARTISAN, 910 Michigan Boulevard, 
Chicago, Illinois, 











BOOKS FOR SALE 


oy The panties of THE AMERICAN ARTISAN will tame 
pleasur® in supplying Books, of whatever character, at 
catalogue prices, pre 
on receipt of price. 
represented by this jo’ 


-—NO BOOKS EXCHANGED— 


THE CORNICE WORK MANUAL, 


Is a 240-page book, illustrated with 184 
engravings. It is thoroughly indexed 
and attractively gotten up, with substan- 
tial red cloth covers, embossed in gold. 
Chapters treat of The Cutters’ Bench, 
Drawin, Tools and Angles, Cutters’ 
Tools, The Entabulature, The Reading of 
Drawings, The Measuring of Cornices, 
Estimating, Right Angle Mitre Patterns, 
Bracket Patterns for Panel Sections, 
Right Angle Return Mitre Patterns, Pat- 
terns for a Pediment and Their Develop- 
ment, Patterns for a Segmental Section 
of a Pediment, Details and Patterns for 
a Finial, Bracings and Fastenings of Cor- 
nices to Buildings, Staging and Scaffold- 
ing for Cornice Work, Ornament Stamp- 
ing Machine, The Management of Ropes 
and Hoisting Tackle, Plan and Details of 
a Gable and Horizontal Cornice, Detail of 
Slating and Slaters’ Tools, Details for 
Horizontal and Raking Mitre Patterns, 
and the development of Details and Pat- 
terns of the Turrets. Price, $3.50. 


id by express, to a 


TIN, on IRON AND COPPER 


ATE WORK 

By L. J. Blinn, Of the_ greatest 
value to sheet metal workers. Describes 
the methods of laying out nearly every- 
thing the metal worker will be called upon 
to make, supplemented by rules for men- 
suration and hundreds of valuable re- 
ceipts. 296 pages with 169 illustrations, 
bound in cloth. Price, $2.50. 


TINNERS’ HELPER AND PATTERN 
BOOK. 


By H. K. Vosburgh. Rules, diagrams, 
tables, 123 pp., 53 figures. Price, $1.00. 


SHEET METAL WORKERS’ GUIDE. 


A collection of rules and diagrams, for 
describing the most useful patterns or- 
dinarily required, preceded by chapters 
on Sheet Metal Work, yee Geom- 
etry_as Applied to Sheet Metal orking. 
oy J. HE. Crane. Price, postpaid, 60 


100 TINNERS’ PATTERNS. 


THE AMERICAN ARTISAN Full Size 
Patterns printed on manilla paper, from 
which they are readily transferred to 
heavy sheets and cut out ready for use. 
Price, sent postpaid, for the full set of 
100 patterns, $1. 


XXTH CENTURY SHEET METAL 
WORKER. 


By H. E. Osborne, a practical sheet 
ietal werker. A brand new book. Just 
ff the press. Exactly what its title im- 

es—a XXth century treatise on sheet 
metal work, Price, $1.00, clothbound; 60c, 
flexible cover. 


DANIEL STERN. 


Publisher and Booksoller 
210 Michigan Boulevard, Chicago 





C. T. BELT, Attorney, 
Over 25 Years’ Experience, 
Office Rooms, Warder Building, 

Ninth and F Streets, Washington, D. C. 


PATENTS and TRADE 
MARKS 











DIXON’S 


Ticonderoga Flake 


GRAPHITE 


C.G. HUSSEY & CO. 


Rolling Mills and Office 
PITTSBURGH, PA. 


MANUFACTURERS 


Sheet Copper, Bottoms, Roll Copper 


Reduces friction and saves 
power by perfect lubrication 


any address, 
e following are in lines especially 
urnal, : 


JOS. DIXON CRUCIBLE C0. 


Jersey City 





New Jersey 











Tinned and Polished Copper 
Nails, Spikes, Rivets 
Conductor Pipes 
Eaves Trough 


Elbows, Shoes, Mitres, Etc, 


Branch Warehouses in 


New York, Chicago, St. Louis and fen Francisco 




















training NOWA DAYS. 


MR. METAL WORKER 


Are You a Live Wire? 
We'll show you a quick, easy way to be one, 


RIGHT AT HOME 


To increase your income; to become an expert Draftsman; 
to be a Foreman; to be your own Boss demands special 
Is it YOU, or the other fellow that’s 
going to win? WILL YOU INVESTIGATE?—NOW. 
Just write for our Free Booklet Today—NOW. 


THE NATIONAL SCHOOL, 3553 Olive St., St. Louis, Mo. 

















(THE CHARMS OF OUR SUMMER SEAS 


Spend your vacation on the Great ? Lakes, the most economical and enjoyable outing in 


1 eee 
i 
a 
b 
Addr 
A.A. 








DETROIT 
CLEVELAND 
BUFFALO 


NIAGARA; 


TOLEDO 


GODL RICH 





PORT HURON. 











America 


Wh Y C G No matter to what point you want to go, use D. & C. 
ere ou an 0 Line Steamers operating to all important ports. 


Daily service between Detroit and Buffalo, May Ist to November Ist. 


City of 


Detroit III and City of Cleveland III, two of the largest side wheel steamers in the world, 
on this division June 10th to September 10th. Daily service between Detroit and 


Cleveland April 15th to December Ist. 
Detroit and Cleveland every Saturday and Sunday night. 


Four trips weekly between Toledo, Detroit, Mackinac Island and way ports. 


During July and August two boats out of 


Ten 


Day Stopover allowed at Alpena either direction on tourist tickets without additional 


cost. 


Daily service between Toledo, Cleveland and Put-in-Bay. 


Special Steamer Cleveland to Mackinac Island, two trips weekly, June 15th to 


September 10th stopping only at Detroit every trip and Goderich, Ont., 


up-bound and Saturday down-bound. 


every Monday 


Special Day Trips between Detroit and Cleveland, During July and August 
Tuesday, Wednesday, Thursday and Saturday out of Detroit; Monday, Wednesday, 


Thursday and Friday out of Clevela 
RAILROAD 


nd. 
ICKETS AVAILABLE:—Tickets reading via any rail 


line between Detroit =. Buffalo and Detroit and Cleveland will be honored 


for transportation on D. & 


. Line Steamers in either direction. 


Send 2 cent stamp for Illustrated Pamphlet and Great Lakes Map. 


ess: L. G. 


Philip H. McMillan, Pres. 
Schantz, Vice-Pres. and Gen’! Mgr. 


Detroit & Cleveland 
Navigation Company 


Lewis, G. P. A., Detroit, Mich. 
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Real Quality Is Not New! 


It’s over twenty-two years since we began manufacturing Tin and Terne Plates of the 
highest grade, and have stamped the weight of coating on each sheet ever since the 
Master Sheet Metal Workers’ Association requested manufacturers to do so. 


Nine Brands of Old Style Redipped Plates carrying from 47 lbs. to 
20 Ibs. coating per Base Box of 112, 20x28 inch sheets. 


Common Ternes, Genuine Charcoal Plates, Coke Plates and Long Terne Sheets. 
You will get full value for your money in honestly made Tin and Terne Plates at 
reasonable prices. 


Soft —Clean — Full Coated—Carefully Inspected 


If you are not familiar with our Plates, we suggest that you get a box 
or two for trial. Compare them with other plates for which equal 
claims are made, and we are satisfied that you will use our brands ex- 
clusively in the future. Large stocks are carried at Mill and all 
Warehouses, from which immediate shipments can be made. 


TRY OUR PRODUCTS—TRY OUR SERVICE 


ADDRESS THE NEAREST OFFICE 


BRANCH OFFICES & WAREHOUSES 





NEW YORK,CHICAGO PHILADELPHIA, ST.I9UIS 





KANSAS CITY 





PORTLAND 





CHATTANOOGA 








ALSO SALES OFFICES AT: 


DENVER DETROIT LOS ANGELES 
SALT LAKE CITY SAN FRANCISCO SEATTLE 
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APOLLO‘ SHEETS 
The Standard 


ever since placed upon 
the market twenty - nine 
years agr. We build 
our reputation into 


Insure Service 














by using only Apollo 
Sheets. Their uniform 


high QUALITY ex- 
plains why they are 









never equaled— though Py, every sheet of Apollo— 
oftenimitated. Demand |__| Sore : ““a product without a 


io ~ = 99 


Apollo—the original. pe a peer. 


American Sheet a Tin Plate Company 


General Offices: Frick Building, Pittsburgh, Pa 





DISTRICT SALES OFFICES ——————— 








Chicago Cincinnati Denver Detroit New Orleans New York Philadelphia  Pitubargh St. Louis 
Export Representatives: Unirep States STEEL Propucts Company, New York City 
Pacific Coast Representatives: Unitep States STEEL Propucts Company, San Francisco, Los yen Portland, Seattie 





— 
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SHEETS 


° ° are ° . 
Anti-Corrosive Rust- Resisting 
What does that signify? 


Do you know the difference between Rusting and Corroding ? 
A great many people have become fully posted by reading our ‘‘Text Book On Corrosion.’ 


Better write for one today 
We will gladly send a copy to any school or college on request— many of them have it now. 
General Distributers for the Dominion of Canada 


THE PEDLAR PEOPLE, Ltd., 


Oshawa, Montreal, Toronto, Winnipeg. 











The Stark Rolling Mill Co. 
Canton, Ohio 


Also manufacturers of Open Hearth Steel Sheets, 
black, galvanized, Blue Annealed and various 
forms of steel roofing. 
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LA BELLE 
Me 
La Belle Sheets are right 
all through. Also they’re 
right a// through the year— 
every sheet of every ship- 


ment and every inch of 
every sheet. 


Fuel from La Belle coal 
mines and gas wells—right 
on the premises—ores from 
La Belle mines in the great 
northwest, limestone from 
LaBelle quarries,coke from 
La Belle ovens; all these 
sources of supply central- 
ized and brought to the 
service of one large, modern 
plant—instead of several 
plants variously located— 
mean perfect control of 
every process and material 
in the manufacture of La 
Belle products. 


If you want uniform 
dependability, order La 
Belle. 


La Belle Iron Works 
General Offices: Steubenville, O. 


Works: 
Steubenville, O. 


Nail Factories: 
Wheeling, W. Va. 









INLAND 
GALVANIZED 
SHEETS 


Resist Blast 


Furnace 
Gases and 


Other 
Enemies 














































It would be hard to pick out a harder test for roofing 
and siding than exposure to the trying conditions 
which obtain in and around blast furnaces. 


The sulphur and other fumes continually arising from 
the coke and lime used in melting metal and super- 
heating the air blasts in the great ‘‘stoves,’”’ attack the 
steel relentlessly and resistlessly from within and 
without. 


The severity of the attack is greatly increased in 
certain parts of the roofing and siding by the extreme 
heat to which these parts are subjected. 


Yet we have been spared trouble in this direction 
and five years of continuous exposure have had no 
effect on the INLAND OPEN HEARTH GALVA- 
NIZED STEEL SHEETS with which our own blast 
furnaces are covered. 


YOU cannot afford NOT TO INVESTIGATE mate- 
rial which stands such tests and offers such advantages. 


Inland Steel Company 


First National Bank Building, Chicago 
Works, Indiana Harbor, Indiana 


BRANCH OFFICES: 


ST. PAUL ST. LOUIS 
Pioneer Building Nat’l Bank of Commerce Bldg. 
DENVER DALLAS MADISON, WIS. 
1618 Stout Street Praetorian Bldg. 929 Spaight Street 
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A Valuable Photograph 


coPMET, 


Old Style Roofing Tin 


The public will be vitally interested in the 
exhibition of “COPMETL,” for both time 
and service tests under atmospheric action 
and also the accelerated acid test. 





The roof shown is constructed of black steel sheets (no coating of any character). The upper portion displays a corrugated 
roof of ordinary steel, almost decomposed. The lower portion shows a roof of ‘‘COPMETL”’ in almost as good con- 


dition as the day it was laid. 





Both seetions are of No. 27 Standard Gauge, were laid simultaneously and have been exposed to the atmosphere 


ANNOUNCEMENT 


for the same period. 


The best minds in the metal industry have for years been 
devoted to the development of sheets, either black or coated, 
which would show the best non-corrosive properties in actual 
service under atmospheric tests. Our investigations and tests 
have discovered and proven the superiority of the basis being 
alloyed with copper, and we therefore now offer the trade our 
latest scientific roofing product, “COPMETL” OLD STYLE 
ROOFING TIN, which, being manufactured by our Special 


Palm Oil process, will show longer life and better 
results than any product heretofore offered, 
either under atmospheric action or the accelerated acid test. 


The trade can therefore see that “COPMETL” will rapidly 
be recognized as the standard for roofing plates. Both tests and 
the reliability of our endorsement will serve to give the public 
immediate confidence in the superiority of “COPMETL” OLD 
STYLE ROOFING TIN. 


Samples will gladly be furnished for examination and testing. 


Mi MERCHANT & EVANS COMPANY Mf 


PHILADELPHIA 
CLEVELAND 


NEW YORK 
CHICAGO 


BROOKLYN 


KANSAS CITY WHEELING 


Works: PHILADELPHIA, WHEELING AND CHICAGO 











TANNER—protects the—TINNER 








| 





| TANNER & CO. 


Telegraph, telephone or write. 


Always have what you want. 


No shop too large. 
No shop too small. 


Exclusively wholesale. 


Remember we ship the same day order is received. 


& goods carefully packed. 


Care will be given all inquiries 


Qn day they are received. 


Black and Galvanized Sheets 
Roofing Plates in all Grades 


Tin and Lead 


Sheet Copper and Zinc 
Bright Plates Solder 


Tinners’ Supplies Generally 


DISTRIBUTORS FOR 


Taylor’s Target & Arrow Old Style 
Scott’s Extra Coated Ternes 


Tanner’s Genuine Charcoal Ternes 
Griffith’s Genuine Charcoal Ternes 


Toncan Metal, Black and Galvanized (Sheets and Formed Products) 


Peck, Stow & Wilcox Tools and Machines 
Favorite Furnace Pipe and Fittings 


“The Quick 


Jones Side Wall Registers 
Burt Patent Ventilators 


Shippers” 


Indianapolis 
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HAMMERED OPEN HEARTH 


IT’S A QUALITY PROPOSITION 


Made from start to finish in our own mills—greatest care from 
the selection of the pig iron and iron ore to the finished product. 


SCOTT’S EXTRA COATED ROOFING TIN 


Any authority will tell you of the advantages of pure open hearth 
base. A glance will show you the superiority of our product. 


WE MAMMER OUR INGOTS-—Let us write you about it 
FOLLANSBEE BROTHERS CO. Manufacturers, Pittsburgh, Pa. 











MULLINS METAL TILE ROOFING 


Has won widespread and lasting favor because of its many superior qualities. Beauty, Simplicity, 
Durability—these are its salient characteristics. Absolutely storm-proof and water-tight. 

When put on according to directions, Mullins Metal Tile Roofing is guaranteed to keep in per- 
fect condition for years. 
We also make Cornices, Building Fronts, Garlands, Medallions, Enriched Moldings, Capitals, 

> Finials and other arch- 

itectural ornaments. 
Many thousands of de- 
signs to select from. 
























Our prices are at- 
tractive, our services 









209 Franklin St, 











prompt. Quick estimates on special jobs. 


Catalogue along any desired line will 
be sent you by return mail. 


The W. H. Mullins Co. 


SALEM, OHIO 














| | 
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RIVING rain, or fine, sifting 


Shingles that last 


Made from Galvanized Tin and Painted Tin 
Storm, Rust and Fire Proof 

Do you want to increase your business? 

This is your opportunity. Write for cata- 

logue, samples and prices. 


National Sheet Metal Roofing Co. 


JERSEY CITY, N. J. 


WALTERS 


SY 





snow simply cannot force its 
way past those three corrugations on the 
overlap that serve as storm-barriers on 


CORTRIGHT 
Metal Shingles 


“The Permanent Roofing” 

That’s a big talking point for you when you go 
after slope-roof business. This feature and the side-lock, you 
know, are what make CorRTRIGHT Metal Shingles leak-proof. 

Ask us for facts about tinners who are working CORTRIGHT 
Metal Shingles in conjunction with their other roofing 
business. Find out how well it pays them. 

Address a Post Card TODAY to 
CORTRIGHT METAL ROOFING CO. 
Philadelphia Chicago 
































Nails, Felt. 
livered price. 






























ROOFING SLATE 


We operate our own quar- 
ries, manufacture and sell 
all grades of Slate, Roofer’s 
Supplies, Tools, Cement, 
Write for de= 


(No quotations or sales 
to consumers 


THE AULD & CONGER CO. 


999 PROSPECT AVE., 












































direct) 








CLEVELAND, O. 
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Tin Plate Charcoal Iron Ternes 


“CANTON” 


Improved Steel Ceilings, 
Skylights, 
Special Sheet Metal Work 
of all kinds 


Metal Shingles 
Ventilators 


Large stocks carried at Factory 
and our Branch Houses. 


Get Our Prices. Write for 
Catalogs 


Eaves Trough 


Corrugated Sheets 


New York Branch Minneapolis Branch 
and warehouse and warehouse 
The Canton Steel The Canton Steel 
Ceiling Co., Ceiling Co. 

221 Lith Avenue 206 S. 3rd Street 


Roll Roofing 
Conductor Pipe 


Galvanized Sheets Black Sheets 


























PERFORATED METALS 
OF EVERY DESCRIPTION 


MANUFACTURERS OF 


Perforated Steel Plates and Sheets (Black and Galvanized) 
Perforated Sheet Copper, Brass, Bronze, Aluminum, 
Lead, Zinc, Monel Metal and Other Alloys. 
Screen Plates and Sheets for Ores, Coal, Stone, Cement, 
and all kinds of 
Grain Cleaning and Sorting Apparatus 
For Centrifugal Linings, Filter Press Plates, Drying Floors, 
False Bottom Strainers, Extractor Baskets, Revolving 
Screens, Shaking Screens, Chute Screens. 

Grilles and Ornamental Screens for Radiators, Ventilators, 
Air Vents, Heat Vents, in Private and 
Public Buildings, made to suit local requirements. 


Perforated Tin and Brass of Standard Sizes carried in stock. 
Anything in Perforated Metal. 


THE HARRINGTON & KING PERFORATING © 


Ho *610 NORTH UNION ST.—CHICAGO, ILL.,U. S. A of 
cx secon NEW YORK OFFICE, 114 LIBERTY ST. > bs 








MEEKEKEKEEERREKEKEKEARKEEREKENREROURURLUNGS 


m MOESCHL- EDWARDS 
CORRUGATING COMPANY 
CovVINGTON. Ky. 


EVERYTHING IN 


SHEET METAL BUILDING MATERIAL 








2 9 © © © © @ @ @ @ © @ @ © © © @ @ © @ © 0 0 9 OGG OSG F | 
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Swanee 


Chieftain and Swanee 


Metal Shingles 


Distinctive in Design 


The Shingle giving a Clay Tile 
Effect 

An excellent, serviceable roof covering for 

residences, bungalows, churches, schools, 


garages and all buildings for which a good, 
durable, ornamental roof is desired. 


Write tcday for catalog showing construc- 
tion features. 


The Berger Mfg. Co. 


Canton, Ohio 


Chieftain 
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For Perfectly Ventilating Schools, 
Churches, Halls, Mills, Factory and 
Audience Rooms of Every Character. 


SMOKY CHIMNEYS CURED 





Patented and 
Trede-Mark 
Reg. U.S. Pat.Off. 


SEND FOR PAMPHLET 
Manufactured by 


GLOBE VENTILATOR CO., 









““GLOBE” Ventilator 


in COPPER, GALVANIZED IRON’ 
and with Glass Tops for Skylight purposes. 


ABSOLUTELY, STORM PROOP 


“GLOBE VENTILATED RIDGING” 


Troy, N. Y. 











FRIEDLEY-VOSHARDT CO. 


MANUFACTURERS OF 


Architectural Sheet Metal Ornaments, 
Poona etc. 





All Kinds One 
of Stamped Trial 
and Will 
Spun Work Convince 





Art Metal Ceilings and Side Walls 


Send for Architectural Sheet Metal Catalog No. 31 


CHICAGO, ILL. 








General Offices, 733-737 S. Halsted St. 
Factory, 761-771 Mather Street 












SANITARY 


walls are as necessary 
as sanitary plumbing. 


ENAMETILE 


Is the best and most sanitary wall. Is made 
of metal enameled. Like ceramic tile, but 
better because lighter; does not crack and 
costs about one-third as much. Hard to detect 
difference. Plates bedded in cement; no lap 
joints; no nails. Endless variety of patterns, 
colorings and sizes. 

Write for Art Portfolio showing Ename- 
tile in colors, and Metal Ceiling Casein 
showing a pattern for all purposes, FRE 


N. Y. METAL CEILING CO. 
550 W. 24th St., NEW YORK CITY 


















































Made with either Metal Hood or 
Glass Top. 

Tad Built on Scientific principles. 
"Ge iE . Mechanically perfect. 

oye Made in a great variety of sizes 
suitable for private dwelling or 
the largest factory. 


Wey, 
SAA 


Write for catalog. 




















MANUPACTURERS OF 
Steel Ceilings and Side Walls, 
Cornices, Skylights and 


Fireproof Windows, Roofing 


Eastlake Metal Shingles, Prepared Asphalt Roofings. 
SEND FOR CATALOGUE. 


The,W. J. BURTON CO., Detroit, Michigan 


A SURE CURE 


FOR THAT SMOKY CHIMNEY 





IT IS THE NEW ROTABLE 


Standard Ventilator 


Responds quickly to the slightest draft. 
Prevents down-draft. 
Price always surprises its purchasers. 
Ask for prices and particulars. 


STANDARD VENTILATOR CO., Lewisburg, Pa. 














The strongest, most dur- 
able and cheapest CUT- 
OFF on the market. 


made to fit Corrugated 
and plain pipe 
and which can 

used without ex- 





tra pipe or elbows. 





Slip Roll Former 


Tools for Sheet Metals 


INCLU DING 
Tinners’ and Roofers’ Tools, 
Shears, Punches, Presses and 
: ; Dies, Can-Making Machinery 
Madeby NIAGARA MACHINE & TOOL WORKS 


BUFFALO, N.Y. 





For sale by all 
ead ing jobbers. 
Manufactured only by 


The ““CENTENNIAL”’ 


RAIN-WATER-CUT-OFF 


The only single cut-off 


601-509 Madison Ave., Indianapolis, Ind. 






















Advertising is 
Business Bait 
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Power 
Sguaring or Gap 


Shears 
OF ALL LENGTHS AND FOR ALL GAUGES 


SUBSTANTIALLY BUILT 
EXCELLENT WORKMANSHIP 


Lb AS , Attractive Prices and Quick Deliveries 


long: made THE D. H. STOLL CO. 


in all Sizes, 
for allGauges 31 Lansing Street, BUFFALO, NEW YORK 











‘Quickwork Rotary Shear 
CUTS IRREGULAR CURVES 


It will cut holes 3” in diameter and larger with- 
out cutting in from side of sheet. This feature is 
of great importance to Furnace Installers for 
cutting openings in casings, domes, elbows, etc. 
Moreover, when the cutting is finished, you will find all edges 
just as flat as though the sheet had been blanked out with dies. 
“‘Quickwork’’ Rotary Shears are made in all sizes and at all 
prices. Will cut 14 gauge steel and lighter. 
Our literature and sample cutting from the shear will give you an Patent issued Jone 3,13 
excellent idea of the ““Quickwork.”’ It’s all yours for the asking— om: ag a na 


just ask. 
H. COLLIER SMITH 


Makers of Sheet Metal Workers’ Machinery 
614 SCOTTEN AVENUE, - - - DETROIT, MICH fam 


eee 




















For Greenhouses 


Skylight Gearing 


Eliminate the Leak 


Tinsmiths instantly and permanently by using 
Plumbers, Gilsonite Elastic Roofing Cement 


rice Its merits—wonderful adhesiveness, elasticity and long fife—is proved by the test 
Makers and of time—25 years. Your advantage to become acquainted with this product. 
Copper- May we send a free sample? Want to demonstrate that Gilsonite will stick to 
smiths any material—wet or dry—as tightly as glue will stick to paper. 
Write today for prices. 


oT The Berger Mfg. Co., Canton, Ohio 


oe 
Pipe eae York Philadelphia San Francisco 
red oston Minneapolis St. Louis 


Second Hand 
Tinners’ 
Machines 
Bought and 
Sold. 


H. WEISS & eye | de ae i are high in price just becayse 


20 Cliff Street. NEW YORK a, /, .¢, they ae highest class brakes 
¥ al “ h, no. 














made. They are sold 
at a very reasonable cost. You 





will be surprised how low. 


CRIMPIN G ROLL t BME 5.f00t for 16-gauge and lighter. 
Made in all sizes. 
DREIS & KRUMP MFG. CO. 


Halsted and 29th Streets 
CHICAGO 

















Catalog P™ THE “RAPID” SLITTING SHEAR 
FOR ALL occa METAL WORKERS 


Cuts No. 16 iron or lighter, an to 15inches. Scaleon table. Adj 
Bearings. Best Too Steel -C eight about 300 lbs. Made for servige. 
lunches and Cuts iron for valleys, ridge roll, —- *, eernice, skylight bars, etc. Very fast. 


Bem F Rolls, er dri 
BE “eal diseestgr and ot power der OTIS L. FULLER GOSHEN, IND. 
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A Word with You, Mr. Sheet-Metal Worker! 


HOW MUCH MONEY ARE YOU WASTING 


by using a heater for your soldering iron that burns all the time? 


WELL, YOU ARE WASTING 50%—JUST HALF 


That gives you food for thought, doesn’t it? 


THE SOLUTION IS SIMPLE— 





AND COSTS NOTHING 


You merely take advantage of our 15=day 
free=trial offer with the SENTINEL 
AUTOMATIC GAS SOLDERING IRON 
HEATER, watch the gas meter—and then 
wonder why you did not buy the SEN- 
TINEL FURNACE long ago. 


Now these statements are not a lot of 
advertising ‘“‘gas.’”’ We would not dare 
make them if we could not back them up. 
Make us prove them. 


Not only does it cost nothing to try out the SENTINEL, but it also costs 
nothing to buy it, because it pays for itself every four months. 


Write to us and we will show you how and why it does so. 


The Sentinel Automatic Gas Appliance Company 


NEW HAVEN, - - 


- CONNECTICUT 





























Business Promotion Through 
Trade Press Efficiency 


is to be the keynote of the most notable gathering of technical, class 
and trade journal editors and publishers ever held in America. No 
live manufacturer, sales manager, advertising man, trade paper editor 
or publisher can afford to overlook the 


Eighth Annual Convention of the Federation of 
Trade Press Associations in the United States ai 
the Hotel Astor, New York, Sept. 18, 19, 20, 1913 


Two sessions will be held daily. There will be editorial, circulation, 
advertising and publishing symposiums under competent leaders. 
Many of the leading editors, business managers, buyers and sellers of 
advertising, and authorities on modern merchandising methods will 
take part. On Friday afternoon, September 19, there will be a mass 
meeting with addresses by representative business and professional 
men, on subjects of timely interest to editors, publishers and adver- 
tisers. Distinguished guests and worth-while speakers will be at the 
annual banquet, which will be made a memorable social occasion. No 
matter what may be your connection with the trade journal field, if 
you are interested in the idea of business promotion through trade 
press efficiency, if you believe in business papers for business men, you 
will be welcome at all sessions. 


Full information may be obtained from 


The Committee of Arrangements 
WM. H. UKERS, Chairman, 79 Wall Street, New York 


The Federation of Trade Press Associations 
in the United States 


President Secy.-Treas. Vice-President 
H. M. SwETLAND Epwin C. JOHNSTON . C. Hote 
New York Chicago 





1 New York 
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It will mean some big business that 
you won’t otherwise get. 


Just drop us a post card today. 


The Berger Mfg. Co., Canton, ohio 


For the best service address nearest branch. 


New York St. Louis Boston San Francisco 


Philadelphia Minneapolis 


We also manufacture Ferro-Lithic and Multi Reintorcing Plates, 
Metal’ Ceilings, Expanded Metal’ Lath, ‘Sidewalk Forse Reydint 
Sidewalk Lights, etc. 

























il 
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POWERFUL BURNERS 


Are used on 
C.& L. Fire P. 


er, and the burn- 
ers produce in- 
tensely hot blue 
flames. Ali our 
burners are easily 
cleaned in the 
event that they 
become clogged 
from impurities 
in the gasoline. 
Our Torch tanks 
are made of 
heavy, sea 

drawn brass, and 


is produced by 
our patented 
automatic brass 
ump, with 
louble spring 


32 To check valve. 


No, rch 
Price Each—$4.00 Net 


Your nearest jobber will supply at factory price 
or we will ship direct if cash accompanies the order. 


Send for Booklet—It’s Free. 


Clayton & Lambert Mfg. Co. 


DETROIT, MICH., U. S. A. 























SOLDERING FURNACE 


is what you want for your 


SPRING WORK. 


Write for latest catalog showing im- 
rovements. PARCEL POST will 
ring repairs to you. All new parts 

fit old furnaces. 


Burgess Soldering Furnace Co. 
Dept. A. COLUMBUS, OHIO. 





belongs. 


you know it. 


We also Manufacture 


Stove Pipe, Elbows, Etc. 





Don’t hesitate! 


[ron G@ikin& @hhe 


Conductor Pipe, Eaves Trough, 


THE NEW MARVELL SELF-HEATING 
SOLDERING IRON 


Is a MARVELL in name and fact 


Reduces your soldering heating expense item to only two 
cents a day, is unaffected by any extreme of weather conditions, 
and permits of constant working. 


Does not waste the heat, which is kept in the point,—where it 


_ The point is solid copper, and never need be reforged or 
retinned as frequently as with the old method of heating irons. 


Can be converted into a torch, simply by removing copper 
and fire,box and attaching a brazing burner. 


It pays for itself in a short time, gives a minimum of trouble, 
and justifies every claim made for it. 


Try one yourself, and you will become an owner before 


Do it now! 


Baltimore, Md. 

















If You Want the Best Torch on the Market for All Around 
Use Do Not Hesitate in 

Buying the “ALWAYS 

RELIABLE.” 


the world 
which has 
a positive 
sh ut-o ff. 
Pitted 
with our 
“Patented”’ 
Never Leak 
Pump. 
The _ construc- 
tion of this bur- 
ner is such that 
it generates gas 
much quicker 


flame in a short- 
er time. 


Also fitted 
ith 


wit our 

** Patented’’ 

Adjustable 

One Piece Sol- 

PATENTED onc iae teen 

No. 25 Qt. $4.00 No. 26 Pt. $3.50 We furnish one 

extra fibre filler plug washer and one leather c up 
pump washer with each torch. 

Packed One Each in a Wooden Box Properly 

Labeled. if your jobber does not stock this article, 

write us. Manufactured by 


OTTO BERNZ, Newark, New Jersey 














Lundy Double Blast Firepot 


TINNERS’ FAVORITE 


Because it gives 
good service, long 
service on the min- 
imum of fuel. 


Generator made of 
brass. Cannot 
clog—always a 
blue flame. 


Tank 1 gal. 
capacity. 
=% Made for hard 


service. 


Equipped with 
the famous Double 
Blast Feature. 


See illustration. 
“Every User 
a Satisfied 
User” 


GET OUR CATALOG 
Leading jobbers have our firepots. 


DOUBLE BLAST MFG. CO. 


NORTH CHICAGO, ILL. 























Always Reliable and Ready 


Is the verdict of the user of Ashton’s 
Red - Hot 
line-of gas- 

Moline and 

kerosene 
Torches and 
Fire Pots. The 
burners are 
made of special 
generator metal, 
which retains 
the heat longer, 
using less fuel. 
The No. 20 will 
please and satis- 
fy you. 

All leading 
jobbers will sup- 
ply at factory 
price or we will 
ship direct if 
cash accompan- 

: ies the order. 

No. 20 Red-Hot Torch Send for free 

Price, Each $4.25 Net catalog. 


ASHTON MFG. CO. 
13 Alling St., NEWARK, N.J., U.S. A. 


PLECKER’S CORRUGATED 
EXPANDING CONDUCTORS 


WILL NOT BURST WHEN FULL OF ICE 


HAVE NO CROSS SEAMS. MADE OF GALVANIZED IRON IN 10 FT. LENGTHS. 


The Clark-Smith Hardware Company 
PEORIA, ILLINOIS 











We 
Want 
Agents 








In every state in the Union to take subscriptions fot 
AMERICAN ARTISAN. Agents can devote all or part time: 
Subscribers can make a nice little sum each week on the 
side by devoting their spare time to this work. Write for 
agents’ terms. Sample copies sent upon request. Address, 


AMERICAN ARTISAN, 910 Michigan Boulevard, Chicago, Ill. 
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Have You Read the Details 


5 


CONCERNING THE 


$100.00 IN CASH 


That the AMERICAN ARTISAN AND 
HARDWARE RECORD is offering as prizes 


in the window dressing contest -it is conducting? 






















Your windows are the most valuable advertising assets that you have, Mr. 
Retailer. If you are not using them as a medium to bring your goods before the 
public, you are neglecting the most important means you have to display your 
wares. 


If a newspaper offered you a full page free for 
advertising, would you turn it down? 


Yet you make the equivalent of a refusal when you fail to use your window 
as a means to advertise your goods. 


What the public sees it believes. Make the public see 


your goods, and you make a sale. 


Try this! Arrange an attractive window display. Then ask every customer 
who comes in, if it was instrumental in bringing him into the store. You will be 
astonished at the drawing power of that window. 


ENTER THE CONTEST. It will do you no harm, but will do you lots of 
good. The fact that you are decorating your windows with a definite purpose in 
mind will bring out the selling power that lies in them. 


THE PRIZES 
FIRST PRIZE = = = = = » $50.00 in Cash 


For the Best Photograph and Description received of Window Display of Hardware 


SECOND PRIZE = - = = = = $25.00 in Cash 
For the Photograph and Description Secend in Excellence 


THIRD PRIZE = = = = = «= $15.00 in Cash 


For the Photograph and Description Third in Excellence 


FOURTH PRIZE = = = - = = $10.00 in Cash 


For the Photograph and Description Fourth in Excellence 


THE CONDITIONS 


Photographs with descriptions may be sent by mail or express, charges prepaid, and must 
reach this office not later than August 15,1913. Address all pictures to AMERICAN ARTISAN 
AND HARDWARE RECORD, Prize Competition, 910 South Michigan Boulevard, 
Chicago, Illinois. 


The photograph and description must be signed by a fictitious name or device, and the 
same name or device must be put on a sealed envelope containing the real name and address 
of the contestant. Enclose this sealed envelope with the photograph. | ' 


AWARD OF PRIZES 


A competition committee of three will be appointed, one of whom will be an expert window dresser and one 
an experienced hardware man. The committee will pass upon the merits of all photographs and descriptions re- 
ceived, without knowing the names or addresses of the senders, and will decide the winners of the contest. 


_ AMERICAN ARTISAN AND HARDWARE RECORD reserves the right to publish all photographs and 
descriptions submitted in this competition. 
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July 19th Axe Quotation—To the Retail Hardware Trade 


We name below prices at which we shall be pleased to execute your valued orders for Men’s Axes (through 
our agents—The Hardware Jobbers). If your Jobber can’t supply you, we solicit your order—which we will ship 
direct to you and invoice through one of the leading Hardware Jcbbers—who is acting us our Agent. 

The prices given below (except under the heading of Handled Axes) are for Axes Unhandled, and the prices 
given are for Base Weights. Heavier Weights take extras in accordance with Standard Axe List. 

We manufacture our own Axe Handles, grade them most carefully, drive them in the Axes automatically in 
such a way that each Axe hangs perfectly on the Handle, is securely wedged—and for this reason we think it to 
your advantage to buy all your Axes Handled. We can furnish you any grade of Handle desired, as quoted below 


—under “Extras for Handles driven in Axes.” 


PLAIN PATTERNS 


BRONZE FINISH WITH POLISHED BITS. S.B. D.B. 
Lippincott, Robt. Mann, Diamond Cutter.... $7.00 $10.00 
Peerless, Jamestown, American Axe........ 7.00 10.00 
Underhill or Hemlock Chopper.............. 7.00 10.00 
PAINTED FINISH WITH POLISHED BITS. 
Stewart (Red), Red Man (Red), Hunt’s 


SS hn Fe SUEs <aGue AEE S a bee Co ceeccsece 7.00 10.00 
Blood’s (Black), Hunt’s (Blue), Amoskeag 
SED. ac enkh aba sa PL bbd ceded ¥eiecpscesccoce 7.00 10.00 


King of the Forest (Red), Underhill (Red).. 7.00 10.00 


GUNMETAL FINISH. 
Hurd, Blood, Diamond ‘‘A” and Jamestown. 7.00 10.00 


CHARCOAL FINISH. 


Aroostook Wedge and Forest Clipper........ 7.00 10.00 
YOUNG AMERICA FINISH, 
Red Warrior and Peerless................-00- 7.00 10.00 
HAND-FORGED. 
PP Rare hs ba e can shdaassececdnpecscces 7.25 10.50 
FULL POLISHED AND SURFACE EDGED. 
Jamestown, Hurd’s or Old Hickory.......... 7.50 11.00 
BLUED AND SURFACE ETCHED. 
eS 7.50 11.00 
BLUED AND LABELED. 
Robert Mann, “505” or Lippincott........... 7.50 11.00 
BRONZE FINISH WITH POLISHED BITS. 
C. Jay, Back Woodsmian..............ccec00. 6.50 6.50 
Blodgett, Strong & Co., James & Co. and 

a EI EP ee ee ee ee ee 6.50 6.50 
PAINTED WITH POLISHED BITS. 
Rough Rider (Blk.), Defender (Red)........ 6.50 
ESONY, WITH RACED BIT. 
Duquesne, Blair’s, Invincible or Usona...... 6.25 
GUNMETAL FINISH, FULLY WARRANTED. 
MI. GRAN 65S bd0 se obey t.ccbntinsececce 10.00 13.00 
A. A. & T. Co. (Each Axe in carton)........ 10.00 13.00 


BEVELED, RIDGE AND CONCAVE 


EXTRAS—NET PER DOZ. 


Seem Smecern Dowdle Bit. .6. 56... ics ce ccccccescs $0.50 
Turpentine, Hoosier or Rockaway Patterns.......... 25 
INNER, Rb FS cde ah b'e 64d Geweedicechsepbuscc 3.00 
IIL | sc dirs Sai vik d; KHW'g A BUCO 0 0.06600 % ba c0cc 1.00 


EXTRAS FOR HANDLES DRIVEN IN AXES 


Second-Growth, Octagon or Oval, Plain or Scroll End, $2.75 per Doz. 


eta a Gore) « ity ols HacWew's swe tesece.ee $2.25 
Is Sale go ecu ieinek « ckucs Cabiobecteccwnae's 2.00 
ee Ro enc cu Ris biedcleesa eg ecesece 1.75 
ee ee Le eae coe ebewheecce as 1.50 
Pea MINN AD oS shi oe oa a unreiss cubis dn S SCAN E oe v0 000 1,25 
No. 2, Miner’s Straight 26-inch Handles............. 1.00 


Scroll Ends, 10c per dozen extra. 


PATTERNS 

PAINTED RED, WITH BLUE PHANTOM 

BEVEL. s.B. D.B. 
ES POR Dea cca ieerenededpebeueue $7.00 $10.00 
POLISHED AND LABELED BLUE PHAN- 

TOM BEVEL. 
Lippincott, Jamestown, Hurd’s, Criterion.... 7.50 11.00 
SHEFFIELD FINISH, RED PHANTOM 

BEVEL. 
Sharp’s ‘‘Gold Medal’ and Supreme.......... 7.50 11.00 
POLISHED POLL AND POLISHED PHAN.- 

TOM BEVEL SURFACE ETCHED. 
Lippincott or Old HIckory.......ccccscccccces 8.00 11.50 
BLUED POLL AND BLUED PHANTOM 

BEVEL SURFACE ETCHED. 
Lippincott or Hurd’s.......sesseeceeeecsneces 8.00 11.50 
RED POLL, BLUE PHANTOM BEVEL. 
SEIER, OF CHIDDER soo 6 cs ccccccccecccscsceccoee 6.50 9.00 
BRONZE FINISH, POLISHED BIT, COM- 

MON BEVEL. 
Nk cs aa 066s Tea we Cede Keeaeerdéedeseed 7.25 10.50 
Hubbard Concave (Silver Bronze)............ 8.00 11.00 
Hubbard Concave (Sheffield Finish)......... 8.25 11.50 
Hubbard Concave (Polished, Deep Etched).. 9.00 12.50 
Red Ridge, Red Jacket, Red Poll, Pol. Bit.... 6.75 9.75 
Blue Coat, Blue Poll, Polished Bit............ 6.75 9.75 
Indian and Osceola Ridge, Natural Finish.... 6.75 9.75 

HANDLED AXES 

Red Ridge, Red Jacket, Blue Coat, No. 1 

NN aoe tang ae 4b da eeeanthergasawhe sts 8.50 
Niagara Phantom Bevel with No. 2 Handles 8.00 
Rough Rider or Defender with No. 2 Handles 8.00 
Rough Rider or Defender with No. 3 Handles 7.75 
Duquesne, Blair’s, Invincible or Usona, with 

Wis BOG, os orc ccc dtecececoseudeesccences 7.50 
Rafting Pattern, Steel Poll............ceeeeeceseeeee $2.00 
Dock Pattern, Steel Poll only.........-cccceecececens 1.00 
Deep Etching, 50c (cartons).........seeeeeeceeeeeeeee .50 
Unhandled Axes, Half-Dozen Boxes................. 15 
oe ives dan dace’s de oe nidmeneewe see ees $2.50 
EIDE ECT OPE OCTET 2.25 
a aa he Ck co vieiss stu neh ncedutinencereces 2.00 
MUM E TOPE ib aGnd dis asdedscde sa eeeeseereasecesecese 1.75 
De COUN Vn ccdk he rcnec nce c ene ebeneesse twee tose 1.25 
No. 2, House-Axe Shape, 19-inch Eandles........... 1.00 


Closed boxes add 25c per doz. 


Handled Axes are packed with heads crated, Handles burlapped. 


DELIVERY—F. O. B. Glassport, Pa. (if shipped direct from Factory—if shipped from Agent’s stock, the L. 
C. L. rate of freight from Factory to Agent’s city to be added.) Unhandled Axes to be figured at fifty (50) Ibs. 


to the dozen. Handled at seventy (70) Ibs. 


TERMS—Sixty (60) days net, or 2 per cent discount for cash in 10 days from date of shipment, or 1% per cent 


if paid in 20 days, or 1 per cent if paid in 30 days. 


AXES NOT WARRANTED—(Except A. A. & T. C. orp MOUNTAINEER AXES, which are to be returned, 
carriage paid, to the manufacturer to take advantage of the warrantee.) First Quality Axes guaranteed free from 
flaws or soft temper. The manufacturer to be judge of alleged defects. 


TheAmericanAxe&Tool Co., !nc., General Offices, Glassport, Pa., U.S.A. 
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THE YOUNGSTOWN SHEET AND IUBE 
COMPANY 





YOUNGSTOWN STAPLE LOCK 
FIELD * POULTRY FENCE 


23 wiIRES 60 IN. 
) 


fen — 
iy 7) 
t 
i 
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The fence shown in 
adjacent cut is one of 
the many attractive 
specifications of our 
Staple Lock Fence. 














We make fence of this con- 
struction in all gauges of wire 
from No. 9 up to No. 14 
Gauge and carry an enormous 
stock at all times. 











The Famous ‘‘Youngstown 
Standard” of quality of ma- 
terial and prompt deliveries, 
is upheld in our Fence the 
same as in our other products. 














4 DOUBLE 
4 REFINED 
© § PUDDLED § 


IRON ROOFING 
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You Will Sell 


MORE FREEZERS 
If You Show the 





Lightning Chipper 


One helps the sale of the fre iH 
other. This little tool re= ae af 
duces a 20 Ib. block of ice “=== 
to small uniform pieces in 













five minutes, and over- 
comes the only real drudg- 
ery in ice-cream making. 
Housekeepers quickly see 
the value of it, and it 
sells many a freezer where 
otherwise the sale 
of both would be 
lost. 
ORDER NOW — 
THE SEASON 
bl IS ON. 
© North Bros. Mfg. Co., 
- Philadelphia, Pa. 














Light 
Gray Iron 
Castings 


Builders’ Hardware, 
Dampers an Damper 
Clips, 

Oil and Gas 


Stoves, 





Furnace Lamps, Molasses Gates, 
Letter Boxes, Hardware Specialties. 





WRITE FOR OUR COMPLETE CATALOG 


The TAYLOR & BOGGIS 
cuicaco sates orice: FOUNDRY CO. Cleveland 


62 East Lake St. 
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Our No. 2714 Line of Plated The Th 
Bolts is the standard of 66 99 . és 
the hardware trade. K ey s sales Trade-Ma rk Bae stone” 
ound ona oan 
Look for the “‘ Keystone”’ . increased 
Trade-Mark. McKinney Door Hanger Pa 








is a mark of 


QUALITY 


Our “KEYSTONE” Trolley Hangers embody the 
finest points in door hanger construction, combining 
strength, durability and efficiency in their design. 

KEYSTONE Trolley Hangers are adjustable, having 
thread:d lateral and vertical adjustments, making it possible 
to adjust the doors without removing or blocking them up. 

KEYSTONE Trolley Hangers are flexible, permitting 
the free outward swinging of bottoms of doors when 
necessary. 

KEYSTONE Trolley Hangers have strong and 
accurately balanced carriages made with heavy 
malleable iron frames, pressed steel wheels, cold rolled 
steel axles and equipped with roller bearings. The 
heaviest door moves easily when equipped with 
them. 

KEYSTONE Trolley Hangers are electro- 
galvanized, equipped with a wrought steel wrench 
to fit every bolt or screw, and come neatly 
packed. 


Write for our catalog of “KEYSTONE” 
Hardware Specialties. 


The McKinney Mfg. Co. 


PITTSBURGH, PA. 













































AGATE NICKEL-STEEL WARE 


The superiority of Agate Nickel-Steel Ware 
over all other makes of culinary utensils con- 
sists largely in the fact that the enamel is so 
hard that the fusing point is not reached until 
the nickel-steel of which the articles are made 
is about ready to melt, thereby combining with 
the pure vitreous composition and forming a clinch and perfect union. 
No heat or acid can destroy that joint. 


Agate Nickel-Steel Ware is double coated with a hard vitreous 
covering, presenting a smooth, highly polished and beautifully mottled 
gray surface. 


MR. DEALER:—Do you realize the prestige of handling wares that 
are the bestP Every customer that buys Agate Ware from you is satisfied 
—he will come again. He knows you give Value. 





Send for catalogues and prices at once. 


LALANCE & GROSJEAN MFG. CO. 


NEW YORK 1900 S. Clark St., CHICAGO, ILL. BOSTON 
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Solves the Problem of 
Hanging Folding Doors 


It is next to impossible to install fold-' 
ing doors so that they’ll operate satis- 
factorily, without equipping them with 
a satisfactory hanger. 


RICHARDS-WILCOX 


Auditorium Hangers 


operate as readily as any parlor door 
hanger, yet allow the big, heavy folding 
doors to slide without hitch or friction. 


No. 135 
If there are plans around town for a church, 


school, theatre or other structure where folding 
A | | I | _ doors are to be installed, you can easily land the 
D I O R I M hanger business with the R-W Auditorium Hang- 
er. You'll get the business if you go after it. 
D O O R H A N + E R Write for details and prices at once. 
Richards-Wilcox Mfg. Co., Aurora, Ill. 

















AN UNBREAKABLE HAMMER 


ATHER a sweeping statement to make but the 
**VANDOR’”’ VANADIUM No. 21% is a ham- 
mer that easily justifies this claim. 


Besides being made of vanadium steel—the toughest 
steel known—it also has a perfect balance and grip, and 
fulfils in every respect its ‘‘no questions asked’”’ guarantee. 


Write us about it. 


VAN DOREN MANUFACTURING CO. 
CHICAGO HEIGHTS, ILLINOIS 
Distributors—Ambler, Holman & Co., 565 W. Washington Blvd., Chicago; E. B. Sutton 


Xs Co., 356 Market St., San Francisco, Cal.; A. P. Worthington, 1220 San Pedro St., 
Showing ““Vandor” Vanadium Los Aangeles, Cal.; Keating Sales Co., St. Louis, Mo. 




















Our Advertisement 





“NEVER- BREAK” 

Steel Spiders, Griddles and Kettles f k k 
WILL NOT Scale Of like cheap enamel. or t 1s wee 

WILL NOT Scorch or Burn like light fry pans 


and skillets. 
WILL NOT Absorb Grease or Flavors like cast 


"CATALOG FOR THE ASKING. | Is On the Front Cover 















age THE EACLE 


eh a WOODENWARE MFG. CO. 


The Avery Stamping Co. HAMILTON, OHIO 
“NEVER - BREAK” Clevelond 




































WATER 
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| q A Great Assortment of 


Ears, Knobs and Handles 


Leading Supply House in America for this class of goods. 
Ask tor Samples, catalog and prices. 


BERGER BROS. CO., Manufacturers 


Warerooms and Factory: 100 to 114 Bread Street 





i PHILADELPHIA. 















Business Wagons 


TO every business house that uses 
one or more wagons we would like to 
send a copy of our big catalog showing 
the best wagons for every trade. 
DeKalb wagons are built for service— 
better construction is not known. os 
Catalog gives full details. Your request on a postal brings it. 


Dealers Wanted In Unassigned Territory 


A mighty good proposition for the right hardware orimplement dealer. Full protection— 
sincere and complete co-operation. Details are yours for the asking. 


DeKalb Wagon Co. nett grcanere 109 Garden St., DeKalb, Ill, 

















DELTA FILE WORKS 
PHILADELPHIA, PA. 


Chicago Office, 62 E. Lake St. 
New York Office, 260 West St. 







THE WIGHEST GRADE FILE MADE 
BSN ATIVNINAAD THA NOA Bid BH 








A DIFFICULT GRIP 


But one that is easily accomplished with an EAGLE CLAW WRENCH. It will 
positively grip anything from a square, soft nut to a hardened ball-bearing. 


The simplicity of the EAGLE CLAW WRENCH is such that requires only four 
parts in its construction, hence it does not get out of order. It is just the thing for 


plumbers ‘and every . ' % E AG L E C L AW 
“O° WRENCH CO. 







36 
\ *  'W. Randolph St. 
UTELY GU. D - 
NS ee CHICAGO, ILL. 


Write today for prices 














. 





Cc. N. HOOPER 


ma ELEVATORS 
K 


Improved, Quick and Easy 


DUBUQUE, IOWA isi i 
Vitreous Eaameling Aising, oon 
TECHNOLOGIST 1 


SEND FOR CIRCULAR 
KIMBALL BROS. CO. 


Designs, builds and starts new plants, 


those already established. 











improves yy and reduces cost, - 
“a 1031 Ninth St., COUNCIL BLUFFS, lowa 








Kansee City Office. 717 Commerce Bidg., Kansas City, Me. 





WHY “RED DEVIL” 
GLASS CUTTERS? 


Always Uniform and 
Satisfactory to the 
Men Who Cut Glass! 





















That is why 
They Demand 















Genuine 
“Red Devil” 
We They know. 8: 
make Qa 
ee 38 . — 


Glass b 
Cutter 
= 


for every 
Kind of Glass = 
+ 


Styles 








y 
— 

Our Green Book shows them all 
Get It. . 
SMITH & HEMENWAY CO. a 

MANUFACTURERS 

150-152 Chambers St, N. Y., U.S. A. 

The Climax Automatic . 


Cellar Drainer 


Always Pays 


To Use the Best 
Most Reliable 
Most Efficient 


Giving universal satisfaction, 
and is fully guaranteed. You 
take no chances by buy- 
ing the Climax Auto- 
matic Cellar Drainer. 
It will do the 
work. Opera 
by water, steam 
or compre 
air. 

If your Job- 
ber has not the 
Climax Auto- 
tomatic Cele 













lar Drainer in So 
stock write to td 
us. Get a pam- . n> 
phlet of the fa- « 
mous Climax Plumbers’ Specialties. . 


The C. M. Kemp 


wie 





















4 kx 
Manufacturing Co. hs? 
400-420 East Oliver Street A ’ 
BALTIMORE, MARYLAND i 

The CLIPPER g 

There are three things that de- mM 
Suck Plantain, and Crab Grass iy 

3 In one season the Clipper will q 

drive them allout, Your dealer oa 
should have them—if he has at 








not, drop us a line and we will 
send circulars and prices. 








<2 Clipper Lawn Mower Ce. 
wy Box 10, Dixon, Ill. 








bd as Los WY 





You know what is advertised—so do others; ’nuff said. 


‘ 
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WE make a specialty of Cornice Brakes, 
and build the most up-to-date Cornice 
Brake now on the market. We can furnish 
same in any length from 30 inches to 10 feet, 
and we guarantee our Cornice Brake for No. 
20 gauge material and lighter, and with heavy 
bending attachment for No. 18 gauge. 








We also make a complete line of Power 
“sara Punching Presses. 






Cornice Brake 


THE J. M. ROBINSON MFG. CO. 


8282 to 3288 Spring Grove Avenue «+ - « CINCINNATI, OHIO 

















OFAIN  ¥&AsuRING TAPES Lt 











are made in every conceivable variety, to 
suit every purse and purpose, but aii of the 





same superior quality. 





PLeasE MENTION 
AMERICAN ARTISAN 







Our extensive advertising creates a demand that every pro- 
gressive dealer should be able to satisfy. 


It takes but a minute and a postal to ae»-for our catalog—it’s 
more than worth while. 


THE /UFATN fPULE C2. SAGINAW, MICHIGAN, U.S... 


New York, London, Eng., Windsor,Ont. 





























RESIDENCES-SCHOOLS- CHUR [RCH ES:-PUBLIC BUILDINGS 


THE CROWNING FEATURE 


“ITEIGEKS 


METAL SHINGLES 





“TiTEIOGKS 


METAL SHINGLES 
































WRITE. FOR SAMPLES AND BOOKLET 


MILWAUKEE CORRUGATING COMPANY 


BRANCH AT KANSAS CITY-MO.~- ~- - MILWAUKEE : WIS. 
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Test of Service 


IS THE ABILITY 


} to place the Best Goods ata 
: given place, in the Quickest Time. 


That is BULLARD & GORMLEY service. 


Mr. Hardware Dealer: 


Do YOU realize what this 
means to you in dollars and 
centsP How much a day do 
you lose by being unable to tell 
customers when you can have 
_ their goods for them? 















. 
‘ 














Se 
OUR SERVICE is so EFFICIENT that 
you will know exactly when your shipment 
§ =r will arrive. DOESN’T THIS FACT 
» COUNT WITH YOU? 
NO ORDER TOO SMALL 5 


NO ORDER TOO LARGE 


FOR US TO HANDLE 





Send us a post card and we will send you a catalog of 


CUTLERY, GENERAL OR BUILDERS’ HARDWARE, ~ 
TOOLS, SPORTING OR HOUSEHOLD GOODS 


BULLARD & GORMLEY CO. 


sect 
WHOLESALE HARDWARE 


173-175 N. State St. 8-10 Couch Place 7-9 E. Lake St. 
CHICAGO, ILLINOIS 


8 Ss Ss eee Se PII JD AAAS SSS ee 
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